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National Fire Group 
To Erect $2,000,000 
Home Office Building 


tionally Known Architects and 
en Retained for Struc- 
ture in Hartford 


EGGERS & HIGGINS CHOSEN 
Will Design New Building; The 


George A. Fuller Co., Also of 
New York, General Contractors 





The New York City firm of archi- 
tects, Eggers & Higgins of 542 Fifth 
Avenue, has been retained as architects 
for the new home office building in 
Hartford of the companies of the Na- 
tional Fire Group. The George A. Fuller 
Co. of New York has been employed as 
general contractors. The new building, 
estimated to cost about $2,000,000, will 
be erected on a sixteen-acre plot bound- 
ed by Asylum Avenue, Woodland, Col- 
lins and Atwood Streets. 

Design Many Fine Buildings 


Otto A. Eggers and Daniel Paul Hig- 
gins, former associates of the “Office 
of John Russell Pope,” are the senior 
partners of Eggers & Higgins, one of 
the most prominent firms of architects 
in America. During the former and 
present association the following build- 
ings were constructed: National Archives 
Building and the National Gallery of Art 
in Washington, United States Govern- 
ment office in London, buildings for Yale 
University, Syracuse University an 
Dartmouth College, the American Phar- 
maceutical Building in Washington, 
Constitution Hall for the Daughters of 
the American Revolution in Washington, 
the Union Gas and Electric Building in 
Cincinnati, the Syracuse Memorial Hos- 
pital, the University Club of Milwaukee, 
the First National Bank of Mamaro- 
neck, N. Y., and many others. 

The November, 1937, issue of “Pencil 
Points” speaking of Mr. Eggers’ work 
editorially, said: “Otto R. Eggers has 
exerted more influence on the develop- 
ment of architectural draftsmanship and 
rendering in this country than any other 
man of his time .. . For over a quarter 
of a century he has worked quietly, 
turning out designs and drawings that 
have won him the admiration of thou- 
sands of his profession.” 

_ Mr. Higgins is a member of the Amer- 
ican Institute of Architects, having been 
its treasurer for three years, treasurer 
of the Architectural League for three 
years, a member of the Municipal Art 
Society, a member of the apprenticeship 
committee of the New York Building 


(Continued on Page 25) 
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When laying plans for some new business, remember that only 
3% of property owners carry rent or rental value coverage. How 
many of the 97% live in your community? Let our special agent 


show you how easy this line is to sell when properly presented. 


London & Lancashire 
5 RO U P 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. + ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 














When Is a Contact? 


One of our Oklahoma underwriters one evening 
ordered a package from a drug store. It was raining 
when the delivery boy arrived, so he was invited inside 
to wait out the shower. Chatting casually, the underwriter 
learned that the boy’s older brother worked in town for 
an optical company, and noted down the name. 


The name was included in a direct mail list of pros- 
pects to whom were sent letters offering a booklet. The 
brother wrote to ask for the booklet. The underwriter 
called at the optical office, and was told that office hour 
visits were not permitted. So he wrote to ask for an 
appointment, and the prospect himself called—and bought 
Retirement Income. 


When is a contact a contact? A page torn from a 
telephone directory is a list of names, of course, but it 
is too impersonal. Every name in a contact list ought 
to have some little personal touch to bring it alive. When 
it has that, a contact can be a contact, and prospecting 
should proceed. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 








Freak Pension Plans 
Lose In California 
And Ohio As Well 


Business Men Led Fight to Defeat 
“Ham and Eggs” and Bigelow 
Schemes 


BIG TURNOUT OF VOTERS 


Principal Effort Was to Make Peo- 
ple See Necessity of Cast- 
ing Ballots 








Interest of insurance men in the elec- 
tions Tuesday was largely centered in 
returns from California and Ohio where 
voters balloted on fantastic pension 
plans. Both the “Ham and Eggs” 
scheme in California and the Bigelow 
proposal of large pensions to persons 
60 years old and over were snowed 
under. In both states business organi- 
zations combined in a hard fought battle 
to fight the dreamers and to bring out 
voters. It was generally believed that 
if the voters stepped out of their apathy 
and went to the polls the freak pro- 
posals could not win. Each plan was 
defeated by an unusually large majority. 


The plan of the “ham and eggers” 
would put into the California consti- 
tution a scheme for paying $30 in state 
warrants to needy persons of 50 years 
or more. But that is not all, as the 
amendment is more than a pension plan. 
According to its opponents it would do 
the following additional things: 


Stipulate that all such warrants must 
be accepted by the state and all its 
subdivisions in payment of taxes. 

Create a state bank to handle the war- 
rants (this because during the unsuc- 
cessful ham and eggs campaign last 
year, and again this year, banks an- 
nounced that they would not accept the 
paper) and designate that bank as the 
sole depository of all public funds. 

Enact a 3% “gross income tax” which 
would affect every transaction that was 
not carried out in warrants. 

_ Prohibit state courts from interfering 
in any way with the operation of the 
administrator of the scheme. 

Provide that any section of the state 
constitution contrary to any provision 
of the new amendment would become 
inoperative. 


The Ohio Plan 


The Ohio plan is from the brain of 
Herbert S. Bigelow. It would have the 
state guarantee by constitutional amend- 
ment $50 a month incomes to retired 
wage earners 60 years old or older; and 
$80 a month to couples. 

The Ohio Emergency Committee was 
formed by the Ohio Chamber of Com- 
merce and other state-wide business and 
professional associations for the pur- 
pose of fighting the plan and a com- 
panion amendment which would lower 
signature requirements to place issues 
directly before the people. By means 


(Continued on Page 4) 
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Why do young, unmarried men 


THE NEED “Why did I 


buy life insurance? Well... first, 
because I wasn’t saving any money. Usually I spent 
it as fast as 1 made it. Now and then I saved up for 





something I wanted to buy. But of course that didn’t 
get me anywhere. What I needed was a long-range 
plan. And my life insurance policy gives me that, be- 
cause I have to save money for the premiums regularly. 


“But that wasn’t all. My mother has done a lot for 
me and I wanted to do something for her. So I named 
her the beneficiary of my policy. Of course, some day 
I suppose I'll get married. And when I meet the right 
girl I believe she will have enough common-sense to 
know that a life insurance policy means a lot more 
than a carload of orchids. 

“Another thing. Some day I may want to go into 


business for myself, and have to borrow money. | 
understand that in passing on a loan some banks ask 


whether you own any life insurance; and I have heard 


NEW YORK LIFE 


COMPANY 


INSURANCE 





that when you apply to some of the big corporatioris 
for a job they ask the same question. So, I figure that 
some day my policy may help me to get ahead in 
business or to land a better job. Any way you look 
at it, 1 think it’s a good thing. 


THE POLICY ‘Ot course I hardly knew one 


life insurance policy from an- 
other. But when a New York Lite agent called I talked 
things over with him. He explained the benefits and the 
premiums, dividends, loan values, and so on. He said 
g men usually took an Ordinary Life policy, 


é 


that youn ; 
or Limited Payment Life or a Long-Terfn Endowment. 
After he had asked me a number of questions and gone 
over my situation thoroughly, he recommended an 
Ordinary Life policy for $5,000 because it gives more 
permanent protection per dollar of premium than any 
other life insurance policy. 


“Well, $5,000 seemed like a lot for me, and at first 


A Mutual Company Founded on April 12, 1845 


THOMAS A. BUCKNER, Chairman of the Board 


51 Madison Avenue, New York, N. Y. 








Safety is always the first consideration.... 


ALFRED L. AIKEN, President 


own Life Insurance? 


I didn’t think I could handle it. But T found that the 
premium at my age would be about $100 a year, and 
I knew I could save that much if I tried. So, that’s 
what I’m doing. And I’m going to leave all my divi- 
dends with the Company, because if I do this, my 
policy some day should be worth $5,000 to me in cash. 

“One more thing. Every year you wait, your pre- 
mium rate goes up. So I am glad I took my policy 
when I did... Yes, I feel that the New York Life 
agent did me a good turn.” 


THE COMPANY Young people under age 


30 bought approximately 
$190,000,000 of life insurance last year in the New 
York Life Insurance Company. Many of these policies 
were taken by young men whose fathers also were 
policyholders in this Company. The New York Life 
has insured the lives of succeeding generations of 
American citizens since it was founded as a mutual 
company more than ninety-four years ago on 
April 12, 1845. 


Throughout those years the New York Life 
has weathered every panic, war and epidemic 

. and has met every obligation it assumed. 
The Company is in a strong financial position, 
and its insurance and annuity reserves are on 
the most conservative basis used by American 
life insurance companies. 


In view of the Company’s past record and 
present strength, a New York Life policy 
should be one of the best investments which 
any young man could make. 





Nothing else is so important 
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Walter Bowerman Gives Actuaria 


Society Paper On Centenarians 


Walter G. Bowerman, assistant actu- 
ary, New York Life, who for years has 
made a study of human longevity, pre- 
sented a paper before the recent meet- 
ing of the Actuarial Society of America 
which he entitled “Centenarians.” 
While there are few authentic cases of 
persons who have lived 100 years or 
more, Mr. Bowerman brightened his 
paper with the pictures of three old 
ladies about whom he had facts which 
seemed to prove that they had all lived 
to celebrate their 110th birthdays. Pic- 
tures of the three women are printed 
on this page. 

From the actuarial point of view, Mr. 
Bowerman said that the actuary in pre- 
paring a mortality table, whether of the 
general population or of insured lives 
or annuitants, has a responsible func- 
tion to perform and would like to have 
as much light on the subject as is pos- 
sible. That was the purpose behind his 
study of centenarians. 

He continued: “Suppose that the 
American experience table extended to 
age 112 instead of to age 96, what would 
be the effect upon net premiums for 
Ordinary life insurance?” In order to 
answer his question Mr. Bowerman pre- 
pared a table showing annual modified 
and unmodified premiums. He ex- 
plained: “The difference in cash values 
at age 96 on the two bases would be 
an offset to the difference in payments 
of premium. For an annual premium 
policy issued at age 65 the difference in 
cash values at age 96 would be $263 per 
$1,000 as against thirty-one years’ pre- 
miums of 84 cents or $26 total differ- 
ence in premiums. So great is the 
benefit of survivorship!” 

Two Schools of Thought 

There are two schools of thought on 
the subject of extending the span of 
human life, according to Mr. Bowerman. 
One group has been influenced by the 
large increase in the expectation of life 
at birth which has occurred during re- 
cent decades. “Although these results 
are largely due to improvement at ages 
helow 30, vet those inclined to indulge 
in speculation may carry the matter for- 
ward into the older ages,” said Mr. 
Bowerman. “Then the argument runs 
that if the average age at death of 
those who are born is to extend to 70 
or perhaps 80 years, surely some rare 
individuals must survive to 110, 120, or 
160 for example. According to this 
school the main thing is to live intelli- 
gently, obeying the known laws of 
health and there should be hardly any 
limit to the age one can reach.” 

On the other hand the more pessi- 
mistic school would contend that there 
Is no evidence of any improvement in 
mortality after age 60 having occurred 
during recent decades. The degenera- 
tive diseases are as effective as ever, 
and if any change has occurred the 
strains and pressure on old people are 
greater than ever before. 

Few Actually Reach 100 Years 

Some interesting statistics in Mr. 
Bowerman’s paper showed the close re- 
lationship between illiteracy and extrav- 
agant claims to longevity. Where igno- 
tance and illiteracy are high, more “cen- 
tenarians” are reported. A careful in- 
vestigation of such claims in most in- 
stances, however, proves that they are 
the result of imagination or a tendency 
on the part of relatives to flatter old 
age or add an extra five to seven years 
In each decade. . 

fr. Bowerman 
Naturally skeptical 


said: “Actuaries are 
about alleged cen- 


MRS. MIRIAM S. V. BANISTER 
Age 111 Years, 21 Days 


tenarians because they have found so 
few among either insured lives or an- 
nuitants and they have so many cases 
that were fraudulent claims of longevity. 
It seems probable that there is con- 
siderable truth in both sides of the de- 
bate between the two schools’ of 
thought, but the amount of smoke is 
so much larger than the few sparks of 
truth that the search is at times rather 
discouraging. The actuary’s interest is 
two-fold: first to make proper mortal- 
ity tables with especial reference to the 
oldest ages, and second, to truly advise 
the public who inquire about what cred- 
ence to give newspaper and _ historical 
reports of great ages attained by in- 
dividuals.” 

There are several reasons why it is 
not to be expected that the life in- 
surance and annuity statistics would 
give a volume of data to include the 
highest ages reached by human life. 
Very seldom does a person continue to 





pay premiums and thus remain under 
observation after age 85. In a large 
life insurance company, many years in 
existence, the proportion of all policies 
in force which are on lives aged 90 to 
96 is only 4% of the corresponding pro- 
portion of population living at those 
ages. In the New York Life about 110 
persons reached age 96 during the twen- 
ty-seven years, 1908 to 1934, inclusive; 
among these only two were women. 


Found Eight Authentic Cases 


After an extended correspondence, 
searching of the’ literature and con- 
siderable sifting of data, Mr. Bowerman 


MRS. ANN ALEXANDER POUDER 
Age 110 Years, 93 Days 


found eight cases which have appeared 
to him to be well authenticated as hav- 
ing lived more than 108 years. The 
story of the three old ladies pictured 
on this page are given here as he re- 
ported them briefly before the Actuarial 
Society. His paper in full will be in- 


Actuaries View Effects of War and 


Social Security Act Amendments 
By George Applegren 


Effects of the European War on mor- 
tality and interest on investment of life 
insurance funds, effects of amendments 
to the Social Security Act, of the TNEC 
investigation, and other matters perti- 
nent at the moment, commanded the 
attention of the American Institute of 
Actuaries at its Fall meeting held last 
Thursday and Friday at Chicago. Much 
of what was said was off the record, 
with Friday’s session given over en- 
tirely to a closed session, and with 
President R. A. Hohaus urging speak- 
ers to feel free to talk off the record 
anv time they desired. 

Mr. Hohaus’ address to the Institute 
dealt to a large extent with the Social 
Security Act and how it stacks up with 
private insurance in its amended form. 
He expressed the belief that it might 
be expected to have a beneficial influ- 
ence on life sales, due to the fact that 


it will awaken many persons to the 
need for insurance. He said concern of 
actuaries over it must be to see that it 
is conducted along such lines as con- 
stitute sound actuarial practice. That 
the amendments will have the effect of 
making the act sound, he said, is evi- 
dent when underlying causes which 
prompted the various amendments are 
understood. 

“Success of Social Security,” said Mr 
Hohaus, “depends on reaching a happy 
medium between the two extremes: of 
establishing old age idleness on the one 
hand and purely private insurance on 
the other hand. It is far better,” he 
continued, “to promise only such things 
as can be fulfilled as obligations than 
to promise much and then fail to de- 
liver.” The subject of Mr. Hohaus’ ad- 
dress was “Democracy and Security,” 

(Continued on Page 10) 





MRS. LOUISA K. THIERS 
Age 111 Years, 138 Days 


cluded in the Transactions of the Actu- 
arial Society, covering the Fall meeting 
this year. 

Mrs. Ann Alexander Pouder (April 


8, 1807, to July 10, 1917,) age 110 years, 


93 days. Authenticated by the CGene- 
alogical Record Office, Washington, 
D. C., by Dr. Alexander Graham Bell, 


inventor, and the Health Department, 
Baltimore, Md. Born in England; died 
at Baltimore, Md. 

Mrs. Miriam Sparks Voisey Banister 
(March 19, 1817, to April 9, 1928,) age 
111 years, 21 days. Authenticated by 
Professor Irving Fisher, New Haven, 
Conn., and Alexander S. Mann of St. 
Louis, also the Census Bureau at Wash- 
ington, D. C. Born at Salcombe Regis, 
Devonshire, England. Died at St. Louis, 
Mo. Was congratulated by King of 
England as “The oldest living British 
subject,” shortly before her death. 


Mrs. Louisa K. Thiers (October 2, 
1814, to February 17, 1926,) age 111 
years, 138 days. Authenticated by 


Genealogical Record Office, Washington, 

D. C., by Dr. Alexander Graham Bell, 

inventor, and also Mrs. C. Quarles 

Born at Whitesboro, N. Y. Died at 

Milwaukee, Wis. Was 33 at marriage. 
Mr. Bowerman’s Comment 

Mr. Bowerman’s comment on_ the 
three pictures was this: 

“The three photographs which are at- 
tached are particularly interesting to 
students of longevity. For by a curi- 
ous coincidence these three old ladies 
represent respectively the three princi- 
pal types of personality—mental, mo 
tive and vital or as Plato would have 
it, reason, will and desire. One has the 
keen, penetrating glance of a person 
who has stored up her treasure in the 
brain; another has the stoic endurance 
of a North American Indian; the third 
is substantial, comfortable and _ alto 
gether charming. The long nose is a 
characteristic of all three subjects. 

“There is a famous fable of a debate 
among the brain, the heart and the 
stomach as to which is the most im- 
portant. Of course, it turned out that 
each was indispensable, and that none 
of the three could be effective without 
the cooperation of the other two. By 
a happy circumstance we have in these 
pictures a representative of each of the 
three sides of this debate.” 








Results of Consumer 
Purchase Survey Data 


GIVEN AT CHICAGO MEETING 


City Families Sound About 7% of In- 
come for Life Insurance, Wh ich 
Comes Fifth in Expenditures 
\ presentation of the life insurance 


data from the Consumer Research Sur- 
vey, Bureau of Labor Statistics, Wash- 
ington, was made to the Life Agency 
Officers and the Research Bureau in 
Chicago October 31 by Fred Bremier of 
Curtis Publishing Co. It was found that 
city families devote about 7% of an- 
nual income to payment of life insur- 
ance and annuity premiums. All the 
families under consideration were di- 


vided into four groups according to in- 
come. The percentage of total families 
considered who during the year 
premiums were 82.9 in New York, 87.2 
in Chicago, 81.3 in six large cities and 
78.0 in fourteen middle size cities. 

The percentage of families in each 
income group having a surplus for the 
vear, based on total number of fami- 
lies was 47.5 in New York, 55.1 in Chi- 
cago, 54.1 in six large cities and 51.9 in 
fourteen middle size cities. In the first 
or highest income group these percent- 
ages were 69.1, 81.2, 79.1 and 76.6 re 
spectively. In the fourth or lowest in- 
come group they were 14.7, 17.2, 23.5 
and 21.0. 

Position of Insurance 
the of expendi- 
the families 
for each of 


Based on 
tures in the 


percentage 
upper half of 

first and second groups 
fifteen maior items, insurance was in 
eleventh place It is exceeded by the 
items amusement, recreation and equip 
ment; passenger car, gifts, taxes, 
and education 

Relative py 
average annual 


ec... 


insurance in 
expenditure for indi- 
vidual based on total number of 
families in lara was found to 
be fiftl It is exceeded by food, hous- 
ing, clothing and automobile 
As to results of the consumer 
chase Mr. Bremier said: “Tt 
tremendous 
attempts te 


sition of life 


items, 


cities 


pur- 
re} 
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document 
advertis- 
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resents a 
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character of 
must stand as the most 
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ine effort until another building 
on the experience gained in this 
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CONFEDERATION DIVIDENDS 
Canadian Company Announces Scales to 
Be Used During First Six Months 
of 1940 Same as 1939 
Confederation Life, Toronto, an 
nounces that annual dividends falling 
due during the first months of 1940 
will be paid on the same scales as have 
anplied during 1939. This means that 
each policy with an annual cash divi- 
dend falling due in the first six months 
of 1940 will, because the policv is one 
vear older, receive the usual increased 
dend, whether the Old Stand- 
Series, the Confederation Series or 
new Standard Series. Bonuses un- 
the new Standard Series will con- 
during the first six months of 1940 
at _ ner $1,000 on Life and Limited 
Life and $17 per $1,000 on En 
de sani polici¢ S 
For the first six 
1939 Confederation 


SIX 


‘ash divi 
ard 
the 
de r 
tine 


olic if s 


months of 1940 the 
Series dividend book- 
let may be used and the association will 
not distribute any new booklet for this 
period. In due course an announcement 
with regard to the divi- 
dend scale for the second half of 1940 
f sent and until further 
: mn will adopt a semi- 
annual declaration of dividends 

This new practice which will prob 
ably run for the du iration of the war en- 
ables the offic the association to 
; position more frequently than 
once a vear thus to be able to re 
vise its distribution of surplus in the 
light of changing conditions and _ to 
serve better the interests of policy- 


holders 


and 
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aril 









THE EASTERN 
UNDERWRITER ~ 








November 10, 1939 














Dr. Marion Sou- 
chon, medical director 


of the Pan-American 
Life, will have on 
exhibition at the 
Inlien Levy Galleries 
in New York City a 
collection of hi 1s 
paintings. They will 
be on view from 
November 14 to De- 
cember 4. A cut of 


one of the paintings 
is reproduced on this 
page 

Dr. Souchon has 
been the Pan-Amer- 
ican’s medical direc- 
tor for twenty - six 
years and is one of 
the tounders of the 
company \ New 


Orleans native, he is 
a graduate of the 
Medical School of 
Tulane University 
and a fellow of the 
American College of 
Surgeons. For fif- 
teen years he was assistant demonstrator 
of anatomy and chief of clinic to the 
chair of clinical surgery of Tulane Uni- 
versity, occupied by his father, Dr. Ed- 
mond Souchon. For twenty years he 
was surgeon in chief of Hotel Dieu Hos- 
pital and for ten years surgeon in chief 
of the French Hospital, New Orleans. 

Marion Souchon has been long inter- 
ested in art, but it is only in the last 
six years that he had enough leisure to 
seriously devote himself to painting. He 
was fortunate in the friendship of the 


well-known painter and critic of New 
Iberia, Weeks Hall, whose encourage- 
ment and enthusiasm has been respon- 





sible for his progress. He exhibited for 
the first time in 1935 at the Arts and 
Crafts Club of New Orleans. This was 
his first “one-man” show. That same 
year he was included in a group show 
at the Delgado Museum in New Or- 
leans. Then followed several vears ot 


hard work and in 1939 the New Orleans 
Art Association awarded him the oil 
painting prize at the Delgado Museum. 
\t the last annual of the Louisiana State 
Art Commission in Baton Rouge, Marion 
Souchon won first prize for his picture, 
“The Temple.” Marion Souchon is rep- 
resented in the permanent exhibit of 
Louisiana paintings at the Shreveport 





pects to prepare 


WE OFFER: 


1. A liberal agency 


ing, cooperative Home Office. 








What about YOUR OWN future? 


\s an insurance man you are continually asking your pros- 
for their 
serious thought to your own? 
possibly you have put off doing so. 
just what you ask others to do. 


futures. 


The Minnesota Mutual has a few general agency openings in 
various parts of the country. 


contract. 

2. A plan for financing your agency. 

3. Accounting methods to guide you. 

1. Proven plans for finding—training agents. 
5. A liberal financing plan for your agents. 
6. A unique supervisory system. 

7. Organized Selling Plan. 

8. Unusually effective selling equipment. 

. Policies for every purpose: Regular—Family—Juvenile 
9. Pol f y purty Regular—Family—Juvenil 
Low monthly premiums. 

Women—Group—Payroll Savings. ete. 


4 §225.000.000 Mutual Company, 59 years old with an understand- 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 


Sit. Paul. Minnesota 
RR REREE  SEER TSE TEME  A 


Have you ever given 
If you are like many others, 
Now is the time to do 








State Exhibit Museum and is a member 
of the New Orleans Art Association, the 
New Orleans Art League, the Arts and 
Crafts Club and a new Southern group, 


Congratulations to John K. Luther, 
editor of the Aetna-Izer, on his pictorial 
issue of that paper covering the recent 
regional convention of the company, 


In his syndicated column which ap- 
peared in the New York — Journal- 
American October 25, Merryle Stanley 
Rukeyser took the occasion of the week 


of the Annual Message of Life Insur. 
ance to give his readers some further 
information about life insurance. He 


gave a simplified presentation of how aq 
complicated dividend scale applies to the 
dividend of a particular policyholder, 
using figures as they would apply in an 
actual case. He got his figures from the 
actuaries, Mr. Rukeyser said. 


Uncle Francis. 


NATIONAL OF VT. DI DIVIDENDS 


To Continue Poccent. Seb on Premium 
Paying Forms in 1940, Down- 
ward Adjustment on Others 

National Life of Vermont announces 
continuance of its present dividend scale 


on all premiums paying forms of insur- 
ance and retirement annuities for 1940 
Dividends on fully paid forms will be 


reduced in 1940, through a readjustment 
of the interest factor, on account of the 
distinct downward trend of interest rates 
in recent years. The basis of surplus 
interest distribution on participating 
funds held by the company remains the 
same,—314% 


NEW MEMBER COMPANIES 


New member companies of the In- 
stitute of Home Office Underwriters are 
National Guardian Life, Madison, Wis.: 
United Life, Salina, Kan.: Woodman 
Central Life, Lincoln, Neb. These com- 
panies have made application for mem- 


bership subsequent to the annual meet- 


ing of the Institute; Equitable Life, 
Washington, D. C.: Farmers & Bank- 
ers Life, Wichita, Kan.; Illinois Bank- 
ers Life, Monmouth, Ill; Kansas City 
Life, Kansas City, Mo., and Pyramid 
Life, Topeka, Kan. 





N. J. SUPERVISORS TO MEET 

A dinner meeting of the Life Super- 
visors Association of Northern New Jer- 
sey will be held in the Down Town Club, 
Newark, on November 21. Speaker will 
be Millard R. Orr, general agent, Mas- 
sachusetts Mutual, Philadelphia. 

BANKERS LIFE CAMPAIGN 

President G. S. Nollen and Vice-Presi- 
dent W. W. Jaeger of the Bankers Life 
of Towa are being honored in a series 
of campaigns in all of the company’s 
fifty-six agencies. Thus far twenty 
agencies have produced total new busi- 
ness amounting to $2,698,400. 








THREE ADDED TO BOARD 


Minnesota Mutual Life has added 
three new members to the board of 
trustees as follows: W. L. McKnight, 


president Minnesota Mining & Mant- 
facturing Co.; F. K. Weyerhaeuser, pres- 
ident Weyerhaeuser Sales Co.; F. J 
Gavin, president Great Northern Rail- 
way, all of St. Paul. 


Freak Plans Lose 


(Continued from Page 1) 
of the plan’s financing provisions the 
money would be raised by an income 


tax equal to one-fourth of the present 
Federal tax, and by a 2% tax on land 
valued at $20,000 or more an acre. 
sigelow estimated the plan would cost 
$60,000,000 a year. The committee 
thought it would figure more than five 
times as much, or twice the present 
state budget for all services. 

On November 4 Bigelow brought 
tion for $250,000 damages against o?- 
ponents of his plan, including the Ohio 
Chamber of Commerce, because 0! 
statements they have made in the cam- 
paign. 
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Named Committee Chairman 





BERTHA LOHEED 


Bertha Loheed is chairman of the 
New York City committee for coopera- 
tion with women underwriters. Her ap- 
pointment was announced this week by 
Lloyd Patterson, administrative vice- 
president of the Life Underwriters As- 
sociation of this city. Mrs. Loheed is 
a personal producer in the agency of 
Frank B. Runyon, Fidelity Mutual Life, 
and is amone the successful agents in 
her company. She is this vear the pro- 
eram chairman in the League of Insur- 
ance Women here. 


President Earle With 
Montreal Life 29 Years 


\rthur P. Earle, president Montreal 
Life, and of the Canadian Life Insur- 
ance Officers Association, marked com- 
pletion of forty-three consecutive years 
in insurance at the same time that his 
company reached a_ business-in-force 
total of $50,000,000. Of the forty-three 
years in insurance Mr. Earle has been 
with Montreal Life for twenty-nine 
vears. A dinner was given marking this 
milestone in the history of Montreal 
Life. 


THORN ALBANY MANAGER 


Columbian National Life Selects Man 
Who Has Been Active in Local 
Insurance Organizations 
Columbian National Life has appointed 
Craig Thorn manager of the Great 
Northern Associates of Albany, which 
represents the company in that city. 
Manager Thorn is a graduate of Dart- 
mouth and has been active in under- 
writers’ affairs. He has been president 
of the Chamber of Commerce, the Ro- 
tary Club, Country Club, Community 
Chest, and a member of the Life Insur- 
ance Trust Council of Eastern New 
York State, the Albany Life Underwrit- 
ers Association and of the University 
Club of Albany 


CHANGES BY LINCOLN NAT'L 


Jack Osborne has resigned as district 
manager at Richmond, Va., for Lincoln 
Natir nal Life to become Virginia man- 
ager tor American National of Galves- 
ton with headquarters in Richmond. 
The state office of this company was 
recently transferred to Richmond from 
Norfolk where J. L. Story was general 
agent. Mr. Story remains with the com- 
pany as general agent with territory 
restricted to the Norfolk area. R. Frank 
Seay, with Lincoln National in Rich- 
mond, will succeed Mr. Osborne as dis- 
trict manager there. 


JOINS NATIONAL ASSOCIATION 
The Los Angeles Life Cashiers Asso- 
ciation has joined the National Life 
Cashiers Association of the United 
States and Canada. 























PROTECTION 


BALANCED 


A man may be regarded as 
insured when the proceeds that 
would be payable weigh as much 
as his dependents’ future needs. 


Measurement of these needs 
may reveal that many of your 
policyholders are yet inadequately 
insured. Show them both sides of 
the scales and the necessity for a 
well-balanced program. 





ted) rudential 
Iusurance Y Company of Amerira 


Home Office, NEWARK, N. J. 


























Eric Johnson in Charge 





ERIC G. JOHNSON 


With Holgar J. Johnson installed as 
president of the Institute of Life In- 
surance, Eric G. Johnson, his brother, 
will be in charge of the Holgar J 
Johnson agency of the Penn Mutual at 
Pittsburgh with which he has long been 
associate general agent. During the 
past year, while his brother was giving 
much of his time to the office of presi- 
dent of the National Association of Life 
Underwriters, Eric Johnson has been in 
full charge of the agency. The Penn 
Mutual Life announces that the agency 
will retain its present name. 

Eric Johnson is one of the leaders of 
Pittsburgh life insurance circles, is 
president of the Pittsburgh Life Under- 
writers Association, past president of 
the Pittsburgh Supervisors Club and 
regional vice-president of the Pitts- 
burg State Association. He is secre- 
tary-treasurer of the Pittsburgh Adver- 
tising Club and otherwise active in civic 
affairs. 


W. J. Graham Toastmaster 
The speakers at the John J. King 


dinner on November 15 at Hotel Plaza 
will be Laurence E. Falls, president of 
the Insurance Institute of America, who 
is vice-president of the American of 
Newark: Edson S. Lott, chairman of 
the board, United States Casualty, and 
James Victor Barry, vice-president of 
Life Extension Institute William J 
Graham, vice-president of Equitable So 
ciety, will be toastmaster. Event. will 
commemorate the fiftieth anniversary in 
insurance of Mr. King, who is president 
of the Hooper-Holmes Bureau, Inc. 





McNAMARA SALES COURSE 
Meetings three and four of the sell 
ing course for general insurance brokers 
being conducted by the John C. Mc- 
Namara organization, general agents, 
Home Life of New York, 17 John Street, 
this city, were held this week. Speaker 
on Monday was Nelson M. Way with 
his sales philosophy and some practical 
pointers on pension trusts and_ social 
security benefits. Yesterday’s speaker 
was Denis B. Maduro, New York attor- 
ney and counsel for the Life Under 
writers Association of New York City, 

who presented the lawyer’s viewpoint 


POLICYHOLDERS TO MEET 
Policyholders of the Prudential will 
hold a meeting in the home office on 
December 4 for the purpose of selecting 
four persons to be voted for by the 
policyholders’ trustees at the annual 
election of directors on January 8. 





WHARTON BACK IN NEWARK 

After two years as managing agent at 
Minneapolis for Mutual Benefit Life, 
Howard E. Wharton has returned to the 
home office as assistant controller. 
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Northw estern tii, 
Third Quarter Status 


SUBSTANTIAL GAINS RESULT 





President on ‘Precente Comprehen- 
sive Picture of Company’s Prog- 
gress to the Trustees 

As of September 30 Northwestern 
Mutual Life had insurance in force of 
$3,898,726,935 on 1,049,525 policies, an in- 
crease over the year before of $38,254, 
162 and 14,127 policies. Assets reached 
$1,278,892,176, an increase fo $55,070,044 
for the same period. These figures were 
included in the report made by Presi- 
dent Michael J. Cleary to the board of 
trustees. 

For the first nine months of 1939 
Northwestern Mutual had new paid busi 
ness of $134,468,508, represented by 
41,269 policies. New sales were 7%, be- 
low the corresponding period last year. 
Figures are exclusive of $10,751,291 in 
revivals and dividend additions, and also 
622 life annuities of $2,202,501 

Assets Increase 

statement for this period 
54,476,052 and disburse- 
an increase of $6,- 
assets for the first nine 
months. Income included premiums of 
$94,406,852 and interest and rents otf 
$38,926,052. Disbursements included pay 
ments of $80,539,679 to policyholders and 
beneficiaries, including 8,187 death claims 
for $32,641,550 and dividends of $23,640,- 
168. In addition $10,996,094 was paid 
under installment and option settlements. 
Other items included taxes totaling 
$3,043,398. 

Investments and 
in the third quarter 
bonds aggregating 
mitted value; mortgage 
totaling $310,870,501; real 


The financal 
showed income $1: 
ments $107,918,3- 
558,307 in ledge 


nat 


other assets shown 
statement include 
$693,737,578 at ad 
loans 
of $48,- 


asset 


estate 


762,550, which included home office prop- 
erty at $4,811,907 and $6,353,101 in land 
contracts for properties sold; policy 


f ae prenige a reduction of $14,- 
and cash of $17,786,182 


John Hancock Middle 
West Jubilee Nov. 15 


loans ‘ 
236,958 





John Hancock Mutual will celebrate 
the fiftieth anniversary of opening its 
first weekly debit Industrial office in 
the Middle West with a dinner No 
vember 15. More than 700 district man 
awers, assistant district managers and 


agents 
prising 
attend 


from the fifty-four districts com 
the Middle West territory will 

Special guests will include 
President Guy W. Cox, Vice-President 
Paul F. Clark and Assistant Superin- 
tendent of Agencies James W. Messen- 
ger 

A sales cong 
and Ordinary 


both Industrial 
business will be held the 


ress on 


following day The John Hancock 
opened its first Industrial office in the 
Middle West at Chicago No vember 6 
1889. The dinner will climax a fifty-day 


during which the 
write $25,000,000 


effort 
striving to 
Ordinary. 


DINNER MEETING NOVEMBER 16 


The Life Underwriters Association of 
New York City will hold a dinner meet- 
ing at the Hotel Pennsylvania on Thurs- 
day evening, November 16. The meet- 
ing scheduled to start at 6 o’clock will 
feature two speakers. They are Vash 
Young of the L. A. Miner agency, Equi- 
table Society, and Tohn D. Howell, J 
Elliott Hall agency, Penn Mutual. Both 
men have picked subjects which will be 
helpful to agents in meeting today’s 
sales problems 


golden jubilee 
offices are 
in new 





MRS. GEORGE H. GASTON DEAD 


Mrs. George H. Gaston, widow of the 
late vice-president of the Metropolitan 
Life, died in Asbury Park at the age of 
84 last week. Her son, George H. Gas- 
ton, Jr., who died last February, aided 
the late General Wood in forming the 
Citizens Military Training Camp _pro- 
gram at Gettysburg in 1913 
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Payments on Life Policies Were 
$7,123,000 a Day During 1938 


1938 there 
and to living 


was paid to bene 
policyholders an 


During 
ficiaries 


average of $7, 123,000 each day. The 
total so paid in that year was $2,600 
000,000. This information was mz de 


public by Joseph C. Behan, committee 
chairman, Annual Message-of Life Insur- 
ance. The flow of funds to policyholders 
and ‘their beneficiaries was outlined by 
Mr. Behan as follows: $950,599,000 to 
the widows, children and other depen- 
dents of policyholders ; $112,958,000 to the 
holders of annuity policies as retirement 


income; $173,833,000 to the holders of 
endowments which matured last year; 
$81,028,000 to policyholders totally dis- 


abled by Bes Phe or disease ; $447,000,000 
to policyholders as dividends; $77 1,000,- 
OX) to policyholders as cash surrender 
values. 

Other information, 


M. Gamble, 


supplied by Seneca 
chairman of the publicity 


Insurance Company Buyers 


Hold Monthly Conference 


Insurance Com 
pany Buyers met in Hartford October 
10. Offices of Connecticut General Life 
visited to observe modern practice 
in planning and management of office 
and building maintenance. Evidence of 
employe consideration and comfort was 
everywhere apparent in their purchasing 
program. Executive offices were done in 
excellent taste with furniture and _ fix- 
tures blended into an atmosphere of 
restful quiet. 

Edwin Johnson, purchasing agent Mas- 
sachusetts Mutual Life, and his assistant, 
Lee Shaw, gave an outline of their meth- 
od of purchasing and servicing office 
machines and equipment. 


The Association of 


were 


ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L. A\AAILLEN 


GENERAL 


THE NORTHWESTERN A\UTUAL 
LIFE INSURAN(E (O/A\PANY 


547 MADISON AVENUE 


i ‘ 
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connunittee, revealed that 64,000,000 
Americans own life insurance policies; 
one child out of every ten becomes 
fatherless before reaching age 16; the 


average age of the insurance buyer is 
than 35; 3,500 life insurance agents 
are taking college courses this year; the 
life insurance business steadily employs 
more than 250,000 persons. 

OF 5,000,000 applicants for policies ex- 
amined each year, some 200,000 are 
found to os uninsurable because of phy- 
sical defects ; heart disease is the “No. 
1” killer in America today and life in- 
surance companies are playing an im- 
portant part in combating $110,000,- 
000,000 of insurance in force in this 
country; average Ordinary insurance 
policy is $2,150; average Group insur- 
ance policy is $1,675; women are bene- 
ficiaries of 80% of life insurance in 
force. 


less 


iain O. Fischer On 
Dealings With People 
“Success of the life 


underwriter, more 


than any other professional man, is in 
direct proportion to his ability to deal 
with people,” said Vice-President Ches- 
ter O. Fischer, Massachusetts Mutual, 


Pittsbureh Chartered Life 
last month. “People are 


addressing the 
Underwriters 


the underwriter’s stock and trade,” said 
Mr. Fischer, “and he cannot shut him- 
self away from them and expect to be 


successful.” 

Emphasizing the important role of the 
life underwriter as the instigator and 
motivator, he said: “Life insurance must 
go into the budget along with groceries, 
rent and clothing, but men do not put it 
into the budget until the idea is sold to 
them.” 


A GEN T 








Cases Where Corporate 
Trustee Serves Best 


COOPERATIVE TREND HELPFUL 
Zimmerman Lists Instances Where Life 
Underwriter Can Benefit by This 
Form of Advice 

Better service and better advice will 
be available for American investors if 
life underwriters and trust men con- 
tinue the present trend to cooperate to 
the best of their abilities, Charles J. 


Zimmerman, president National Associ- 
ation of Life Underwriters, told the 
meeting of the Mid-Continent Trust 


Conference in Chicago. 
“The life underwriter,” he said, “ree- 
ognizes that the corporate trustee can 


best serve the public in those cases 
where other than a simple settlement 
of life insurance proceeds is required; 


in those cases where exercise of judg- 

ment is desirable; in those cases where 
an intimate knowledge of the benefic’ary 
is necessary, and in all cases where dis- 
cretionary power must be exercised. An- 
other field of specific opportunity for 
corporate trustees is the smaller investor 
owning the smaller estate. A third im- 
portant place for the trustee in financial 
life is the service of financial planning 

and of continuous financial planning for 
the individual during his lifetime, a type 
of ‘preventive medicine’ applied to 
finance.” 


FIELD SERVICE PROVIDED 


John Hancock Opens New Department 
to Serve District Agencies; Arthur 
H. Dalzell in Charge 
John Hancock has established a de- 
partment of district field) service, with 
Arthur H. Dalzell, a member of the 


agency staff, in charge. He goes to 
the home office from the Boston agency 
where he has been for fifteen years 


He is a graduate of Cornell. 

The new department will have many 
functions in being of service and value 
to the men of the Hancock's 182 dis- 
trict agencies, some 7,000 men, from 
Maine to California. The primary func- 
tion will be sales education, although 
the new department does not carry that 
name. 

Mr. Dalzell, who 
the affairs of the Boston Life Under- 
writers Association, Boston Life Super- 
visors Club and Boston Chapter, Chart- 
ered Life Underwriters, would have been 
sixteen 


has been active in 


years with the Boston agency 
on May 1. Since taking over work 
with the home office which led to his 
appointment as head of the new field 
service department, Mr. Dalzell has 
visited more than 120 district agencies 
of the John Hancock. 





PAPER CALLED SPOT NEWS 
Johnston & Collins Sends Attractive 
Paper to Brokers Which Includes 

Sales Helps For Them 


The Johnston & Collins Co., Travel- 


ers, 80 John Street, New York City, is 
publishing a new monthly paper called 
Spot News. First edition was sent out 
in October. The paper makes attrac- 
tive use of color, is a convenient size 
and folds in a way that adds to its 
unusualness. 


A letter printed in front of the paper 
from Johnston & Collins Co. signed by 
P. A. McNally of the brokerage de- 
partment explains that the entire center 
spread and back page of the paper are 
for the broker to use in the presence 
of his prospect. 


SEE PRINCETON-HARVARD GAME 

Leading producers in the John A. 
Ramsay agency, Connecticut Mutual, 
Newark, were guests of Mr. Ramsay at 
the Princeton-Harvard football game in 
Palmer Stadium on Saturday. 





THADDEUS C. BELL DEAD 
Thaddeus C. Bell, formerly inspec- 
tor of agencies, southern department, 
New York Life, with headquarters at 
Richmond, Va., died November 2. 
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— when the above engraving of Hartford was 
used on every Phoenix Mutual policy, all 
letters, records, and even the policies them- 
selves, were laboriously inscribed by hand. 
There were no typewriters. No telephones. 
And no electric lights. 

Then, the assets of the Phoenix Mutual 
were just over $6,000,000. Today they are 
over $248 ,000,000. Then, the insurance in force 
was $56,000,000. Today it is over $670,000,000. 

In the last ten years alone, including six 
of the worst depression years 1n history, the 
“in force” of the Phoenix Mutual has gained 
$125,000,000 — over twenty per cent. 

Natural pride in this fine record is 
increased by the knowledge that such 
progress also proves once again the 
soundness of the pioneer agency plan 
adopted many vears ago by the 
Phoenix Mutual. 








When this plan was originated, it was 
believed that a small, compact group of care- 
fully trained men would be more effective 
than a large, loosely-controlled group with 
even average ability. 

Then it was delteved that policyholders 
and their friends would appreciate the better 
service that these more capable men would 
be able to render, and would show. their 
appreciation by continued patronage and by 
recommending the Phoenix Mutual to others. 

Now these theories have become proven 
facts. Now the truth is known! 

This year, next year, and for many 
years to come, the Phoenix Mutual 
will continue to devote its energies to 
the production of an increasing quan- 
tity of quality business by a compact 
group of men of whom the great 


majority are successful. 


PHOENIX MUTUAL LIFE INSURANCE COMPANY 


of Hartford, Connecticut, Organized 1851 
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Boston CLU Hears 
. . 
About Social Security 
FEDERAL BUREAU SPEAKER 
James W. Daniels Presents Chart of 
Protection of Man Age 33 With 
Wife and Child 

chapter, Chartered Life Un- 
met October 24 and heard 
Campbell, Jr., regional repre 
sentative Bureau of Federal Old-Age 
and Survivors’ Insurance, speak on 
amendments to the Social Security Act. 
In explanation of the reason for broad 
ening the original law as enacted in 
1935, which provided a social insurance 
protection against old age, Mr. Camp 
bell said: “Benefits payable in this con- 
nection were to be administered by the 
Bureau of Old-Age Insurance. About 
two and one-half years of operating ex 
perience followed. In February, 1939, 
Congress began its deliberations on how 


Boston 
derwriters 
John R 


the act might be strengthened and en- 
larged in the light of that experience. 
In August the law was amended and 
shortly afterward the name of the bu- 


reau was changed to Bureau of Federal 
Old-Age and Survivors Insurance.” 
Wage Earners 
Commenting that the original law had 
to do primarily with old-age, Mr. Camp- 
bell revealed that payments thus pro 
vided in case of death were more in 
the nature of a settlement than a recog 
nition of death as a cause of wide- 
spread dependency. The insured person 
himself—the wage earner—was the prin- 
cipal object of this protection, receiving 


certain benefits after age 65. Experi 
ence in this lump sum payment ar- 
rangement during the first two years 


showed that of some 250,000 payments, 


approximately 55% were made at the 
death of wage earners as against 45% 
paid to wage earners who reached 65 


vears. 

“It was significant, at the same time,” 
continued Mr. Campbell, “to note that 
wage records of workers covered by the 
program indicated an average annual 
wage of about $900, and that in about 
60% of the death cases the wage earner 
left no estate except his old-age insur 
ince claim Further study covering 
about 2,000 death payments in_ behalf 


of male wage earners disclosed that in 
about 73% of the cases a wife was the 
beneficiary, that more than two-thirds 
f the decedents left children, and 
that more than half left more than one 
child 
Changes im Act 
“From the implications of these fig 


ures it is not surprising that Congress 
decided to devise a more adequate ‘fam 
ily protection,’ effective in the immediate 
] } 


future and with a far greater recogni- 
tion of the wife and the child. Congress 
also brought into the group a large 


number of wage earners nearing or over 
age 65, who would have been ineligible 
for monthly benefits under the previous 


law. Some of the more important 
changes to be found in the new legisla- 
tion may be summarized as follows: All 


benefits based on average monthly wage 





instead of on ‘total wages.’ Wages for 
employment after age 65 are counted 
beginning January 1, 1939. Monthly 
benefits provided for beneficiary’s wife 
after age 65. Monthly benefits provided 
for widow of insured person after age 


fits are provided for 


65 Monthly bene 


widow with dependent children and for 

the child as well: in some cases bene 

fits may be paid to aged dependent 
parents of wage earners.” 
Employment 

Mr. Campbell also pointed out that 

the wage earner may fix the amount 


monthly ben 
he files an 


if his 
eligible, if 
benefits and thus 
benefits He may 
whether or not he 


n becoming 
lication for 
“becomes entitled” to 
file this application 
is still employed or 
is contemplating retirement, and he 
ould thereby gain the status of a per- 
n “entitled” to benefits. If he were 
tinue in employment, he would 
no benefits for the month in 


ADT 
Vh 


which he received wages of $15 or more 
for work covered by the Federal pro- 
gram, but he would retain his status, and 
benefits would be payable to him for 
any months in which he did not receive 
such amount of such wages. 

In preparation for the new benefits 
work, the board is reducing many of its 
existing field office areas and is opening 
additional offices. All those engaged in 
the private insurance field were invited 
to use these offices to obtain detailed 
information about the new provisions of 


the law. 

Agents’ Use of Act 
James W. Daniels, manager Union 
Mutual Life, revealed the gaps left 


even in the amended act through which 
private insurance companies and_ their 
representatives have an increasing duty 
in providing against deficiencies in the 
life insurance program of the individual 
For his example of uses of the amended 


act, Mr. Daniels proposed a_ prospect 
age 33, with 30-year old wife and child 
7 NEEDED Soc. Src. 
Sere errs $1,500 No 
2. Readjustment .......... $ 200 mo. $51.50 mo, 
l year 


3. Minimum 
Children’s 
4. Life 


Income During 
Dependency 


-$ 100 mo. 
Income to Wife...$ 


50 mo. No 


5. Retirement Income to $ 100 mo. 
self age 65 


$51.50 mo. 


$54.20 mo. 


age 2, with Mr. Prospect’s income (the 
maximum) of over $250 monthly since 
January 1, 1937. His needs, social se- 
curity, deficiency, and insurance amount 
and plan, were revealed, based on the 
amended act and providing as a life in 
surance program for cash (at death), 
readjustment fund, minimum income dur 


ing children’s dependency, life income 
to wife and retirement income to selt 
at age 65. 


Mr. Daniels pointed out that as Mr 
Campbell’s talk had revealed, “there ts 
still plenty opportunity and need for 
the trained life underwriter to provide 
more adequate coverage for the Ameri 
can public through individual initiative, 


regardless of the greater and broader 


scope of Federal social insurance.” 
Daniels’ Calculations 
Mr. Daniels presented his example of 
how the $250 a month income claimant 


or his beneficiary would fare and then 
appended the following data: 
Dert- 
CIENCY insuRANCcE AMOUNT AND PLAN 
$1,500—O. L. 
$150 mo. $1,071 
l year $90 mo. 1 year 
$ 50mo. $5,000—O. L. Fam. Ine. 20 yrs. 
$ 50mo. 20 yrs.—Int. only $12 mo. 
$5,000 O.L. OP. C 10 yrs. then 
$26.60 
$ 50mo. C. V. only Cc Vv. & Dw. 
$44.30 to $70.40 











dowment forms in event of 


payment of face 
payment of face 


savings accounts. 


on the parent. 


BANKERS 





MONTCLAIR * * 





To Have And To Hold 


The special Modernized Systematic Savings Plan featured 
by the Bankers National Life Insurance Company is not only ~ | 
a good investment—it’s good business, and every dollar YOU 


invest in it does double duty. 


This Modern Plan has all the advantages of low cost ordi- 
nary life in event of death . . . all the advantages of en- 
survival . . . cash withdrawals 
without policy loan interest any time after payment of sec- 
ond premium ... guaranteed interest at the rate of 314% 
on savings . . . privilege of reducing premiums to ordinary 
life rate at any time without evidence of insurability . . . 
amount plus savings in event of death .. . 
amount at end of 25 years. 


Have you a difficult prospect who claims he can invest 

the difference between low cost and endowment forms and 

| be ahead of the game in event of premature death? 
you explained the difficulties of saving sums regularly . . . 

of putting new principal and earnings to work earning in- | 
| terest at once, of avoiding losses over so long a period? 


Tell him that you can do this for him, and in the event 
of death pay his beneficiaries both his life insurance and 
Tell him the plan is also available to 
| children ages 1 day to 1414 years for educational and pro- 

tection purposes, with or without waiver of premium benefit 
Would he be interested? . . . Think it over. 


LIFE INSURANCE COMPANY | 





Have 


NATIONAL | 


* * NEW JERSEY 
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Manager for Bankers Life 





GARNESS 


WALTER. A 


Bankers Life of lowa has appointed 
Walter A. Garness as agency manager 
at Chippewa Falls, Wis. Mr. Garness 
I. S. Putnam, resigned, who 
will continue his thirty-one-year affilia- 
tion with the company as a salesman in 
the Chippewa Falls agency. 


succeeds 


Upon graduation from the University 
of Wisconsin, Mr. Garness entered the 
teaching profession. Before signing a 
contract as a member of the Madison 
agency of the Bankers Life in 1934, he 


was principal of the Lincoln Junior High 
School of Monroe, Wis. A graduate of 
the company’s advanced training 
school, he became Madison aveney su- 
pervisor in 1936 and it is from this posi- 
tion that he has gone to Chippewa Falls 
as agency tmlanager. 


sales 


General Agents, Managers 
On National Committee 
\t the recent convention in St. Louis 
of the National Association of Life Un 
derwriters a resolution was adopted 
“that the general agents and manay 
section be made a standing comnnittee 
of the National Association, the men 
bers of said committee to be the exec- 


cTs 


utive members of the section.” This 
was done on recommendation of the 
management committee in order that 


the effectiveness of the section might be 
increased. The change in procedure 
puts the executive members of the gen- 
eral agents and managers section in the 
same relationship to the National As- 
sociation and to its president as that of 
all standing committees of the 
tion. 

Because a story 
of the convention 
understanding as to the status of 
general agents and managers section, 
The Eastern Underwriter makes the 
above explanation and prints here the 


associa- 


time 
nus- 
the 


the 
some 


printed at 
created 


names of the eighteen members just 
appointed to the general agents and 
managers committee by President 
Charles J. Zimmerman which he has 
invited to meet in New York City on 
December 16: 

John A. Witherspoon, chairman, John Han 
cock, Nashville; Kenney E. Williamson, vice- 


Mutual, 
Jefferson 


Massachusetts Peoria; Wil- 
Te... Standard; 
Bell; Equitable of 
Lincoln National, San 
Great-West Life, 
Life, 


Kaufman: 


chairman, 
liam H. Andrews, 
Greensboro; Hugh S. 
Seattle; O. D. Douglas, 
Claude F. 
Toronto; Vernon W. Holleman, 
Washington, D. C.; Harold R. 
Northwestern Mutual, Minneapolis; John A. Mc- 
Nulty, H. Page, 
California-Western Isa- 
Samuels, New Mutual, Denver; 
Smith, Connecticut Mutual, Wichita; 
Summers, New York Life, Boston; 
Summy, Phoenix Mutual, Oklahoma 
City; Sidney Wertimer, Prudential, Buffalo; 
Frank C. Wigginton, Bankers Life, Pittsburgh; 
Warren V. Woody, Equitable Society, Chicago; 
Philip G. Young, Metropolitan, San 


lowa, 
Antonio; Dunfee, 
Home 


Prudential, New York; George 
States, 
England 


Los Angeles; 
dore 
O. Lynn 
Frank B. 


George C., 


Francisco 


fs bib ci 
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Kathryn Ford and Elton 
Bragg Discuss Patriotism; 
In Women’s Club Broadcast 


As one of the series of broadcasts 
viven by the New York Federation of 
Women's Clubs every Thursday morn- 
ine at 10 o'clock, Mrs. Kathryn Ford of 
the Myrick agency, Mutual Life of New 
York, and James Elton Bragg, manager, 
Guardian Life, on October 26 talked 
about patriotism in finance. Mrs. Ford 
asked the questions and Mr. Bragg 
They talked about lite 


answered them. 
are some statements 


insurance. Here 
picked from: the middle of their remarks: 

Mrs. Ford: You mean then, Mr. Bragg, 
that when the individual citizen estab- 
lishes a plan of personal finance tor 
himself and his loved ones through life 
insurance he is also helping to build and 
to extend the essential plant and equip- 
ment of America, both public and private, 
which form the bed rock of the real 
wealth of our country and the material 
setting for the development of national 
well-being ? 

Mr. Brage: Yes, most assuredly 
Although his motive is one of enlightened 
self-interest, namely, to provide security 
for himself and his loved one, never- 
theless he is making his contribution 
to the building of a better America. 
And that in its effects is genuine 
patriotism. ... . : 

Mrs. Ford: Which is the best form 
of policy for Mr. Typical American? 

Mr. Brage: There is no one best form 
of policy. There are many forms of 
policy and various patterns of life insur- 
ance income which have been devised 
to meet the specific needs of particular 
policyholders. 

Mrs. Ford: Then each family needs 
the services of a trained life underwriter 
to help them select the particular pro- 
gram of life insurance investment and 
income which is adapted to their needs? 

Mr. Bragg: That is correct. And now 
let me volunteer one more thought. Our 
subject is patriotism in finance. We 
have shown how the man who saves and 
invests in life insurance makes his con- 
tribution to the building of a better 
America in terms of physical plant and 
equipment. But he also makes a con- 
tribution in terms of even greater value. 
He safeguards his own home. And the 
home is the basic social unit of America 

. Happy homes for free people who 
enjoy financial security are the founda- 
tions of America. 


TEXAS EXECUTIVES ELECT 
Burke Baker, President of Seaboard, Is 
New President; Eighteen Member 
Companies Took Part 
Burke Baker, president of the Sea- 
board Life, Houston, was elected presi- 
dent of the Texas Association of Life 
Insurance Executives at the annual 
meeting of the association in Dallas. 
S. J. Hay, president Great National 
Life, Dallas, was elected vice-president, 
and Paul V. Montgomery, vice-president 
and actuary Southland Life, Dallas, was 
named secretary-treasurer. A. R. Wil- 
son, president and actuary, Amicable 
Life, Waco, and D. Easley Waggoner, 
vice-president and general manager, 
United Fidelity Life, Dallas, were elect- 
ed directors for two years. L. S. Adams, 
executive vice-president, Great South- 
ern, Houston, was elected for one year. 
Holdover director is B. Werkenthin, 
vice-president, American National, Gal- 

veston, 

The meeting was the largest ever 
held, E. G. Brown, vice-president, 
Southwestern Life and retiring secre- 
tary-treasurer, announced. Each of the 
eighteen member companies was repre- 
sented by one or more executives. 


_HATZES MADE MANAGER 

George A. Hatzes, formerly general 
agent for the Mutual Trust Life in 
Manchester, N. H., has been appointed 
manager for Fidelity Mutual in Wash- 
ington, D. C. Except during the World 
War Mr. Hatzes has spent most of ‘his 
business life in insurance. During the 
war he served in the 11th Infantry. 


Three Whose Promotions Were Recently Announced in the Canada Life 





T. H. GOOCH R. A. SANDERSON G. A. WALTER 


Agency Supervisor Agency Supervisor Educational Supervisor 








HERES ANOTHER 
NEW UNE! 


How often have you been asked, “How can 
I buy the amount of life insurance I should 


provide for the financial security of my fam- 





ily, and still keep within my present budget?” 


The Berkshire answers this with a new Term to Age 65 policy, featuring these 
six points: (1) It costs about half as much as the least expensive form of 
permanent insurance. (2) It has disability and double indemnity benefits. 
(3) Non-forfeiture provisions—cash, paid-up and extended insurance values. 
(4) Conversion privileges without medical examination operative prior to the 
anniversary nearest age 55. (5) Fully participating contract. (6) Issued in 
amounts of $5,000 and over at ages 20 through 55; maximum $50,000 ages 20 
through 45; $25,000 ages 46 through 55. A modern policy to meet modern 


conditions. For further particulars, simply ‘phone, write or 


Cth any Berkshire Gencraletent 


LIFE INSURANCE COMPANY 


F. H. RHODES, President 


Littsfield.-Mass INCORPORATED 1851 
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HANCEL PRESIDENT AGAIN 





New York General Agent for Conti- 
nental American Captures Highest 
Honors in Founders Club 
Max J. Hancel, general agent in New 
York for Continental American Life, 
has been chosen president of the com- 
pany’s new Founders Club for 1939. This 
club is composed of thirty-two men 


who have won this special recognition 





M. J. HANCEL 


through their performance during foun- 
ders month, October, 1939, which was 
observed as the thirty-second anniver- 
sary of the company’s establishment. 
Members will attend the founders month 
luncheon November 14, when they will 
receive their membership certificates 
and what are designated as “construc- 





MURRAY 


APRIL 


members will receive the 
Philip Burnet medal, he having 
the uate of the company. 
William S. Carmine of the Peninsula 
agency and Thomas P. O’Hearn of the 
3 agency were elected vice-presi- 


tion” new 


been 


,oston 
dents. 

The Hancel agency led all agencies of 
Continental American in October in 
amount of first year premiums collected 
Mr. Hancel’s personal production led the 
entire field force both in volume of new 
business placed and in amount of first 
year premiums collected in October. In 
a message of congratulation to Mr. Han- 


cel, President A. A. Rydgren mentioned 
also that Murray April, a member of 
the Hancel agency, is the leading con- 
tender for presidency of the coming 
Leaders Club. This is not the first 
time Mr. Hancel has been president of 
the Founders Club. It was organized 


last year and he was its first president. 
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Home Office Underwriters 
To Meet Here Next Week 


The effects of war on home office un- 
derwriting will be one of the import- 
ant subjects before the Home Office 
Life Underwriters Association when it 
meets at the Hotel Pennsylvania, New 
York City, on November 15, 16 and 17. 
The Occupation Committee meets on 
Wednesday. An Industrial session will 
he held Wednesday afternoon, Novem- 
ber 15, to discuss Industrial underwrit- 
ting. Chairman of that session will be 
W. P. Brenton, Metropolitan. The busi- 
ness meeting of the association will be 
held as part of the opening session 
Thursday morning. Complete program 
of speakers and their topics follows: 

Occupation Committee 

Chairman—Harold Davies, Equitable Society. 
“Occupational Hazards of City Firemen,” C. C 
Payson, Connecticut General; “Civilian Con- 
servation Corps,” C. H. Sutman, Security Mu- 
tual; “Inhibitory Dusts,” Dr. McCon- 
nell, Metropolitan; “Wall Board Manufacture, 

Ht. B. Peay, Jr, Life Insurance Co. o Va: 

“Bail Bond Brokers, ” William A. Harrison, Jr., 
New York Life; “Effect of War Conditions on 
Occupational Underwriting, ” Morris Pitler, Mu- 
tual Life of New York. 

Thursday Meeting 


-Leigh 


address, J. M. Laird, 
cut General. “Recent Mortality 
ward A. Lew, Metropolitan. 
paper, Pearce Shepherd, 
Hallen, Mutual Life. 

Informal discussion on juvenile insurance— 
D. B. Semans, Lincoln National; J. D. Wil- 
liamson, Canada Life; James Q. Taylor, North- 
western National; R. F. Tull, Fidelity Mutual. 

Informal discussion on Women Risks—R. C. 
McCankie, Equitable Life of Iowa; W. E. 
Creery, Provident Mutual; L. W. Morgan, Pa- 
cific Mutual. 

Risks 


Chairman- 
York. 


Presidential 


Cruess, Home Life of New 


Connecti- 
Trends,” Ed 
Discussion of 


Prudential; Frank A. 


Symposium on Affected by War—J. G. 
Parker, Imperial Life; H. R. Bassford, Metro- 
politan; John A. White, New York Life; Harold 
*. Larkin, Connecticut Mutual. 
Friday's Session 
Chairman—Henry H. Jackson, 
of Vermont. 

“The Underwriter 
Murphy, aguas Society. 
Tebbetts, New England Mutual, and Leigh 
Cruess, Home Life of New York. “The Es- 
tablishment and Maintenance of Good Rela- 
tions Between the Underwriting Department 
and the Agent in the Field,’’ Malcolm Adam, 
Penn Mutual. 

Afternoon 
Life. 
Late, 


National Life 


of Tomorrow,” Ray D. 


Discussion—Walter 


chairman—W. H. 
Case clinic using 
Aetna Life. 


Dallas, Aetna 
cases compiled by J. G. 


American Institute 
(Continued from Page 3) 


and he said that failure of the present 
Social Security Act to fulfill its prom- 
ises would be a severe blow to faith in 
democracy. “There is today a very defi- 
nite parallel between insurance under 
the amended Social Security Act and 
insurance under our agency system,” he 
said. 
Social Security 


The Institute gave over much of its 
time to discussions on the act. The mat- 
ter was first considered when the paper 


which was read by Robert J. Myers 
before the Spring meeting, entitled 
“Cost Estimates for the Old Age In- 
surance System of the Social Security 
Act. 


To bring the matter right up to the 
minute, the institute had asked actuaries 
associated with the board to be its 
guests during the meetings and to ex- 
plain what was done in arriving at con- 
clusions that have been reached. Rus- 
sell Ray of the Treasury Department, 
which department is required by the 
law to furnish the board with estimates, 
told the Institute that his computations 
were based on present value figures with 
projections into the future to provide 
for anticipated growth of population. 
His paper contained a number of tables 
and graphs. 

P. M. Williamson, consultant for the 
board, exhibited a number of charts 
which had been the basis for prelimi- 
nary computations. These charts showed 


number of covered wage earners ex- 
: ve 
pected to attain Age 65, number ex- 
pected to survive Age 65, distribution 
of mortality, benefits that would have 
been paid under the original act, bene- 
fits expected to be paid under the 
amended act, percent of benefits to 


wage levels, benefits that are to be paid 
in proportion to time of employment. 
The charts, he explained, considered 
those regularly employed in covered in- 


dustries and those not regularly so em- 
ployed up to the minimum retirement 
age. 

Mr. Williamson said that benefits by 


1950 are expected to reach a billion dol- 


Mass. Mutual Prepares New Training Course 


Massachusetts 
Mutual has pre- 


pared a new 
agents’ training 
course in eleven 


volumes 
illustrated 


bound 
with 

They are 
the 
accompanying il- 


covers. 


shown in 


lustration. In ad- 
the 
for 
there is 


dition to 
chapters 
agents 
a section to 
general 
and 
pervisors in 
ing the 


guide 
agents su- 
us- 
training 
Each 
book is a chap- 
ter in a 
plete 


course 


course. 


com- 
sales 
which ac- 
the 
with 
company 


quaints new 
the 
he 
the 
job which he has 
to do and the 
techniques which 


agent 


represents, 


have been proved 
helpful in sell- 


ing. 
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LIFE INSURANCE COMPANY 
OF AMERICA 
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Possibilities in the  Phila- 
delphia Area. 
Write 
CHARLES F. NETTLESHIP 
Vice-Presiden 
Home Office—Jersey City, N. J. 
OVER 115 MILLION IN FORCE 











lars a year, and that changes made by 
the amendments provide for a larger 
load in the early years after retirement 
with a graduation in the more advanced 
survivorship years. 

The old age insurance section of the 
act came in for further discussion dur- 
ing the informal discussion period when 


it was included under the topic of 
“Production and Policy Contracts.” 
Here M. A. Linton, president Provident 


Mutual Life, who was a member of the 
advisory council which had charge of 
the revision of the original act told the 
considerations that prompted the amend- 
ments. He said the advisory council 
sought from its inception to place the 


act on a sound operating basis, which, 
he said, he believes has been accom- 
plished. 
War Effects 
Effects on life insurance of the Euro- 


pean War was also taken up during the 
informal discussion period. The discus- 
sion was split into three parts: (1) Will 
the war bring about a general increase 
in interest rates; (2) what has _ been 
the nature of war risk exclusion clauses 
already adopted, and (3) what special 
underwriting rules or changes in prac- 
tices have been adopted on account of 


the war hazards? 

Taking up the first of these points, 
the angle of the effects of interest on 
investments, Percy H. Evans, vice- 


president and actuary Northwestern Mu- 


tual, and T. A. Phillips, president Min- 
nesota Mutual, cautioned that the pos- 
sible increase in interest on securities 
was of secondary consideration. Each 
declared that a matter of far more 
reaching importance was that of sta- 
bility of interest. Mr. Phillips also is- 


sued a warning that the war may pro- 
duce a highly speculative market, but 
that experience indicated that such a 
market would also have sudden _ re- 
versals. 

Talking on the war risk exclusion 
clause, Ross E. Moyer, vice-president 
and actuary Continental Assurance, sug- 
gested to the Institute that it might be 
well for United States life companies to 


reach an agreement as to a_ simple 
clause that can be included as a per- 
manent feature of life policies. He said 


that companies could either leave the 
clause in their policies permanently, or 
could include it in times of critical war 
periods 

New papers that were read, on which 
discussions are to be held at the Spring 
meeting, which is to be held at Chicago 
May 23 and 24, were on “Note: On the 
profit margin by plan of insurance,” 
which was by W. A. Jenkins, Teachers 
Insurance & Annujty Association of 
America; “The Legal Reserve System in 
the United States,” by C. O. Shepherd, 
Travelers; “Are Retirement Plans 
Created by Federal Legislation?” by Dr. 
Reinard B. Robbins, Teachers Insur- 
ance & Annuity Association of America, 
and “Actuarial Note: Mortality Experi- 
ence of Family Insurance in Conjunc- 
tion With Family Maintenance,” by L. 
L. Stevens, Penn Mutual. 
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Lapses Lose Friendships, Says 
Edna Kaufmann of Chicago 


Edna Kaufmann of Stumes & Loeb 
agency, Penn Mutual, was a speaker at 
the women’s division of the Chicago 
Association of Life Underwriters re- 
cently. She began her career as a ste- 
nographer for the Northwestern Mutual, 
later becoming a secretary and cashier 








EDNA KAUFMANN 


for the Home Life. She joined Stumes 
& Loeb after taking a trip around the 
world in 1929. Her first year produc- 
tion was over $300,000. In 1936 she was 
chairman of the Chicago association’s 
women’s division. 

Miss Kaufmann discussed work habits 
in her talk before the women’s division. 
“I have a monthly index and file the 
prospect cards accordingly,” she said. 
“Therefore, I have a start every thirty 
days. Cards are routed so that the great- 
est number of calls can be made with 
the least effort. Every salesman needs 
stimulation, and we must get that our- 
selves and set up methods of getting 
into action. The agent who makes ef- 
fort only when the spirit moves will 
never be a success. We must discipline 
ourselves and do things we do not like 
as well as those we do. Above all, we 
must not oversell. If you do you are 
likely to lose a friend. We can’t build 
up renewal accounts if policies are sur- 
rendered or lapsed.” 

Marie Pedderson, Lutheran 
Life, also talked at this meeting. 


Mutual 





RULES ON GROUP DISABILITY 


To clarify the situation in California 
relative to the Group disability insur- 
ance and Family expense 
forms, under the amendments to the in- 
surance code, enacted by the last legisla- 
ture, Insurance Commissioner A. Cami- 
netti, Jr. has sent out notice to all 
insurers admitted for disability insur- 
ance in the state a request that all in- 
terested insurers file with him on or 
before November 15 proposed standard 
provisions for use with such _ policies. 
The Commissioner will later set a date 
for a hearing after which he will pro- 
mulgate appropriate standard provisions 
on or before January 1, 1940, to which 
each of the types of Group disability 
and Family expense policies thereafter 
issued in California must conform. 


WILSON SEATTLE SPEAKER 

Eric J. Wilson, general agent, North- 
western National Life, Seattle, was the 
guest speaker before the meeting of the 
Seattle Life Underwriters Association 
on October 24. He told the story of a 
young man in the life insurance busi- 
ness and how he built faith in his busi- 
ness and confidence in himself. Mr. 
Wilson said: “Our young man believed 
in the law of compensation. He _ be- 
lieved that if he did a good job, he'd 
be paid for it sooner or later.” 





disability ’ 


Harry Wright Has Delivered Million 
In Claims From Sales He Has Made 


Harry T. Wright told the Life 
Agency Officers and the Research Bu- 
reau about his methods of selling at 
the joint convention of those organiza- 
tions in Chicago October 31. He is 
vice-president of the National Associa- 
tion of Life Underwriters, associate 
manager in Chicago for the Equitable 
Society and one of that company’s larg- 
est personal producers. He has been 
with the Equitable for thirty-two years. 
He began his talk by giving a number 
of case histories of people he has sold, 
most of whom were “not interested” 
originally, but whose beneficiaries were 
mighty glad the insurance had been 
placed and kept in force. To date Mr. 
Wright has had eighty-two death claims 
for $1,182,000. He believes that had it 
not been for the life insurance man 
less than one-tenth of this business 
would have been settled for, with 
rather disastrous results to the benefi- 
ciaries. Some of Mr. Wright’s observa- 
tions were: 

Carries Many Policies 

“Usually the test of an agent’s ap- 
preciation of his own business is de- 
termined by the extent to which he is 
using life insurance himself. For sev- 
enteen years 25% of my income has 
been going into life insurance and an- 
nuities. JI own sixty-seven policies, 
thirteen of which are paid for. 

“My acquaintances at age 22, when 
I started, were just average. I knew 
practically no wealthy men. However, 
the names of men with moderate or sub- 
stantial incomes were not difficult to 
obtain. I always have, and still do, tele- 
phone a man for a definite appointment. 
I operate under no subterfuge. Often 
the prospect brings up the standard ob- 
jections and alibis. If he says he is 
not interested, you can turn it around 
in his business. If he were in the 


advertising business, for 
would say, 
advertising business and if you were 
phoning me for an appointment and 
wanted me to listen to your suggestion, 
wouldn’t it be good business on my 
part to at least find out what you could 
do for me?’ There is only one answer 
to that. Either I see him, or I don't. 

“The second interview is the sales 
interview. I make my recommendations 
and endeavor to write the prescription. 
Most often it will cover the loss of 
income to his family at the time of his 
death. When the agent points out that 
$30,000 at 3% would produce only $75 
a month, or on a life income basis $135 
a month, the answer is obvious and the 
agent will or will not write the pre- 
scription. 

Proper Frame of Mind 

“The first requisite of any salesman 
is to be sincere and thoroughly sold 
on what he ‘is selling. Knowing the 
record of life insurance it is easy to 
become enthusiastic about our business. 
My idea of a good insurance man is 
one who writes a substantial volume but 
with a rather large number of cases. It 
is important to keep in the proper 
frame of mind. Every day I review the 
names of my clients who have become 
totally disabled or have died, and _ in- 
variably these men had indicated that 
they were ‘not interested.’ That keeps 
me in the proper frame of mind. 

“The companies and the agents 
should see to it that the policyholders 
are correctly informed as to the service 
rendered by life insurance. Life insur- 
ance probably requires more persuasion 
than anything else that is sold. If you 
were justified in eliminating the life in- 
surance salesman, you would be justi- 
fied in believing that no salesmen were 
necessary in any line of business.” 


instance, | 





Benefit Associations In 
Minnesota Being Watched 


Affairs of benefit life associations are 
again engaging the attention of the Min- 
nesota Department, which in recent years 
has had occasion to call them on the 
carpet for various reasons. Officers of 
one association were given a hearing on 
complaints and the Department is keep- 
ing close tab on all of them. 

In general these associations are pay- 
ing their claims and some of them are 
making every effort to operate on a 
sound basis, but many, it is alleged, are 
not building necessary reserves. 


New York State Association 
Meets in Westchester Today 


Today the New York State Associa- 
tion of Life Underwriters is holding its 
Fall meeting at the Hotel Gramatan in 
Bronxville, Westchester, N. Y.  Presi- 
dent of the state association this vear 
is Spencer L. McCarty, Provident Mu- 
tual, Albany. Other officers are Ralph 
G. Engelsman, New York City, vice- 
president; Warren Smith, Buffalo, sec- 
retary-treasurer, and Frank H. Wenner, 
Utica, honorary delegate. A speaker at 
luncheon will be Louis H. Pink, New 
York Superintendent of Insurance. 


Frank H. Lewis Fortieth Anniversary Party 





Picture taken at a recent luncheon in Newark tendered to Frank H. Lewis on 
his fortieth anniversary as general agent of the Massachusetts Mutual. 
Seated at far side of table from right to left: Wrayburn M. Benton, agency 


secretary from the home office; 


Hewette, Jr. 


Frank 
Hooper, agency supervisor; Fred A. Ditmars, C. 


Lewis, general agent; Charles E. 
Wesley Vreeland and John E. 


Seated in foreground from right to left: Fred M. Fountain, Charles P. Shaw, 


Louis T. Dougherty, John A. Raymond, W. T. Ricketts, Richard P. Boyce and 


William H. Sinclair. 


Standing in the rear from right to left are Theodore F. Bailey, Donald Spence, 
W. F. Herter, Leon Sternberger, Victor S. Evans, Robert E. Smith, J. Stevens 
Livingston, V. G. Hartman, Albert W. Olson, Charles Fountain and Adam J. Ruby. 


‘Mr. Jones, you are in the | 


The WALRUS 
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J. M. Keplar, Grand Rapids, 
Michigan, will 
his twentieth year as a Bankers- 


lifeman, his third as Agency Man- 


ager for Southern Michigan. In 


shortly ‘celebrate 


17 years as a salesman, “Jim” made 
a record to match the best of them, 
hence his frequent discourses to 


men in his Agency carry the 
weight of successful experience 
Example: “The best advice ever 


given to me in the life insurance 
business,” “Jim” told his men the 
other day, “came the day I signed 
my contract and my manager said: 


‘Jim, people really want 
protection, 
story short and sweet and 


999 


tell it to a lot of people’. 


so make your 


— io 


Bankerslife gets a free publicity 
ride in current advertising of the 
Waynesboro, 


Pennsylvania, manufacturers of air 


Frick Company, 


conditioning equipment. Frick ads 
Week, 
publications, picture prominently 
the new Bankerslife builidng, de- 
scribe briefly the type of Frick air 
conditioning equipment being in 
stalled therein. 


in Time, Business other 


—BLC— 


“Lost and Found” 
the Wichita, Kansas, 


From the 
column in 
Eagle: 





Lost — Black Bankers Life 
pocket memo - note book, 
Sunday, in or near Sedgwick 
County Law Library. Phone 
2-9263. J. R. Leigh. 











BLC 


Bankerslife men in many locali ‘ 
ties are “breaking into print” in 
their 
interview on war's effect on exist 


local newspapers with an 


ing life insurance policies. Sug 
gested interview was printed re 
cently in Bankerslife’s Onward for 
just such use by the Company's 
alert salesmen. 


—sL_c— 


BANKERS LIFE 


DESMOINES COMPANY 


Established 1879 
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IDEAS that CLICK 


By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 


writer in this column from time to time 
No. 110 


Amony all the discussion that has been 
voing on about for the life insur 
ance agent to make use of the amended 
Social Security Act as a step to the sale 


ways 


one idea advanced 


of more life insurance, 
was this: That of all the employed 
women insured under the act, few ot 





mutly sh 


Vother got her a 
life of the party! 


Suice 


them will want to continue employment 


to age 65 when their old-age benefit 
starts 

Of course, most of the women now 
under the act will leave jobs for mar- 
riage, and the statistics would indicate 
that that is the case. Even so, these 
women have made a start toward tuture 
security Thev are in a market ot 
women as buvers of life insurance, which 
should not be overlooked, whether the 
woman its single and employed or mar 


ried and the head ot a home 

Martha W. Allin of the Minneapolis 
agency, Massachusetts Mutual, in a re 
port to the Women’s Quarter Million 
Dollar Round Table of which she is a 
member, said that of the married women 
in this country who carry life insurance 
41% purchased it on their own initiative 
Only 4% bought it at the urging of their 
husbands and only 4% named their hus 
bands as beneficiaries. The largest per- 


centage, 68%, said that they carried it 
to insure their future incomes. Other 
reasons given were to obtain a guarantee 
of safety for their money, to make sys- 


tematic savings and for the tax advan 
tages that life insurance 

Reports show that 65% of all 
bank deposits are in women’s 
That would indicate that w 
extra dollars even 
save them out of 


ffers 

Savings 
names 
men do have 
if they have to 
household budget 


some 


1 
the 
tiie 





Women would probably not be motivat- 
ed by the subject of “old-age security” 
but the idea of “an income to spend” 
would probably put ideas into their 
heads whether they visualize buyin t 
new hat for themselves or toys for the 


( In either case they have 
a desire for economic independence and 
money in their own pocketbook 

\ married woman needs life 


grandchildren 


insurance 


for her husband’s protection and a fu- 
ture income so that she will never be 
dependent on her children. Life insur- 
ance is the only form of investment 
which offers protection and a guaran- 


teed financial future at the same time. 


War’s Influence on Insurance 


Eclipsed by Public’s Thinking [~ 5 a 


Some possible effects of the war upon 
American business, with particular ref 
erence to life insurance, as well as other 
considerations believed to be more im 


portant than the war itself, were cov 
ered in an address by Claude L. Ben 
ner, vice-president Continental Ameri 
can Life, to the Life Agency Officers 
and the Research Bureau in Chicago 


October 31. Important as Mr. Benner 
considers the war as an influence on the 
outlook for life insurance in the years 
immediately ahead, he believes that such 
outlook depends more upon the wav the 


public’s thinking is affected respectine 


individual libertv, free enterprise, pri 
vate business and latssez faire economy 
from which it would seem to have been 
turning away, and instead moving to 
ward the idea that prosperity and hap 


ever in 
duties ot 


piness are to be attained by 
creasing the functions 
roverniment 


and 


\s to the war, if it produces .pros 
peritv here it will be easier to sell life 
INSUrAaNnce If the veneral price level 
is increased, more insurance will) be 
sold Experience proves that If there 
is more government control: if people 
look to the government to provide for 
more and more of their needs, such as 
old age, accident, health and unemploy 
ment insurance, then the outlook for 


private life insurance is less favorable 


Stocks Nearer Consumer 
marked 


There has been a 


lmprove 
ment in business recently, continued 
Mr. Benner, some persons believing that 
it is almost entirely due to the war, 
while others insist that we would have 
had the revival in any event He Ix 
lieves that there is no reason for think 


ing that without foreign war orders the 
level of business cannot exceed that of 
1937, but at present there is no 
denying that we are having an 


use om 


Inventory 


boom, and that some let-down mav_ be 
expected. He even suevested that what 
is now taking place is not so much an 
increase in consumption but a shift. in 
existing stocks nearer the consumer, 
where they are reposing as inventories 
It might be necessary for war orders 
to come to maintain the present. rate 
f activity. Hone for an immediate war 
boom is unjustified. While England and 
France have a combined purchasing 
power in this country of more than 
$9,000,000,000, Mr. Benner expects that 


those funds will be hushanded carefully 
tor some time to come Neither does he 
expect that our trade with South Amer 
ica will increase to a large extent for a 
prolonged period 


Price Level 


Provided the United States does not 

: - 
actually enter the war, no decided in 
flationary price rise in this countrv is 


looked for Mr 


Benner expressed the 
hope that war will not bring up once 





DR. CLAUDE L. BENNER 

more the old inflationary areument 
avainst Insurance It it should, 
he said that the arguments presented in 


buying 


his booklet “The Fear of Inflation and 
Its Relation to Life Insurance” still 
hold good. He does not expect interest 
rates to be affected materially in the 


future but he ts confident that the 


long term trend ts upward 
Public Thinking 


\s stated heretofore Mr. Benner 
the immediate future of life insurance 
atfected more than anything else by the 
publie’s thinking, its confidence in_ pri 
vate enterprise, its faith in the integrity 
leaders and in the institu 
insurance. If there is a 
distrust of private enterprise as a 
means of attaining social welfare, a 
diminished regard for the value of in 
dividual liberty and freedom, and a 


near#r 


. 


SECS 


of business 
tion of life 


vrowing belief in the goodness and ef 
ficiency of governmental agencies to 
remedy economic and social evils, then 


it is our task to show the people that 


this belief is erroneous. Quoting Mr 
Benner 
“Now there is no doubt that security 


is a worthwhile goal, whether against 
unemployment, poverty, acci- 
dent or old age. The question is how 
shall we get it, and is it possible to 
pay too great a price for it? Shall we 
attempt to get security—by so-called 
comprehensive planning of some gov- 
ernmental agency or commission, or 
shall we try to attain it as we have 
for generations, through private institu- 
tions operated either for profit, mutual 


sickness, 





Brokerage Supervisor. 


experience, and present income. 


94 Fulton Street 





BROKERAGE 
SUPERVISOR 


A leading General Agent of a prominent non-participating Life 
Insurance Company has a salaried position open for a successful 
Must have at least five years experience 
among Brokers in New York, whose good-will and friendship he 
has won by rendering excellent service. Should have a thorough 
knowledge ot Life Insurance, including the principal contracts of 
leading companies, and be able to help Brokers close cases by actual 
field work with them. A fine opportunity for a man with proper 
experience, personality, and contacts. 


Address Confidential Box 1358, The Eastern Underwriter 


Give age, full details of 


New York, N. Y. 




















Pa EMBLEM of.a 


strong, enduring life in- 
surance company which 
for 72 years has adhered 
to principles of justice 


and friendliness. Well 
directed and _ soundly 
managed, the protection 
the Equitable éf Iowa 
provides to policyhold- 
ers and their families is 


Outstanding by Any Standard 
of Comparison 


EQUITABLE 
LIFE 0/1OWA | 


ROME OFFICE + DES MOINES 


7 








aud, or outright philanthropy?) This ts 
the most fundamental question now tac 
ing this nation and the outlook for the 
future of life insurance depends upon 
the way it is decided 


Lesson Being Learned 


“People have always been able to get 
security if they were willing to give 
up their liberty for it. Personally I 
believe that the lessons to be drawn 
from. the r the totalitarian state 
vovernments of Europe are going to be 
so obvious that their people will see 


rise oft 


that the citizens of those nations pay a 
terrible price for a few vears of so- 
called security, and that the pendulum 


is soon going to swing awav from the 
idea that we should solve all our prob 
lems through government agencies, and 


that there will be a revival of faith in 
the ability of private enterprise ade 
quately directed to take care of our 


economic problems. And when this les 
son is fully learned we shall need have 
no further fear of the government's en- 
croachment upon the field of private 
enterprise, including insurance 


Public Reawakening 


“The immediate future of life insur- 
ance in this country depends much more 
upon the domestic measures taken in 
Washington than it does upon any di- 
rect economic effect that the war may 
have upon our business conditions. | 
have great hopes that as our people be- 
come acquainted with the political, so 
cial and economic ideals of the group 
that caused this war and see how eas\ 
it is for any nation innocently to start 
on that same road, we shall have in 
this country a reawakening to the value 
of our old democratic ideals of free en- 
terprise, private initiative and individual 
freedom. Then, should this take place, 
we would need have no concern what 
soever about the unjust and unfair at 
titude at committee hearings of indi 
viduals whom the exigencies of the mo 
ment have temporarily placed in the 
seats of the mighty. The rank and file 
of our people will be our protection.” 


— 
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Fischer Gives Ideas 
On Agency Building 


ADDRESSES LIFE MANAGERS 
Tells New York City Association That 
Recruiting Is Most Important 

Problem 

Chester O. Fischer, 
Massachusetts Mutual, drew an unusual- 
ly large crowd Wednesday at the Yale 
Club at a meeting of the Life Man- 
avers Association of Greater New York. 
His theme was Operation of a general 
avency. Before going with the home 
office he had been a general agent twen- 
ty-two years in Peoria, Ill, and St. 
Louis, Mo., and he told of his experi- 
ences and what he would do if he 
again found himself in the general 
avency field. 

The most important problem before 
veneral agents is that of recruiting, and 
he stressed the necessity of continuous 
recruiting. He cited as examples of its 
necessity the champion baseball clubs 
which, despite their supremacy, are al- 
wavs looking for new talent. In insur- 
ance this is particularly essential as men 
vrow older after reaching their peak. 
The agencies which fail in intelligent 
recruiting fall into a rut. 

In the first six months of this year 
8.71% of the paid business of the Mas 
sachusetts Mutual came from = agents 
appointed last) year. Other companies 
have had similar experience. 

He said the general agent must sur 
vey his field, pick his objectives, pre- 
pare a program, get into action. As 
there are few agents compared with 
the general population, fixing the ob- 
jective is decidedly important, especially 
in a territory which has rural business 
as well as that of cities and towns. He 
told in some detail which are the best 
recruiting fields 

He said this is an era of evolution 
in business and sales management in 
which research and analysis are grow 
ing in importance. Agency departments 
are closer to field men than ever before 
and field men closer to the home office. 
This has been the result of the growing 
realization of the importance of study. 

Criticism of life insurance to be ex 
pected at a time when criticism per se 
is so general. For every critic, how 
ever, there are 100,000 people who re 
vard life insurance as the greatest fac- 
tor in force in their program of thrift 

Annual Dinner Party December 13 

Harry F. Gray, Connecticut Mutual, 
who is president of the Life Managers 
Association here, announced that. the 
association will hold its annual dinner 
party in the grand ballroom of the 
Waldorf-Astoria on Wednesday eve- 
ning, December 13, the evening before 
the convention of the Association of 
Lite Insurance Presidents. As last year, 
it will be a gridiron affair. 


vice-president 


BUREAU ELECTS CHAIRMEN 
Vincent B. Coffin Heads Board and H. 


T. Burnett Executive Committee 
of Sales Research Body 

Vincent B. Coffin, vice-president Con- 
necticut Mutual Life, was elected chair- 
man of the board of the Life Insurance 
Sales Research Bureau at its annual 
meeting in Chicago last week 1. B 
Olson, vice-president Guarantee Mutual 
Life of Omaha, was elected vice-chair- 
man of the board. The new members 
of the Bureau’s board are H. H. Arm- 
Strong, Travelers; Claris Adams, Ohio 
State; Ford D. Albritton, Great South- 
ern; J. W. Cadigan, New World Life; 
J. G. Parker, Imperial; Ralph C. Price, 
Jefferson Standard. 

New chairman of the executive com- 
mittee of Life Insurance Sales Research 
Bureau is H. T. Burnett, vice-president 
Reliance Life. Other members of exec- 
uttve committee are Jerome Clark, vice- 
president Union Central; R. E. Irish, 
president Union Mutual; Vincent ° B. 
Coffin, Connecticut Mutual, and W. S. 
Penny, Sun Life of Montreal. 


Jong as we have ideas. 


N.Y. Legislative Committee | 
To Hear About Counselors 

The Piper committee of the New 
| York Legislature will resume sessions 
in New York at 80 Centre Street on 
November 14 for three days. One 
day will be devoted to the subject of 
insurance counselors and radio com- 
mentators. Another subject to be 
discussed is Industrial Endowment 
insurance. 














Paul Sanborn Objects 
To “Bargain” Policies 
SAYS THEY ARE SUBSTITUTES 


Addressing Hartford Life Underwriters, 
Boston General Agent Puts Emphasis 
on Having and Using Ideas 
The principal speaker at the luncheon 
meeting of the Hartford Life Under- 
writers Association on November 6 was 
Paul C. Sanborn, general agent Connec- 
ticut Mutual, Boston, trustee of the 
National Association and immediate past 
chairman of the Million Dollar Round 
Table. Peter M. Fraser, vice-president 
Connecticut Mutual, introduced Mr. San- 
born to the large groun of Hartford 
agents which had assembled to hear the 
talk entitled “Let’s Get Back Into the 

Lite Insurance Business.” 

Mr. Sanborn voiced strenuous objec- 
tion to the obvious trend which life 
underwriters have been permitted to pur- 
sue toward the sale of the so-called 
“bargain” policies. He said, “From a 
practical point of view the sale of life 
insurance should be no different today 
than it was ten or fifteen vears ago be- 
fore circumstances were believed to have 
demanded the existence of the ‘bargain’ 
or low-premium combination policies 
The sooner we realize this, the sooner 
we will be back in a production stride 
which will be reminiscent of the old and 
better days. 

“A low premium policy is not a sales 
idea. It is a form of protection which 
has been devised as a_ substitute for 
some other policy which met the same 
need. No new need is created. There- 
fore there can be no new sales idea 
involved.” 

Later he commented, “The large pro- 
ducer—the member of the Million Dollar 
Round Table—alwavs seeks and finds a 
sales idea. It must be good enough to 
force automatic application of the proper 
policy. If such a producer permits the 
intrusion of the ‘bargain’ policy under 
these circumstances, he’s not serving the 
best interests of the client except for 
the unusual and occasional case.” 

His conclusion was equally to the 
point when he said, “There’s no such 
thing as hard times in our business as 
When you run 
out of ideas, prospecting becomes the 
tedious, difficult task and _ soliciting is 
nothing but a big pain in the neck. Get 
a continuous stream of ideas out of your 
own imagination, your trade publica- 
tions, your trade services and your ob- 
servation of other salesmen. Keep them 
well balanced. Keep them pertinent. 
And, keep them active.” 


CONNECTICUT MUTUAL CHANGE 
Connecticut Mutual has appointed 
Paul K. Adams as general agent at 
Minneapolis succeeding Edwin L. Pick- 
1ardt who has resigned. Mr. Adams 
hegan his life insurance career in 1924 
and comes to the Connecticut Mutual 
from the Equitable of Iowa where he 
has been assistant superintendent of 
agencies since 1936. In his first year 
as agent he paid for $700,000 of life 
insurance. As general agent for the 
Equitable at Albany he built his agency 
from scratch to a production unit of 
one and a half million. 


A. L. DERN ON TOUR 
\. L. Dern, vice-president and direc- 
tor of agencies, Lincoln National Life, 
is on an extensive tour of the com- 
pany’s western agencies. 


Answers Questions 
On “Arnold Method” 


OF AGENTS’ COMPENSATION 
Points Raised ot Agency-Buvemn Meet- 
ing Covered by Northwestern 
National President 


At the meeting in Chicago last week 


of the Agency Officers Research Bu- 
reau, O. J. Arnold, president North- 
western National Life, described the 


“Arnold Plan” of compensation of agents 
which has been installed in that com- 
pany. From the floor a number of ques- 
tions concerning the plan were asked 
by S. E. Mooers, vice-president in 
charge of agencies Acacia Mutual Life. 
Mr. Arnold explained that he could not 
undertake to answer all of these ques- 
tions, many of which were involved, at 
that time and he has now furnished 
answers to each of the questions in a 
letter addressed to John Marshall Hol- 


combe, Jr., manager of the Life Insur- 
ance Sales Research Bureau. 
Mr. Arnold’s explanation of the 
points raised is given in the following: 
Points on “Arnold Plan” 


_The first question deals with the desirability 

of continuing the renewal commissions atter 
nine years. I personally feel we might more 
properly limit reguiar renewal commissions to 
earlier years—say the first five—when real ei- 
fort is needed, and discontinue renewal com- 
mission payments thereafter when most busi- 
ness renews automatically. However, we re- 
tained the nine-year period to conform with 
our existing contracts with our agents. I do 
not beheve from the agent's angle he cares 
much whether the period is five years or twenty 
years so long as he is paid adequately for his 
total efforts. 

The second, third and fourth questions deal 
with our method of forecasting. We are en 
tirely satisfied that our method of forecasting 
is accurate enough for our purposes and offers 
several advantages. One such advantage is 
that, contrary to Mr. Mooers’ assumption, it 
smplifes our renewal pay roll calculations to 
one estimate at the beginning of the year and 
one adjustment at the end of the year im 


place of continuous calculations on each and 
every renewal premium” received during the 
year. However, Mr. Mooers should observe 


that this particular feature of our plan is not 
a necessary feature and can be dispensed with 
by anyone who feels the estimate in advance 
might lead to difficulties. We simply believe 
that the advantages of estimating in advance 
offset such occasional disadvantage that might 
arise im the case of an individual agent who 
did not live up to our estimate. And in any 
event, our over-all outlay is strictly controllel| 
because we pay commissions only on that por 
tion of the business represented by the differ- 
ence between our base ratio and our company 
average performance; and we allow for errors 
in our advance estimate when we establish the 
base ratio at the beginning of the year. 

The last two questions deal with the fact 
that our plan is very sens'tive to changes in 
the agent’s renewal ratios and even inflicts dis- 
couraging penalties for business which renews 
at low levels. My only answer is that these 
were intentional aims of the new plan. We 
believe that poor business should be discouraged, 
that variations in persistency should be so 
sharply reflected in the agent’s earnings as to 
make him constantly aware of persistency, and 
that earnings on poor business should reflect 
the value of the business to us even if it 


serves to discourage the agent. If it discour-. 


ages him from submitting more poor business, 
the effect will be just as we want it. 


PARKINSON ON WEST COAST 


Speaks About TNEC Insurance Hear- 
ings Before Business Groups in Los 
Angeles and San Francisco 

Thomas I. Parkinson, president Equi- 
table Society, on November 3 addressed 
a joint meeting of the three Los An- 
geles agencies and also general agencies 
of Arizona and New Mexico, coming 
out in strong opposition to current gov- 


ernment trends, especially manner of 
handling witnesses at TNEC insurance 
hearings. In San Francisco on Novem- 
ber 6 at a large Equitable gathering 


prominent business men attended. Other 
talks were scheduled for Portland, Po- 
catello, Salt Lake City and Chicago. 

Biggest problem facing country today, 
he said, was development and mainte- 
nance of the strength of municipal and 
state governments as opposed to cen- 
tralization of power in Washington. He 
also declared that if the government 
had kept its hands off housing, private 
enterprise would have built more houses 
than the government ever will. 

Discussing business conditions he said 
they were on the upturn before the 
war started. 
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BE SERVED BY 
AGENT 
administration of th« 
Life Under- 


five 


RIGHT TO 
THE 
The incoming 
National 
writers in 


Association of 
objec- 
1939 


extremely 


presenting the 
pursue during 
that it is 


which it will 
1940 reveals 
cognizant of the relationships 
that between the life 
agent and the buying public. 


tives 
and 
close 
insurance 
The ob- 
jectives which were recently announced 
by President Charles J. Zimmerman are 


exist 


repeated here in full for the purpose ot 
emphasis. 

Realizing its responsibility to the pub- 
lic, to the owners of life insurance, to 
the institution and to its membership, 
the National Association of Life Under- 
writers proposes: 


To discharge our obligation to defend 


and preserve the rights of 64,000,000 
Americans who own a 27 billion dollar 
stake in an institution which affords 


them an opportunity to create their fu 


ture economic security through their 
own efforts and upon their own initia 
tive. 


To preserve, in that connection, the 
right of the American public to be 
served by the life insurance agent, 
through creative, intelligent salesman 
ship, fundamental to the American way 
of free enterprise. 

To continue to raise the standards of 


selection, training and performance of 
the life insurance agent, in order that 
American life values may be more ade 


quately insured, and that the life in- 
surance agent may enjoy full public con- 
fidence, based on the part which he 
plays in the social and economic life of 
his community and of the nation 

To develop all possible means for us- 
ing our membership to disseminate 
sound information regarding the insti- 
tution of life insurance and to use our 
strength and influence to protect policy- 
holders and beneficiaries from being 
misled by those who seek, for their own 
selfish interest, to tear down legal re 
insurance 

To emphasize quality as well as quan 
tity in an aggressive effort to strengthen 
and extend our membership; to inten- 
sify and broaden our service to state 
and local associations, in meeting their 
problems and in promoting their service 
to individual members 


serve life 


1000 SCHOOL FIRES 
that title the National 
Protection Association has devoted about 


Under Fire 
seventy pages of the current issue of its 
Quarterly to a thorough 
fires, 


study of school 
their causes and their prevention. 
This article has now been published in 
pamphlet form and will undoubtedly 
throughout the 


trend in school 


distribution 


The 


have wide 


country modern 


at the post office of New York 


City under the act 


building construction represents a dis- 


tinct improvement in construction and 
exit arrangements over twenty years ago 
still 


built in which fire safety 


but there are many schools being 
not re- 
ceived sufficient consideration, the N. F. 


P. A. 
constantly emphasized the importance of 


has 


points out. This organization has 


school fire safety and has long advo 
cated fire-resistive school buildings with 
special fire protection 

Eight major school fires in which 694 
deaths resulted have occurred in the last 


thirty-one years and of these two came 


in the last two years. These were the 
Sacred Heart College fire in Quebec 
in 1938, with forty-six killed, and the 
New London, Tex., school fire in 1937, 
with loss of life to 204. The N. F. P. A. 
also comments upon all school fires in 
more than thirty years in which lives 
were lost 

The statistical record of these 1,000 
school fires shows that 287 occurred in 


public elementary schools, 255 in public 


junior high schools, 257 in 


colleges, universities and normal schools, 


high and 
128 in private schools and convents, for- 
ty-five in parochial high and elementary 
schools and twenty-eight in business and 
trade 720 


room buildings were involved. 


schools. In instances class- 


The prin- 
cipal causes of these fires were electri- 
smoking and matches, 


cal, incendiary, 


defective or overheated heating equip 


ment, spontaneous ignition, ignition of 
Hammable liquid or gases and defective 
or overheated The 


results show that schools as a class are 


flue or chimney. 
not particularly different from other oc- 
cupancies as the more common fire haz 
ards head the list. Seven items are re- 
sponsible for 470 of the fires. All per- 
sons interested in school fire prevention, 
whether they be insurance men, members 
of boards of education, local authorities, 
find much of 
value in this new treatment of the sub- 


ject by the N.F.P.A. 


parents, or others will 


Joseph M. Byrne, head of a large 
agency in Newark and also a member 
of the city commission, now enjoys bet- 
ter the Army-Notre Dame football 
games in New York City. Time was 
when he had to go into hiding before 
this game because as Notre Dame's 
eastern athletic representative he was 
able to get a large number of tickets 
for this affair and every one who knew 
him or of him knew it also. His allot- 
ment was never big enough to satisfy 
the demand put upon him and was ex- 
hausted long before the day of the 
game. : 





O. J. Arnold and Karl B. Korrady 
O. J. Arnold, president of the North- 


western National Life, held close atten- 
tion of the joint convention in Chicago 
last week of the Life Insurance Sales 
Research Bureau and the Association of 
Life Agency Officers, by his explanatory 
talk of the new system of compensat- 
ing agents in which persistence of busi- 
ness is rewarded. While at the Edge- 
water Beach Hotel in Chicago he was 
photographed with Karl B. Korrady, 
vice-president of Illinois Bankers Life. 
They are friends of many years’ stand- 


ing and when attending conventions 
manage to hold a _ reunion. 
* * * 


R. A. B. Goodman, vice-president and 
director of public” relations of the 
Southwestern Life of Dallas, has fully 


recovered from a long illness and is 
back at his desk after an absence of 
several months 


ok 


Frank W. Pennell, State Mutual, New 
York City, graduate of the University 
of Michigan, returned to Ann = Arbor 
for the Michigan-Yale game. 

* * x 


irwin Mesher, executive secretary of 
the Insurance Agents League of Wash- 
ington, was married on October 21 to 
Miss Gertrude Chess, daughter of Mr. 
and Mrs. I. W. Chess of Vancouver, 
B. C. Their honeymoon trip is to San 
Francisco. 
* * 4 
Maj. W. Calvin Wells, vice-president 
and general counsel Lamar Life, has 
been elected president of the Jackson 
(Miss.) Chamber of Commerce and re- 


kK 


cently was made general chairman of 
the first Community Chest Campaign 
ever conducted in Jackson 

* * * 


Millard Fillmore Ross, who formerly 
was an insurance broker in New York 
City, has purchased a large farm in 
Monmouth County. N. J., where he ex- 
pects to raise beef cattle. At one time 
Mr. Ross owned a ranch in Arizona. 

* om ok 


Colonel Joseph Button, secretary-man- 
ager of the Stock Company Association 
with Washington headquarters, motored 
down to Richmond last Saturday to at- 
tend the Virginia Military Institute- 
University of Richmond football game 
He has long been a member of the 
board of visitors of V.M.I. 

* * * 

Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, will 
be guest of honor at the annual dinner 
of the insurance division of the Fed- 
eration of Jewish Charities to be held 
on November 28. 





NOLAN 


CLARK 


Clark Nolan of Chicago has been 
elected president of the Insurance Bro- 
kers Association of Illinois. He is 
known as a specialist in furniture ware- 
house risks and has been in insurance 
since 1916. 

* * * 

Will S. Thompson, insurance agent, 
Hutchinson, Kan., has represented five 
fire companies for most of the four 
score years he has been in_ business. 
He has been a member of the Kansas 
Senate; has served on his city council 
for six years; has been president of the 
Commercial Club and the Chamber of 
Commerce of Hutchinson. For two 
decades he has been a director of the 
Y.M.C.A., Boy Scouts and Central Kan- 
sas Fair Association. In addition to 
running a general insurance agency he 
is president of the Great American Life 
Insurance Co. of Hutchinson. 

* * * 

Commnis- 

recoy ered 


W. A. Sullivan, Insurance 
sioner of Washington, has 
from an automobile accident. 

: ce = 


Charles Paston, head of the Long 
Branch, N. J., agency of Charles Pas- 
ton & Son and prominent in the Brook- 
Ivn field as a life insurance producer, 
received many floral tributes and letters 
and telegrams of congratulations upon 
the occasion of the opening of the 
agency’s new office in Long Branch last 
week. About 300 friends attended a 
reception held November 1. Mr. Pas- 
ton’s son, Simon, is a partner in the 
agency. 

* * * 

Hugh Earle, Insurance Commissioner 
of Oregon, will continue in office in the 
opinion of Underwriters Report, basing 
its opinion on Governor’ Sprague’s 
statement that he is now through mak- 
ing changes in the State’s appointive 
posts. 

* * x 

George W. Johnson, manager, Metro- 
politan Life, Chattanooga, has _ been 
nominated president of the Chattanooga 
Kiwanis Club. He has been with the 
Metropolitan twenty-seven years and is 
an active civic worker in Chattanooga 

* * * 


Robert Gerling, prominent young in- 
surance executive of the Gerling Kon- 
zern, Cologne, Germany, has been a 
visitor in New York City for the past 
several weeks. A keen student of in- 
surance and international affairs, Mr 
Gerling has exchanged viewpoints with 
a number of insurance men here. The 
group he represents in Cologne, found- 
ed by his late father, is the second 
largest private insurance organization in 
Germany. 
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Insurance Women to Take Prominent 
Part in Dinner of Clubs 

Members of the Insurance Women of 
New York, which has in its membership 
many of the leading secretaries and 
some department executives in fire, ma- 
rine, casualty and surety insurance, will 
be prominent in the thirteenth annual 
friendship dinner of leading business and 
professional women’s clubs of Greater 
New York, which will be held November 
13 at the American Women’s Club, New 
York City. 

The Insurance Women of New York 
will be the hostess club at the event and 
Julia D. Russell, its president, will wel- 
come the guests. Helen M. Garvin of 
the North British & Mercantile is in 
charge of the dinner arrangements. 
Aenes Mahon of America Fore is schol- 
irship chairman. Louise Cheney of the 
Home is reception chairman. Daisy 
Rankin of National Board of Fire Un- 
derwriters is in charge of reservations. 
Helen F. Williams is treasurer. 

Miss Russell is secretary of W. E. 
Mallalieu, general manager of the Na- 
tional Board of Fire Underwriters. Miss 
Garvin is with the North British loss 
department. Miss Cheney is supervisor 
of the Home’s correspondence depart- 
ment. Miss Mahon is secretary to 
Bernard M. Culver, president of the 
America Fore companies. Miss Rankin 
is supervisor of National Board’s actu- 
arial bureau. Miss Williams is treasurer 
of John W. Thomas, Inc. 

Theme of the dinner will be “The In- 
ternational Situation Through Women’s 
Eyes.” Among the speakers will be Mrs. 
Vera Micheles Dean, research director 
of Foreign Policy Association, who will 
make the keynote address; Eleanor Pat- 
terson, owner of the Washington Times- 
Herald, will speak on “Now We See 
Through a Glass, Darkly”; Dorothy Dun- 
bar Bromley, feature writer, New York 
Post, and Helen Varick Boswell, presi- 
dent of the Woman’s Forum.  Toast- 
master will be Earlene White of Wash- 
ington, D. 

Fannie Hurst, novelist, will present 
the American Woman’s Association an- 
nual award going to the woman who has 
been most outstanding in the field of 
journalism and radio in 1939. Name of 
the winner has not yet been announced. 
Recipients in the past have included 
Amelia Earhart, Frances Perkins, Doro- 
thy Thompson, Margaret Sanger, Mrs. 
Charles H. Sabin, Helen Rogers Reid 
and Malvina Hoffman. Miss Mahon will 
announce the name of winner of $300 
scholarship award of Insurance Women 
of New York. 

\mong guests of honor will be Mrs. 
August Belmont, Anne O’Hare McCor- 
mick, Mrs. Wilbur E. Mallalieu, Clare 
soothe Luce, Marjorie Hillis, Natalie 
Couch, Anne Morgan, Mrs. Frank A. 
Vanderlip and Helen Rogers Reid. 

* * * 


Commissioners’ Committee Was 

a Ignored by SEC 

rhe sending to State Insurance De- 
partments by the SEC of a long ques- 
tionnaire asking the Insurance Depart- 




















ments all about themselves and what 
happened to State Department people 
after they left the employ of the state 
will come up for discussion at Biloxi at 
the Commissioners’ meeting all right, but 
whether the Commissioners will reach 
any agreement as to a joint course of 
procedure is doubtful. 

Despite the resentment in the ranks 
of all the Departments over the receipt 
of the questionnaire, some of them will 
answer on the theory that they have 
nothing to hide or on the “what in the 
deuce difference does it make?” theory. 

I understand that Charles F. J. Har- 
rington, Insurance Commissioner of 
Massachusetts, sees no objection to an- 
swering the questionnaire, although at 
the present time he is keeping his per- 
sonal opinions about it to himself. Dan 
C. Boney, Insurance Commissioner of 
North Carolina, tells me that he sees no 
objection to furnishing this committee 
with the information SEC requested; 
therefore he expects to file his ques- 
tionnaire. “I recognize, of course, that 
it is not within the jurisdiction of the 
committee, but since there is nothing to 
uncover or cover up I see no objection 
to letting them have as much informa- 
tion as they may desire,” he said. 

Another prominent Commissioner said 
to me: “The only comment I wish to 
make at this time is that it seems to 
me the information the SEC is asking 
for and for which they must have gone 
to considerable expense to secure is 
available in any of the law libraries of 
the country as they all have the statutes 
of the states.” 

Incidentally, during the early days of 
the TNEC there appeared at the Des 
Moines convention of the Insurance 
Commissioners (held on December 6, 
1938) Thomas C. Blaisdell, Jr., then of 
SEC, who asked to have an executive 


‘meeting with all of the Commissioners. 


This meeting was held and at his sug- 
gestion a special committee was chosen 
to be in touch with Mr. Blaisdell and 
SEC from time to time “in order that 
complete harmony might always exist 
between SEC and the Commissioners’ 
organization.” On this committee, which 
was duly appointed, were the following 
Commissioners: Paimer of Illinois, Nes- 
len of Utah, Robertson of Missouri, 
Earle of Oregon, Lovejoy of Maine, 
Moor of District of Columbia and Pink 
of New York. Since the appointment 
of that committee two of its members 
have died—G. A. S. Robertson and J. 
Balch Moor. The two vacancies were 
not filled. 

Mr. Blaisdell returned to Washington 
and the insurance people waited to see 
what the development would be. There 
was no development. The committee did 
not go to Washington and, as far as I 
know, SEC paid no attention to it. The 
appearance of Tom Blaisdell, however, 
at the executive meeting at the time of 
that particular convention gave it a 
touch of real excitement, but nothing 
happened until the SEC surprised the 
Commissioners by sending out the 
“nosey” questionnaire recently received. 


The Bridge of Ships Carrying War 
Goods 

One of the most interesting reviews 
of the sea warfare on commercial ships 
was printed in the current 
United States News. In the opinion of 
that paper the bridge of ships carrying 
sritain and 


issue of 


war goods to Great France 
is in little danger of collapse—subma- 
rines and the new American neutrality 
law notwithstanding. In part United 
States News says: 

“The Allies are building more ships 


each month than German = submarines 
sink—at the September-October rate. 
Also, Great Britain and France can 


transfer almost enough tonnage from 
colonial trade to Atlantic routes to make 
up for the fifty-one ships displaced by 
restrictions in America’s neutrality law. 

“As a result, Allied officials are con- 
fident that Great Britain can not be 
starved out unless attacks on Allied 
shipping become much more intense than 
now anticipated. 

“Great Britain and France can put 
three new or transferred ships on the 
Atlantic run f6r every two that German 
submarines or the United States neutral- 
ity law take away, provided sinkings are 
held to recent levels. Here is how it is 
done: 

“In the two war months September 
and October, German attacks, chiefly 
by submarine, sent 271,800 tons of Brit- 
ish and French shipping to the ocean 
floor. Sunk: Fifty-five ships. 

‘But British and French shipyards 
have been working twice as fast as the 
German U-boats. In two typical months 
this Summer Britain and France con- 
structed 591,000 tons of new shipping. 
Suilt: About 115 ships. 

“More drastic to the normal British- 
French ocean supply system than the 
havoc from German torpedoes are the 
shipping restrictions in the U. S. neu- 
trality bill. These restrictions sweep 
345,000 tons of American shipping from 
the Allies’ shipping lanes, forbidding 
them to touch at belligerent ports in 
the North Atlantic and Mediterranean. 
Displace: Fifty-one ships. 

“Somewhere along their colonial trade 
routes Britain and France must find 
spare ships to divert to the Atlantic to 
replace the barred American vessels. The 
new U. S. neutrality bill, with its eased 
shipping restrictions, makes this a sim- 
ple task. 

“The neutrality bill as approved in the 
Senate and the House allows American 
ships to visit French and British ports 
in the Pacific, the South Atlantic and 
all other oceans in the southern part of 
the globe. Thus Allied supply chiefs 
know that when the neutrality law bars 
fifty-one American ships from their nor- 
mal Atlantic and Mediterranean trade 
with nations now at war, all these ves- 
sels except a few huge passenger liners 
will go job-hunting in other oceans. Dis- 
placed American vessels will almost all 
find work on British and French empire 
trade routes, allowing the Allies to shift 
almost enough tonnage to the Atlantic 
to make up the loss suffered through the 
American neutrality bill. Transferred: 
About forty-five ships. 

“Even if the unexpected happens—if 
Allied cargo ships are torpedoed faster 
than Allied shipyards can replace them; 
if American vessels are forbidden to fill 
in gaps for the Allies in ‘safe’ trading 
areas there would still be another source 
of shipping reinforcements that the Al- 
lies could tap. Neutral countries in Eu- 
rope have more than six thousand ships, 
some of which Britain and France might 
buy or charter. 

“The Allied merchant fleet is a bridge 
of ten thousand British, British Domin- 
ion and French cargo ships that spans 
all the oceans. If sea warfare takes a 
heavy toll of this shipping, Britain would 
probably turn for aid to the 705 Danish 
vessels, 607 Greek, 1,523 Dutch, 1,987 
Norwegian and 1,231 Swedish steam and 
motor ships. 

“Possibilities of buying and chartering 
neutral vessels are not as great today as 





Bachrach 


RUSSELL 


JULIA D. 


in the last war because maritime nations 
have become more selfish, more nation- 
alistic about holding their merchant 
fleets intact. But so many Scandinavian 
vessels have been endangered or thrown 
out of work by the British and German 
blockades that, according to shipping ex- 
perts, some owners would be glad for 
the chance of a profit by chartering 
these neutral ships to Great Britain and 
France. 

“American merchant ships are gener- 
ally not available, however, to nations 
at war. The Maritime Commission has 
complete power to sanction or forbid 
transfer of title of American vessels and 
last week it approved transfer of four- 
teen ships to Brazil, but it is not the 
Commission’s policy to transfer Ameri- 
can flag vessels to the flag of a nation 
at war. The Commission is trying to 
increase, not decrease, America’s mer- 
chant marine.” 

* * » 


Crop Insurance Reserve Is Stored 

in Sixty-eight Cities 

The Federal Crop Insurance Corpora- 
tion announced recently that up to Octo- 
ber 20 it had 10,458,501 bushels of wheat in 
storage to cover premiums paid by wheat 
growers who have insured their 1940 
crops against all unavoidable hazards. 
This reserve, which represents premium 
payments from nearly 300,000 Winter 
wheat growers, is stored in sixty-eight 
cities and sixteen states. 

Wheat for the corporation’s insurance 
reserve is acquired through its branch 
offices at Chicago, Ill.; Kansas City, Mo.; 
Minneapolis, Minn., and Spokane, Wash. 
Of the total bushels in storage the Chi- 
cago office has handled 1,110,000 bushels, 
the Kansas City office 5,911,491 bushels, 
the Minneapolis office 3,284,652 bushels, 
and the Spokane office 152,358 bushels. 
It is the policy of the corporation to 
store its reserves as near as possible to 
wheat acreages on which “all-risk” insur 
ance premiums have been paid. 

a * *~ 
No Insurance Authority 

One of the Pacific Coast insurance 
newspapers refers to the _ publication 
United States Investor (published in New 
York and Boston) as “a recognized au 
thority on banking, insurance and _ in- 
vestments.” It certainly is not a recog 
nized authority on insurance, judging 
from recent articles it has printed 

The editor of United States Investor 
is a director of a Massachusetts savings 
bank and is much interested in savings 
bank life insurance. 

* * * 
Paper Suspends Publication 

The Corporation of Insurance Brokers, 
London, decided at a recent meeting of 
its council that it would temporarily sus- 
pend the issue of its newspaper publica 
tion. This is because of the war 
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Program Announced For 
Commissioners’ Meeting 
MANY RESERVATIONS RECEIVED 
Presidents of Local Aoued and Life 


Underwriters’ Ass’ns Will Address 
the Convention 





In releasing the tentative program for 
Mid-Winter meeting of National Asso- 
Commissioners at 
Miss., 
Read, 
will be 


ciation of Insurance 
the Edgewater Gulf Hotel, 
December 6, 7, 8, 9, 
says that the 


Biloxi, 
Jess G. sec- 
retary, attendance 
larger than at the usual December meet- 
ing. This estimate is based on inquiries 
received at his office in Oklahoma City, 
of reservations already made, and the 
excellent program for this year’s meet- 
ing. One of the main subjects for dis- 
cussion by those at this meeting will be 
the steps being taken in Washington 
to secure Federal regulation of insur- 
ance. 

While the program is not complete as 
to all details such as designating certain 
rooms for committee meetings, exact 
hours for committee meetings, etc., the 
program in the main calls tor the ap- 
pearance of the governor of the -_ 
state, the president of the National . 
sociation of Insurance Agents, soos be 
of the National Association of Life Un- 
derwriters and others. 

Hotel Facilities Ample 

During the past week Secretary Read 
wrote all the commissioners, superin- 
tendents of the Canadian provinces and 
the commissioner of Mexico, giving in- 
formation as to transportation, urging 
all to attend and to make early reserva- 
tions. Mr. Read also gives assurance of 
ample hotel accommodations. The head- 
quarters hotel has sixteen parlor suites 
and 340 guest rooms which will take 
care of not only the commissioners, but 
the “Third House.” Also there are 
plenty of hotels in the immediate vi- 
cinity. 


Secretary Read and the host com- 
missioner, John Sharp Williams, III, 
who is chairman of the executive com- 
mittee, expect to reach Biloxi two or 
three days ahead of the crowd in order 
to work out last minute details. The 


executive committee is scheduled to 
meet at 2 o’clock Wednesday afternoon, 
December 6, followed by a meeting of 
the mortality table committee. The ten- 
tative program as released yesterday by 
Secretary Read is as follows: 
Wednesday, December 6 

2 P.M.—Meeting of executive com- 
mittee, to be followed by meeting of 
committee on mortality table 


7 P.M.—Old plantation dinner 
lutely informal), dancing. 


(abso- 


Thursday, December 
A.M.—Registration. 

10 A.M. ag called to order, C 
Clarence Neslen, president. Welcome 
to Mississippi, Hugh L. White, gover- 
nor; response, John G. Blackall, Con- 
necticut; address, “The American 
Agency System,” Sidney O. Smith, 
president, National Association of Insur- 
ance Agents; address, “Insurance Ad- 
visors,” Jno. B. Gontrum, Maryland. 

2 P.M.- -Meeting, 
aminations. 

7:0 P.M.- 
and dancing. 

Friday, December 8 

9:30 A.M.—Meeting called to order, 
C. Clarence Neslen, president; address, 
“The Problems of the Life Underwriter 
in the Field,” Chas. J. Zimmerman, 
president, National Association of Life 


committee on ex- 


Banquet, entertainment 


com 


executive 


Underwriters; report ol 


mittee, and general discussion 

2 P.M.—Meeting, committee on valua- 
tions. 

6 P.M.—Old-fashioned barbecue—fish 
fry and shrimp boil, weather permit- 
ting, this will be held out of doors, 
otherwise in hotel. 


Saturday, December 9 

9:30 A.M.—Meeting 

by President Neslen; 
and discussions. 


called to order 
conimuttee reports 


Entertainment 
Golfing on the sporty Edgewater 
Gulf Links at any time, no greens fee. 


Fishing, either salt or fresh water fish- 
ing can be enjoyed at any time. Those 
desiring to fish should contact the fish- 
ing committee so that boats can be ar- 
ranged. No tackle will be furnished. 
N. Y. Delegation Leaves December 5 
Representatives of the New York In- 
surance Department attending the con- 
vention of the National Association of 
Insurance Commissioners at Edgewater 
Park, Miss., will leave from Pennsyl- 
vania Station at 2:25 p.m. on Tuesday, 
December 5, arriving at Edgewater Park 
at 7:30 in ‘the evening of Wednesday, 
December 6, it is announced by Deputy 


Supe rintendent Edward McLoughlin. 
Reservations may be made through G. 
M. Lawrence, general Eastern passen- 
ver agent of the Southern Railway, or 
John R. Ford of his office, 500 Fifth 
Avenue, New York City. Reservations 


accommodations should be 
with the Edeewater Gulf 
Miss. 


for hotel 
made directly 
Hotel, Edgewater Park, 





814 IN NEW JERSEY ASSOCIATION 

Total members of the New Jersey As- 
sociation of Underwriters has risen to 
814, according to Donald M. Pearsall, 
chairman of the membership committee. 
Pearsall said it was hoped to raise the 
membership to 900 by the end of the 
year. 


CONN. AGENTS MEET NOV. 16 


Speakers Include Comniuchones Blackall, 
Walter Meiss, A. J. Smith and 


Professor Eaton of Yale 


The Connecticut Association of Insur- 
ance Agents will hold its annual meeting 
at the Hotel Taft in New Haven on 
next Thursday, November 16. The morn- 


ing will be devoted to reports of officers 
and committee chairmen, including the 
election of officers. The luncheon speak- 
er will be Professor Walter Pritchard 
Eaton of the department of drama, Yale 
University. 

In the afternoon the speakers will in- 
clude Insurance Commissioner John C. 
Blackall of Connecticut; Executive Gen- 
eral Agent Walter Meiss of the London 
Assurance; A. J. Smith of New York, 
member of the executive committee of 
the National Association of Insurance 
Agents; E. G. Baird of the Hartford 
Colleges of Insurance and Law, and 
Managing Editor Elmer Miller, Jr., of 


the Insurance Field. Commissioner 
Blackall will speak on “Some Aspects 
of Casualty Insurance.” President Hen- 


ry L. Bailey, Jr., of the Connecticut As- 
sociation will preside at this annual 
meeting. 


Pink to Answer SEC Query 


Insurance Superintendent Louis’ H. 


Pink of New York will answer the 
questionnaire on state insurance regu- 
lation sent out by the SEC but is not 
making any comment at the present 
time. 


FRANK W. COATES DIES 
Frank W. Coates, former president of 
the Iowa Association of Insurance 
Agents and in the insurance’ business 
at Dubuque for fortv-seven vears, died 
following a short illness. Mr. Coates 
was elected president of the state 
ciation in 1916 and served on the 


asso- 


exec- 


utive committee for a number of ¢yvears. 
He was prominent in state insurance 
circles and took an active part in civic 


affairs at Dubuque. 


HEADS PASSAIC COUNTY AGENTS 


Edward A. Johns has been elected 
president of the Passaic County (N. 1) 
Association of Insurance Agents, with 
Edgar H. Ellis as vice-president and H 


Earl Munz as secretary and treasurer. 





Capital 
Premium Reserve .... 
Other Liabilities 
Net Surplus 
*Total Assets 


owned, 


Geo. Z. Day, Pres. 


Capital 


Premium Reserve 
Other Liabilities 
Net Surplus 
*Total Assets 
On the basis of June 30, 193 
would be $1,209,604.9 
New York Office: 80 Sle St. 
Geo. Z. Day, Pres. 





STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement June 30, 1939 
oui ass Tet nee $1,500,000.00 





* New York Insurance Department Valuation Basis 
On the basis of June 30, 1939, Market Quotation for all bonds and s’ocks 
this Company's total Admitted Assets would be 
and the Surplus would be $3,254,551.03 


A. J. Couch, Vice-Pres. 





“TWO STANDARDS” 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 


Statement June 30, 1939 
scactisgiin cata eakasile $1,000,000.00 





Claims and Claim Expense Reserve. 


* New York Insurance Deparment Valuation Basis. 
Market Quotation for all bonds and stocks 
owned, the Total Admitted Assets would be $5,888,482.89 and the Surplus 


Chicago Office: Insurance Exchange 
J.F.Nubel, Vice-Pres. 


1,534,021.37 

204,656.75 
3,170,746.29 
6,409,424.41 


$6 493,229.15 


S. C. Kline, Secy. 





1,855,949.71 
1,524,124.00 

298,804.21 
1,084,891.69 
5.763,769.61 


A. J.Couch, Resident V.-P. 








Palmer Will Not prem 
Auto Commission Order 


DENIES PRODUCERS’ 
Court Action by Chicago Agents and at 
Least One Company Expected to 
Test Director’s Powers 


REQUESTS 


So far as Illinois Director of 
ance Ernest Palmer is 
order of October 10 fixing commissions 
on automobile fire, theft and collision 
coverages stands. At a conference at 
his office at Springfield on Tuesday 
which lasted all day he denied a re- 
quest of the Insurance Brokers Asso- 
ciation of Illinois to reconsider and 
amend his original order. — Although 
nothing has been reported officially, he 
is known to have denied a similar re- 
quest made by the Chicago agents’ as- 
sociation last Friday. The brokers had 


Insur- 
concerned | his 


been biding their time till their emis- 
saries could call on the Director with 
a committee of the agents. 

As matters stand, attorneys for the 
association in Chicago are ready to file 
action against -. Palmer in the Su- 
perior Court of Cook County. It is 


also intimated strongly that at least one 
company planned to inaugurate legal 
action against Mr. Palmer before the 
deadline Thursday night, when the thir- 
ty days provided by the code expired. 
Topic Discussed by Agents 

Meantime, 

state who 


agents from all over the 
were assembled at Spring- 
field for the fortieth annual meeting of 
the Illinois Association of Insurance 
Agents refused to discuss anything ex- 
cept the commission matter when they 
arrived at convention headquarters. An- 
prised of what had transpired last. Fri- 
day and on Tuesday they expressed be- 
lief that the state association should take 
some definite form of action, or at least 
that a stand should be taken condemn- 
ing the Director’s action. 

Agents who were in Sprinefield, num- 
bering over 600, were of the oninion that 
if anything is done it will have to be 
done by a company. Multinle line com- 
panies have expressed belief that this 
may be simply the first step in a whole- 
sale attempt by Mr. Palmer to control 
rates and commissions on other lines. 

Eyes of convention agents were turned 
en the American Antomobile of St 
Louis and the most likely company to 
block Mr. Palmer. The company is an 
independent Middle Western company 
with probably as great an interest in 
Illinois automobile business as any, al- 
though it does not write finance busi- 
ness, which is the particular point of 
Mr. Palmer’s attack. The ruling does, 
however, take in all automobile busi- 
ness. 

Mr. Palmer himself is said to be re- 
signed to a test in the courts over his 
authority. While he is renorted as hav- 
ing said he was not seeking such a test, 
he is said to have expressed belief that 
there seems to be no other way. 


N. J. Rural Agents’ Forums 

The New Jersey Association of Under- 
writers will hold a rural agents’ forum 
at the Clinton House, Clinton, on Thurs- 
day evening, November 16, starting with 
dinner at 6:30 o’clock. The speaker will 
be Thomas K. Hawbecker of the New- 


ark office of the Aetna Casualty & 
Surety. He will speak on casualty in- 
surance surveys. 


On Tuesday, November 14, the South 
Jersey forum will be held at the Cum- 
berland Hotel, Bridgeton, with dinner at 
7 o'clock. The speaker will be J. Weir 
Sargent, marine manaver at the Phila- 
delphia office of the Insurance Co. of 
North America. His topic will be “Pro- 
duction of Inland Marine Insurance for 
the Rural Agent.” 





BECKWITH LEAVING YORKSHIRE 

Raymond F. Beckwith, New Jersey 
state agent of the Yorkshire Group, with 
offices in Newark, has resigned as of 
November 15. He will shortly announce 
his new connection. 
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Dinner Given For 
Dewick & Flanders 


WITH MERCANTILE 40 YEARS 





Testimonial Scrolls Presented by Cecil 
F. Shallcross, President of Com- 
pany; 100 Attend 


A dinner in honor of its forty years 
of representation of the Mercantile In- 
surance Company of America was held 
for Dewick & Flanders, Inc., Boston, 
November 9. Cecil F. Shallcross, presi- 
dent of the Mercantile, was host to the 
hundred guests assembled and was as- 
sisted by the following men from the 
New York home office: A. E. Murdock, 
secretary; H. A. Klocke, general agent, 
and William J. Traynor, publicity di- 
rector, as well as William A. Sturgis, 
local secretary for Boston. 

Illuminated testimonial scrolls were 
presented by Mr. Shallcross to Frank 
A. Dewick, president and assistant treas- 
urer, and Wallace F. Flanders, vice- 
president and treasurer of the agency. 

Among those present were the direc- 
tors of the firm, Benjamin W. Pepper, 
Walter B. Buttinger, James I. Watt, 
Franklin A. Flanders, John F. McHale, 
Valentine F. Troy, Edwin C. Bennett 
and Asa D. Blakeslee. The theme of 
the dinner celebration was “Life Begins 
at Forty,” which was ably portrayed in 
a souvenir volume of that title, copies 
of which were presented to the guests 
as a memento of the anniversary. 

History of Agency 

Although this celebration was in honor 
of the fortieth anniversary of Dewick 
& Flanders with the Mercantile, the rep- 
resentation really began with the North 
British & Mercantile, of which Tilling- 
hast & Flanders were appointed agents 
July 25, 1898. 

Influence Country-Wide 

Dewick & Flanders is one of the lead- 
ing agencies in Boston and is known 
country-wide. It is believed that it is 
the only really old-time agency and 
board member in Boston still conducted 
and managed by the original partners. 
Both Mr. Flanders and Mr. Dewick have 
been active in board affairs, having 
served on important committees of the 
old Boston Board of Fire Underwriters. 
Mr. Dewick was president in 1916 and 
1917, and has also been a member of 
the advisory committee. 

Personal Careers 

Mr. Dewick began his insurance ca- 
reer in 1893 with Scull & Field. Later 
he became inspector for the New Eng- 
land Insurance Exchange, and for a year 
was also an inspector for the North 
sritish & Mercantile. In 1896 he en- 
tered the local agency business, becom- 
ing affiliated with L. Burge Hayes & 
Co. as outside man. In 1898 he became 
metropolitan special agent for the Queen 
of New York, and remained in 
position until formation of the present 
partnership with Wallace F. Flanders. 

In 1888 Mr. Flanders started in the 
office of Adam Archibald, one of the 
old school of insurance men. He con- 
tinued with that office until 1894, when 
he became associated with Charles M. 
Tillinghast, another of the leading in- 
surance brokers of that day, doing busi- 
ness as Tillinghast & Flanders. In 1902 
Mr. Tillinghast retired and the business 
was merged under the new partnership, 
Dewick & Flanders. 


PACIFIC COAST REINSURANCE 


Motors Insurance Corporation has en- 
tered Washington, Oregon and Califor- 
nia and will shortly reinsure all of the 
liability of the General Exchange Insur- 
ance Corporation in that territory. Mo- 
tors Insurance Corporation will write 
at conference rates. 


PICK CONVENTION SITE 
Ocean City, Md., again has been se- 
lected as the place for the mid-year 
convention of the Marvland Association 
of Insurance Agents. The group met at 








this Popular resort last year. The meet- 
ing is to be held some time in June, the 
date to be set later. 


that - 


North British & Mercantile Marks 
Completion of 130th Year Nov. 11 


The North British & Mercantile will 
celebrate its 130th anniversary on Sat- 
urday, November 11. On that date in 
1809 the company established itself in 
a flat in Edinburgh, Scotland, for 
which it paid $150 a year. It was called 
the North British Insurance Co. at that 
time. 

From a modest beginning the com- 
pany grew until now it is a world- 
wide organization with branches and 
agencies dotting the globe. During the 
six score and ten years of its existence 
the North British has been able to 
weather many stormy times—conflagra- 
tions, panics, depressions and wars. 


U. S. Branch Started in 1866 


It was not until August, 1866, that 
the United States branch was _ estab- 
lished with headquarters at 74 Wall 
Street, New York. During the first year 
business was transacted only in New 
York City; but in July, 1867, agencies 
were established in Boston and Phila- 
delphia, and soon afterward in other 
important cities. At the close of 1867 it 
was found that for the period of sev- 
enteen months following the writing of 
the first policy, premiums amounted to 
over $175,000. In comparison, for the 
vear ending December 31, 1938, the 
United States branch wrote premiunis 
totaling $6,245,036. 

Financial statement of the branch, as 
of June 30, 1939, shows assets $15,- 


093,150, liabilities $7,719,114, and surplus 
to policyholders $7,374,036 (including 
statutory deposit of $400,000). On the 
basis of June 30, 1939, market quota- 
tions for all bonds and stocks owned, 
the total admitted assets would be in- 
creased to $16,105,546, and the surplus 
to policyholders to $8,386,432. 

3reaking these figures down the 
North British has $1.96 of total assets 
for every $1 of liabilities; $1.70 of de- 
posited and trusteed assets for every $1 
of liabilities; $1.03 in cash and United 
States Government securities for every 
$1 of liabilities ; $1.19 in cash and United 
States Government securities for every 
$1 of reserve for unearned premiums. 
Also, over 97% of all investments are 
in American securities and no bonds 
held are in default either as to prin- 
cipal or interest and with two minor 
exceptions all stocks owned are divi- 
dend paying stocks. 

Of the total assets mentioned $13,- 
112,820 (of which cash and United 
States Government securities amount to 
$7,184,229) are deposited with state offi- 
cials and the United States corporate 
trustee for the sole protection of North 
British policyholders and = creditors in 
the United States, including the District 
of Columbia, Alaska and Hawaii. Such 
deposited and trusteed assets cannot be 
used for any other purpose without the 
written consent of the Superintendent 
of Insurance of the State of New York 





N. Y. Exchange Adopts Amendment 
To Sections on Broker-Agencies 


The New York Fire Insurance Ex- 
change on Wednesday adopted unani- 
mously changes in the agreement which 
would recognize certain shifts of pro- 
prietary interest in broker-agencies. The 
changes affect Section 3(b) on Page 4 
and Section 18(1) on Page 26 and are 
as follows: 

“Strike out entire paragraph  cap- 
tioned Circular 2857, A. C., 6-9-33, read- 
ing as follows: 

“On and after May 2, 1933, no ap- 
pointments may be made of or in the 
office of any Class 2 or Class 3 member 
or agency permitted by Section 18 
(Manhattan, Bronx, Brooklyn or Lon; 
Island City), unless at least 80% of the 
premiums written is received from 
other persons, firms or corporations en- 
gaged in the insurance brokerage busi- 
ness and so licensed by the State of 
New York, which brokers are not di- 
rectly or indirectly owned, controlled, 


operated and/or employed by or con- 
nected with such office.’ 
“And substitute the following para- 


graphs in both places: 

“*All existing appointments in agen- 
cies receiving less than 80% of written 
premiums from brokers not connected 
directly or indirectly with such agency 
shall terminate when all proprietary in- 
terest in the agency in existence con- 
tinuously since prior to May 2, 1933, 
ceases, or when any new proprietary in- 
terest is added. This provision does not 
apply to appointments made _ before 
January 1, 1915. No new appointments 
are permitted in such agencies. 

“‘The following transfers shall not be 
considered as the addition of any new 
proprietary interest nor shall any ap- 
pointment made necessary by reason of 
any such permitted transfer be pro- 
hibited: when such proprietary interest 
is acquired by one who since prior to 
May 2, 1933, has continuously been a 
proprietor, officer or employe in said 
agency; or when such proprietary in- 
terest is acquired by inheritance and 
not by purchase, by one or more per- 
sons who are not engaged in any busi- 
ness other than that of such agency’.” 

On rates, rules and forms the follow- 
ing action was taken: 

(a) Household furniture waiver of 
average clause shall not be granted if 


the 90% or 100% average clause is at- 
tached. 

(b) Extended coverage endorsement— 
mandatory endorsement relative to civil 
commotion and war risk exclusion was 
adopted. 

(c) Rates on private outbuildings, pri- 
vate family garages, private family 
stables, private greenhouses and _ their 
contents were amended to make same 
applicable whether such risks are on 
the same lot with or appurtenant to 
family dwellings or not, effective from 
July 1, 1939. 

Elected to Class 3 membership were 
Greene & Birkenstock, Inc., represent- 
ing the New England Fire and Mary- 
land as successor to Greene & Leiste, 
Inc., and Bergen Tallman, representing 
the National Reserve. 


FIRE-FIGHTING DEMONSTRATION 

The Lux Laboratory of Fire-Fighting 
will be demonstrated by Walter Kidde 
& Co. at the Arrowhead Inn in New 
York City on November 15. Honor 
guests will include executives of New 
York fire protection groups, Fire De- 
partment officials and others. Lowell 
Thomas will act as toastmaster at the 
luncheon. The laboratory is contained 
in a ten-ton demonstration truck which 
will shortly tour the country. 








E. P. FAULKNER BEREAVED 

Elwood P. Faulkner, marine manager 
of Hoey, Ellison & Frost, Inc., New 
York City agency, is receiving sympathy 
in the death of his father, Daniel R., 
who was an office broker in the 55 John 
Street branch of the Travelers. The 
senior Faulkner, with more than thirty 
years in the business, had previously 
been a partner in Faulkner & Sim- 
mons, insurance brokerage firm in New 
York. 





3enjamin F. Robinson, of Short Hills, 
N. J., well-known appraiser and builder, 
died last week of a heart ailment. He 
was 71 years of age and was for many 
vears a resident of Newark. He had 
appraised fire insurance losses for over 
forty years and was affectionately known 
to fieldmen and adjusters as Uncle Ben. 
Mr. Robinson is survived by a son, a 
daughter and a sister. 


Companies Trying To 
Save Missouri Funds 


LAWYER SEEKING A PORTION 


Balance of Undistributed Impounded 
Premiums Being Eyed Covetously; 
Question of Escheat 








The approximately 150 stock fire in- 
surance companies interested in the rate 
litigation of 1922-1929, from which grew 
the so-called restitution 
the excess premiums they were unable 
to pay back direct to their policyholders ; 
in an answer filed with the Cole County 
Circuit Court in connection with an at- 
torney’s suit over legal fees for work 
done for the Missouri Insurance De- 
partment, took the that the 
companies are entitled to whatever bal- 
ance remains of a fund of $2,750,000 of 
excess premiums paid into court in 
restitution case after the valid claims 
of policyholders are paid and “lawful 
claims and allowances are made.” 

The answer did not estimate the bal- 
ance that remains of the $2,750,000 origi- 
nally paid into court. A recent state- 
ment gave the balance as $2,360,468 and 
it has been said that many of the 
policvholders to whom refunds are due 
are dead or have removed from the 
state, their present whereabouts being 
unknown, and they never will file claims 
for their portion of the fund. 

The claim that the companies are en- 
titled to the unpaid balance of the un- 
refunded premiums is apparently in- 
tended to prevent any effort by the 
state to have the fund turned over to 
the state treasury. It has been sug- 
gested that the next General Assembly 
should take steps to provide that the 
unclaimed balance escheat to the state. 


case involving 


position 





JOSEPH L. LACHER STATE AGENT 





Advanced by Fireman’s Fund in New 
Jersey; P. Hoadley and J. B. Kid- 
der, Jr., Special Agents 
The Fireman’s Fund has appointed 
Joseph L. Lacher as state agent for New 
Jersey with supervision over the north- 
ern and central sections of the state. 
He is assisted by Special Agents Phile- 
mon Hoadley and John B. Kidder, Jr. 
Mr. Hoadley will confine his activities 
principally to the northern part of New 
Jersey, while Mr. Kidder has been as- 
signed to the central New Jersey terri- 
tory. He was formerly with the Travel- 
ers, spending fourteen years with that 
company. These changes follow the ad- 
vancement of Fred H. Morasch, former- 
ly state agent, to the position of general 
agent located at the Eastern depart- 
ment headquarters of the Fireman's 

Fund in Boston. 





Canadian Tobacco Insurers 


Warned by Fire Marshal 


Insurers of the 1939 tobacco crop are 
warned to watch their valuations care- 
fully, this warning coming from Ontario 
Fire Marshal W. J. Scott, K.C. Pros- 
pects are that the 1939 crop will be one 
of the largest in history and indications 
are that this year’s price will be much 
lower than that paid last year, Mr. Scott 
states. 

The average price in 1938 was 20.81 
cents per pound, and some indication 
of this year’s price can be taken from 
recent quotes varying between 11.48 to 
14 cents in the United States, Mr. Scott 
adds. The chief reason for the decline, 
he adds, is the withdrawal for the pres- 
ent of British buyers from the market 
due to the war conditions. 

Already in the 1939 crop there have 
been thirty-eight tobacco fires, six of 
which occurred in storage barns. Antici- 
pating a possible recurrence of last 
vear’s abnormal number of fires, the 
fire marshal’s office has stationed an 
officer in the tobacco area of Ontario 
so that he- will be available for the 
investigation of all tobacco fires. 
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British Find No Practicable Plan 
For War Cover on Fixed Property 


The committee presided over by Lord 
Weir, which was appointed by the Brit- 
ish Government to consider the prob- 
lem of compensation to owners of pri- 
vate property damaged by enemy action, 
has reported its inability to find or de- 
vise any plan of mutual protection 
against this war risk which would be 
either practicable or justifiable. 

Legislation is to be introduced by the 
government to carry out a recommen- 
dation by the committee that advertis- 
ing and the circulation of prospectuses 
to the public by private organizations 
offering protection against such war 
risks should be prohibited. The com- 
muttee in its report sumimarizes its con 
clusions as follows: 

Conclusions of Committee 

(1) We were asked to examine the 
practicability of evolving any scheme 
for mutual protection against the risk 
of war damage to fixed property in pri- 
vate ownership. We have done so and 
failed either to find or to devise any 
scheme of the mutual protection char- 
acter which would be practicable and 
justifiable. 

(2) At the end of the war in the light 
of the yeneral national situation, the 
government and the people will have to 
make their plans to restore as promptly 
and effectively as possible the damaged 
capital assets of the country and today 
is not the time to fix with any rigidity 
precise means and methods by which 
this great task should be discharged. 

(3) The government, having accepted 
responsibility for compensation and hav 
ing given their promise to meet this so 
far as possible by putting the burden 
on the community, should not be tied 
today to any definite method of impos- 
ing that burden 

(4) The government should always 
have before it as the desirable objec 
tive the payment of compensation in 
full 

(5) While agreeing with the govern 
ment’s proposal to pay compensation in 
full up to a certain limit we see no 
justification for the proposal to grade 
above that limit and we recommend the 
rovernment to reconsider that proposal 

(6) Certain matters should be the ob 
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Claim Blanks Distributed 
Blanks on which claims to compensa 
by persons who suffer 

distributed and will 


be obtainable if the need arises at the 
local town hall or at the office of the 
local district valuer. 

The Central Compensation Board, 
over which one of his Majesty’s judges 
will preside, will be set up in the near 
future. Meanwhile an advisory com- 
mittee has been appointed, under the 
chairmanship of A. Andrewes Uthwatt, 
to advise as to the general princinles 
on which damage is to be assessed. This 
committee includes the presidents of the 
Royal Institute of British Architects, 
the Chartered Surveyors Institution, and 
the Auctioneers and Estate Agents In 
stitute, a past chairman of the British 
Insurance Association, and a director 
of the Bank of England. 

The other members of the committee 
presided over by Lord Weir were Sir 
Walter Benton Jones, Sir William 
Clare-Lees, Sir Ernest M. Harvey, and 
Sir Alan Rae-Smith. 


Winners in New York 
Bridge League Games 


The New York Insurance’ Bridge 
League met October 19, the play result 
ing in the following winners: Section 1, 
First, I. C. Clark and V. F. Houston, 
American Surety; second, J. T. Browne 
and Henry Alcabes, New York Under 
writers; third, B. P. Byrne and M. E. 
Lawless, Hartford Accident & Indem 
nity. ; 

Section 2. First, G. Keating, Cornwall 
& Stevens, and W. A. Rattelman, Na 
tional Union; —— Rex Dennant, 
EFliel & Loeb, and L. W. Burch, Marsh 
& MeLennan; third, E. H. Colemen, 
North British & Mercantile, and C. E 
Coleman, Marsh & McLennan. 


WM. J. DOUGHTY, BROKER, DIES 

William J. Doughty of 126 West 12th 
Street, New York City, died on October 
25, after a brief illness, at St. Vincent’s 
Hospital. Interment was at  Pough- 
keepsie, N. Y., on Saturday, October 
28, from St. Paul’s Church. Mr. Doughty 
was an insurance broker in New York 
City for over fifty years and was well 
known to the older members of the in- 
surance company offices. He was a 
bachelor and is survived by one brother, 
several nieces and a nephew. 
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BLUE GOOSE APPOINTMENTS 





Deputy Most Loyal Grand Ganders and 
Members of Standing Committees 
Are Named 


The vrand nest of the Blue Goose has 
appointed deputy most loyal grand gan- 
ders for this country and Canada and 
also announced membership of stand- 
Ing committees. 

Deputy most loyal grand ganders for 
the United States are as follows: Paul 
M. Fell, Philadelphia ; Ray L. Spauld- 
ing, Asheville, N. C.; Elbert E. Hensley, 
Los Angeles; Samuel M. Buck, Chi. 
cago; John F. Driscoll, Boston; S, W 
Ross, Rochester, N. Y.; Philin M. Win. 
chester, Newark, N. J.; Robert A 
Jonscher, Washington; F. W. Shirer, 
Wheeling, W. Va.; Jules E. Simoneaux, 
New Orleans; L. V. Martin, Little 
Rock, Ark.; G. Hal Walker, Montgom. 
ery, Ala.; Ray H. Gustetter, Nashville: 
Robert R. Deen, San Antonio; T. McD. 
Almond, Dallas; Albert C. Word, Rich- 
mond, Va.; E. FE. Collins, Seattle: 
Harry M. Morey, Spokane; Frank J. 
Sullivan, Butte, Mont.: Ek. W. Bonstin 
San Francisco; E. W. Dunn, Los An- 
geles; Richard White, Denver; Henry 
A. Presler, Fargo, N. D.; George K. 
March, Detroit; Allen C. Guy, Colum- 
bus, Ohio; Dana Jones, Indianapolis: 
L. A. White, Des Moines; Edward 
Plummer, St. Louis; James E. Guy, Chi- 
cago; William F. Ehret, Wichita, Kan.: 
H. W. Lindquist, Omaha; F. D. Hawk- 
ins, Kansas City, and H. A. Truslow 
Honolulu. 

Kor Canada the deputy most. loyal 
grand a are as follows: Alex 
Hornibrook, Calgary, Alta.; C. Wap- 
shott, Toronto; E. J, Beauvais, Mon- 
treal; J. P. McBeath, Vancouver, and 
Don W. Rowan, Winnipeg. 

On committees of the grand nest 
Eastern state members include the fol- 
lowing: E. Stuart Windsor, Baltimore, 
constitution and by-laws committee: 
Maurice May, Washington, D. C., ritual 
committee; Max C. W. Buchenberger, 
New York, chairman, memorial commit- 
tee; Samuel A. Mehorter, New York, 
employme nt committee; George E. Ed- 
mondson, Tampa, chairman, and K. C. 
Trotter, Philadelphia, educational com- 
mittee; M. R.  MecGruder, Atlanta, 
chairman; John E. Dearden, VPhiladel- 
phia; R. E. Richman, Boston; J. C. 
Leech, Charlotte, N. C. and Clarence 
\xman, New York, naeniies comunittee. 


Charles F F. perms Heads 
Pittsburgh Insurance Club 


New officers of the Insurance Club 
of Pittsburgh have been elected. They 
are as follows: ; 

Charles EF. Flaherty, Tener-Lowry 
Co., president; Frank A. Meissl, North 
British & Mercantile, and H. W. 
Schmidt, vice-presidents; Earl E. Gange- 
were, American Casualty, secretary, 
and H. B. Ellis, Hoover & Diggs, treas- 
urer. 

New directors are R. F. Miller, man- 
ager Allegheny County department, Na- 
tional Union; W. K. Estep, secretary 
Allegheny County Board; W. C. Fiand, 
agency supervisor Crum & Forster; J. 
B. Ladley; C. J. Mulert, Justus Mulert 
Co:; &. W. Murphy, A. L. Patterson 
agency; J. F. O’Connor, state agent Em- 
ployers Fire; Jet Parker, resident vice- 
i American Automobile, and W. 
J. Zwinggi, treasurer Logue Brothers. 

Charles H. Bokman, resident mana- 
ger, New Amsterdam, was appointed 
general chairman for the annual Insur- 
ance Day observance in February. 


SPEAKS ON COOPERATIVES 

The Virginia Association of Insur- 
ance Agents launched an_ educational 
program to take the story of consumer 
cooperatives over the state, at a joint 
meeting with the Northern Virginia Un- 
derwriters Association and the Retail 
Merchants Association of Alexandria, at 
that place October 30. The speaker 
was B. P. Carter, manager at Rich- 
mond for London Assurance and other 
fire companies. 
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DISCUSSIONS BY BROKERS 





New York Group Arranges Series of 
Meetings to Which All Those Inter- 
ested Are Invited 
The Insurance Brokers Association of 
New York, Inc., has arranged a series 
of informal discussion meetings to 
which everybody interested is welcome, 

as follows: 

November 13—War risk (on land) 
coverage, with Hartman C. Saker, 
Royal-Liverpool groups, leading the dis- 
cussion, 

December 11—Use and occupancy in- 
surance, C. Klein, New York Under- 
writers Insurance Co., and Frank A. 
Hughes, B. N. Exton & Co., Ine. 

January 8—Aviation, C. A. Sanford, 


\ero Insurance Underwriters. 
February 19—Health and accident 
contracts, Herbert S. Pols, Travelers 


Insurance Co 

March 11—Life insurance. 

\pril 8—Chemical Fire Hazards, T. 
\. Fleming, National Board of Fire Un- 
derwriters. 

May 13—The 
\lbert Menard, 
Office. 

These meetings will be held on the 
eventh floor of 99 John Street at 5 
and should adjourn about 6:30. 


plan of selling, 
Development 


survey 
Business 


5:15 


Bayonne School Insurance 


Placed With Local Agents 


Renewal of fire insurance on school 
buildings and equipment was voted last 
at a meeting of the Bayonne, N. 
|. Board of Education. The 
mendation for the renewal was made 
by the committee on teachers and sal- 
aries, 

The insurance has been allotted as 
follows: W. N. Hutchinson, $1,000,000; 
W. F. Sheehan Insurance Agency, $750,- 
OOO; Clark & O’Donnell, Inc., $750,000: 
Louis N. Creighton Agency, $500,000: 
Appel Lindsley Agency, $200,000; Cain 
Bros., $200,000; Frank Kornbluth, $200,- 
000; Irving Sanowitz, $200,000; Louis 
Silverman & Son, Inc., $200,000; George 
Seymour Agency, $100,000; J. M. John- 
son & Co., $100,000; Julius A. Rose, 
$100,000; William F. Higgins, $100,000; 
E. Grodberg & Son, $100,000; Spofford 
Agency, $100,000; S. Turtletaub Sons, 
$100,000; Jacob Lazarus, $100,000; James 
EK. Miskela, $100,000; John J. Boyle, 
$100,000, and Foley & Wandelt, $100,000. 


week 





Agents Consider Radio 
For Advertising Campaign 


Advisability of undertaking a com- 
prehensive advertising program, prob- 
ably through the medium of radio, to 
tell the story of capital stock insurance 
to Texans will probably be considered 
by the Texas Association of Insurance 
Agents in the near future. Members 
of the Dallas Insurance Agents Associa- 
tion have decided, after listening to an 
audition of two radio programs used by 


the St. Louis Insurance Exchange, to 
request the Texas Association to look 
into the proposition of an advertising 


campaign with the view of determining 
a suitable type of program. A number 
of company representatives sat in with 
the agents for the audition. It was 
generally felt that such a program would 
he suitable in Texas if the proper type 
of program can be worked out. : 


recom- 


WILLIAM A. MERZ DIES AT 73 





Prominent Local Agent of Paterson, 
N. J., Headed Large Office; in 
Business Since 1900 
Private funeral services were held 
Wednesday morning for William A. 
Merz, well known local agent of Pater- 
son, N. J., who died Sunday at the age 
of 73. For years he was a prominent 
figure in insurance and real estate in 
northern New Jersey and was highly re- 
garded. He was a member of the 
Masons and the Elks and services were 


held by these organizations Tuesday 
evening. Surviving Mr. Merz is_ his 
widow. 


3orn in Switzerland Mr. Merz was 
brought to this country by his widowed 
mother when he was 14 years of age. 
He worked for awhile in the Paterson 
silk mills and then operated a news- 
paper and stationery store. In 1900 he 
formed his insurance agency. Two years 
later his offices were destroyed in the 
hig Paterson fire and he opened new 
headquarters on Van Houten Street, 
where they have been ever since. The 
insurance end of the business has been 
largely in the hands of his partner, Fred 
J. Becker, who has been connected with 
the office since 1906. Mr. Becker will 
continue the business. 

Companies represented in the Merz 
agency include the American, Fidelity- 
Phenix, Franklin, Hanover, Insurance 
Co. of North America, New York Un- 
writers, Newark; Niagara, Northern As- 
surance, Providence Washington, Roch- 
ester American and Westchester. He 
is also general agent for Indemnity In- 
surance Co. of North America. 

Mr. Merz served in the New Jersey 
Assembly in 1907 and was a member of 
the Paterson Park Commission many 
years. He was a member also of numer- 
ous Civic organizations. 


ST. PAUL AGENCY CHANGE 

Harry E. Olson, until recently with 
the James J. Casey local agency at 
Peoria, Ill, has purchased an interest 
in the Matteson agency, St. Paul, and 
will manage that business. H. H. Mat- 
teson, veteran head of the firm, and his 
son, H. S. Matteson, have retired from 
the agency. J. Quincey Haas, dean of St. 
Paul agents, who established the agency 
more than half a century ago, continues 
with it. The Matteson agency repre- 
sents seven fire and two casualty com- 
panies. Offices will remain at 609 Empire 
sank Building. 


SAMUEL P. SNOW DIES AT 75 

Funeral services were held last Satur- 
day in Philadelphia for Samuel P. Snow, 
long in the insurance and real estate 
fix He was 75 years old and had 
been in business in Philadelphia for 
fifty-five years. Mr. Snow retired about 
three years ago and had been ill for 
about eighteen months. 


BUFFALO ON PROFIT SYSTEM 

A committee to obtain information on 
the profit system question for dissemi- 
nation among members was appointed 
at the monthly meeting of the Buffalo 
Association of Fire Underwriters on No- 
vember 1. Charles H. Wilson, presi- 
dent of the association, also urged 
members to develop a spirit of coopera- 
tion with the Automobile Club of Buf- 
falo. This is in line with the policy 
of the local association in cooperating 
with civic bodies toward the prevention 
of accidents. 











Taunton, Mass., Local Agency 
Marks 100th Anniversary 


The Taunton, Mass., local agency of 
J. R. Tallman & Co. Inc. recently 
celebrated its 100th anniversary at a 
dinner given at the Hotel Taunton to 
the members and employes of the agency 
by the companies represented in_ the 
office. Albert R. White is president of 
the agency, J. Stuart White vice-prcsi- 
dent and Alice M. White secretary. 
The companies presented a grandfather’s 
clock to the agency and the Hingham 
Mutual Fire, in the agency for a full 100 
years, presented a scroll. The Aetna 
(Fire) has been represented for nine‘y- 
two years. The agency now represents 
fifteen stock fire companies, five fire 
mutuals, one life company and_ seven 
casualty and surety companies. 

On the committee which arranged the 
dinner were Homer W. Jones, Aetna; 
Joseph F. Gough, Insurance Co. of 
North America; Frank O. Sargent, Em- 
ployers Fire, and Benjamin F. Freeman, 
Hingham Mutual. 





Louisville Turns Out To 
Honor Smith T. Bailey 


A large number of local clubs, civic 
and business organizations cooperated 
in arranging a dinner to be held to- 
night in Louisville to honor Smith T. 
3ailey, local agent of Louisville and 
member of the Louisville Board of Fire 
Underwriters, in commemoration of his 
eightieth birthday anniversary. 

Included in the long list of organiza- 
tions sponsoring the dinner are the 
Round Table, Mr. Bailey’s church, the 
Elks Club, State Fair Board, Board of 
Fire Underwriters and Board of Trade. 





WILSON ADDRESSES FIREMEN 


Fire prevention is the fire wall that 
will save American homes and _ business 
from destruction, Charles H. Wilson, 
president of the Buffalo Association of 
Fire Underwriters, told a meeting of the 
Uniformed Firemen’s Association in Buf- 
falo. More than 400 attended the gath- 
ering, held in Hotel Statler. Business 
employs men and makes prosperity, he 
said. The fire department’s service seeks 
to prevent fires and quickly extinguish 
those that do start. Old line capital 
stock insurance guarantees that, should 
fire get beyond control, business shall 
have the funds to again build for pros- 
perity, Mr. Wilson pointed out. 


MARKS 25TH ANNIVERSARY 
The agency of Arthur Brindley & Co., 
Inc., Rockville Centre, L. I, recently 
celebrated its twenty-fifth anniversary. 
Arthur Brindley founded the agency in 
1914 when he was only 19 years old. 





Today the office represents nine fire 
companies, one life and three casualty 
companies and writes approximately 


$200,000 annually in premiums. 


C. DOUGLAS FRASER DIES 

C. Douglas Fraser of the Fraser Bros. 
Agency of Perth Amboy, N. J., died re- 
cently in the Perth Amboy General 
Hospital after a brief illness. He was 
69 years old. In 1906 he formed the 
agency in which he was a partner. Born 
in Nova Scotia, he moved to Perth Am- 
boy in 1887. 


EDWARD W. WOODMAN DIES 


Edward William Woodman, 68, who 
operated a local agency under the name 
of E. W. Woodman & Son in Orange, 
N. J., died recently at his home in Or- 
ange. He had been ill since February of 
a heart ailment. Born in Brooklyn, he 
served in Orange for some years as 
police justice and was active in civic 
affairs. 


APPOINTS G. P. BARTENFELD 

The Virginia Fire & Marine has re- 
tired from the H. A. Klein Agency, Inc.. 
123 William Street, New York City, and 
is now represented in New York. Brook- 
lyn and the suburban territory by G. P. 
Bartenfeld, Inc., 26 Platt Street, as met- 
ropolitan manager. 
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The Nassau County Association of 
Local Agents has invited all agents in 
the county and their staffs to a meet- 
ing to be held next Tuesday, Novem- 
ber 14, at the Salisbury Golf Club, 
Westbury, at 6:30 p.m. Andrew J. 
Bucksar, deputy manager of the Subur- 
ban Division of the New York Fire 
Insurance Rating Organization, will be 
one of the speakers. 


TUKE AGENCY CHANGES 

The Charles D. Tuke Insurance Agen- 
cy of Rochester, N. Y., has been dis- 
solved by court order. Charles D. Tuke 
left the office in July ard is now conduct- 
ing his own agency. His mother, Mrs. 
Kate B. Tuke, and Miss Sadie B. Stubbs 
had been conducting the old agency, 
which was founded by Mr. Tuke’s father. 
Mr. Tuke is a well known figure at 
meetings of the New York State Asso- 
ciation of Local Agents. 


SUSPEND BROKERS’ JOURNAL 


The Corporation of Insurance Brokers 
of London, England, announces that it 
has been decided to suspend publication 
of the well-known journal until a more 
practicable time. It has had rather wide 
distribution in the United States and is 
considered an instructive publication. 











BROKER’S LICENSE REVOKED 

Superintendent of Insurance Louis H. 
Pink has revoked the licenses issued to 
Herman Teicher, 110 William Street, 
New York City. Mr. Teicher was li- 
censed as an insurance broker. 
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Western Department 
844 Rush St. 
Chicago, Illinois 


Southwestern Dept. 
912 Commerce St. 
Dallas, Texas 


Pacific Department 
220 Bush St. 
San Francisco, Calif. 











Firemen’s Insurance Company of Newark, N. J. 
The Girard Fire & Marine Insurance Company 
National-Ben Franklin Fire Insurance Company 
The Concordia Fire Insurance Co. of Milwaukee 


HOME OFFICE 
10 Park Place 
Newark, New Jersey 


Foreign Department 
11 John St. 
New York, New York 


Canadian Departments 
461 Bay St., Toronto, Ontario 
404 West Hastings St., Vancouver, B. C. 


Well! I've made their future safe. 
Under this will my executor and 
trustee, as well as the guardian of my 
children, must be adequately bonded 
by a strong corporate surety that will 
countersign all checks and _ jointly 
supervise the assets. . 
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sent me a hurry 
He seems to think 
after ten 


recently 
copy. 

can’t run dry 
based on the ex- 
years of activity 
man, in fair 
weather and foul, good fortune and mis- 


The editor 
call for more 
that a “well” 
vears. My “Tales,” 
| over fifty 


periences of 
insurance 


as a man and 


fortune, joys and sorrows, sickness and 
health, must come to an end some time. 
| had hoped that my column would give 
an opportunity to insurance men to con- 
tribute their experiences to it, but the 
output from them has been very small, 
| am sorry to say. And, also, a great 
many have passed on. It is getting 
increasingly hard to go on, but as long 
as | can | shall do so. 
* os 

Wanted! Soft Collar Shirts in Troy 
The collar manufacturers in Troy, to- 
vether with retailers and laundries, seem 
to have combined in forcing the public 
to abandon soft collars (that is the semi- 


soft kind) which were a boon to man- 
kind. The reason I suppose is because 
the stiff collars wear out sooner after 


they have been laundered once or twice; 
and more were sold, giving more work 
to manufacturers, laundries and _ retail- 
ers At least, so one would think if 


OLD GUARD DINES 


America Fore Insurance and Indemnity 
Group Has 191 Who Have Served 
25 or More Years 
office “Old 
America Fore 


mem- 
and 


Guard” 
insurance 


The home 
bers of the 


indemnity group, held their annual din- 
ner at Hotel Pennsylvania, New York 
Citv, November 1 The old guard is 
made up of employes who have served 
twenty-five or more years with Amer 
ica Fore companies. Dinner arranve- 
ments were in charge of Chairman 
Henry Keck Vice-President Charles 
L. Newmiller presided President Ber- 
nard M. Culver and Executive Vice- 
President Frank A. Christensen were 


speakers 

W. W. Andrews, retired, who has had 
the longest service with the group, go- 
ing with the organization in 1867, had 
the seat of honor. Next oldest in point 


of service is H. A. Nelson who is still 
active. His employment dates from 
1875. Ten new members who reached 
their twenty-fifth anniversaries during 
the past year were introduced. Wil- 
liam McCourt, manager mai! depart- 
ment, has reached his fiftieth anniver- 
sary, bringing the fiftv-year active 
members to fifteen. The old guard num- 
bers 191, 


NEW ENDORSEMENT FOR MINN. 

The Underwriters Inspection Bureau 
of Minneapolis this week furnished Min- 
nesota agents with a new mandatory 
extended coverage endorsement. It 
clarifies the pro rata reduction of the 
amount of insurance, deletes from the 
rule book the short rate on cancella- 
tions of farm property, makes changes 
in the single state reporting forms, clari- 
— the writing of glass in greenhouses 
and adds two new vandalism and mali- 
cious mischief endorsements. 


BUFFALO ENTERS CANADA 

The Buffalo Insurance Co. has en- 
tered Canada. H. R. Fullerton, Van- 
couver, has been appointed Canadian 
chief agent. He acts in a similar ca- 
pacity for the Ohio Farmers which has 
been operating in Canada since 1930. 


T ALES of the ROAD 


By E. H. HORNBOSTEL, | 
New York State Agent, Firemen’s of N. J. | 





collar in Troy 
experience. 


one tries to get a soft 
itself, which has been my 
* * * 


Versatile Insurance Women 
A Miss “S” in Syracuse, N. Y., at- 
tached to Mr. Northrup’s office, has cre- 
herself. She 


ated a new industry for 

inherited an insurance business from 
some relatives and ran it well—then 
seeking other outlets for her energy, 


talent, she developed 
when plastics came 


and having artistic 
into a plastic artist, 
in. She modeled ornaments for 
quet tables, place cards, etc., and through 
this she drifted automatically into or- 
ganizing and man aging banquets, dinner 
parties, dances in the “best circles,” fur- 
nishing also the food through caterers, 
the music, the entertainers and what 
not, all having started with the plastic 
ornaments she commenced with. 
* * * 


Early Printing in China 

The advertised fact that the first print- 
ing on the Western hemisphere was 
done 400 years ago reminds me_ that 
China had movable type and_ printing 
over 500 years before Christ was born, 
when most of our progenitors were wild 
men in the forests of northern Germany. 





W. G. Puller, Jr., 20 Years 
With Loyalty Group in Va. 


W. G. Puller, Jr., Virginia state agent 
for the Loyalty Group of fire companies 
with headquarters in Richmond, was 
honored last week on the occasion of 
his completing twenty years of con- 
tinuous services with the group in that 
canacity. He was first tendered a sur- 
prise buffet supner bv his office staff 
in the home of W. P. Hundley, Virginia 
special agent for the companies. He was 
presented a new desk outfit together 
with a book containing the highlights 
of his career as state agent. This was 
prepared by Mrs. G. E. King, member 
of his office staff. 

Several home office officials, 
Kemp and James C. Heyer, vice-presi- 
dents, and J. W. Mindnich, assistant 
secretary, who came down for the sup- 
per, were hosts at a dinner the following 


Archibald 


evening given at the John Marshall 
Hotel in honor of Mr. Puller, who be- 
came state agent for the group Octo- 


ber 31, 1919. 


HIGH ATTENDANCE AT COURSES 
lectures on fire and 
casualty insurance subjects held during 
the first week of the 1939-40 season of 
the Insurance Institute of Montreal dem- 
onstrates that the desire is keener than 
ever for the type of educational program 
being conducted. Last year’s attendance 
figures are exceeded. At the opening 
meeting of the Institute’s public speak- 
ing and debating group a senior group 
was formed from last year’s members 
and others who qualified. 


Attendance at 





NEW JERSEY MUTUALS ELECT 

Officers of the New Jersey State As- 
sociation of Mutual Fire Insurance Com- 
panies were re-elected at a meeting 
conducted last week in Trenton. Fred 
Shangle, of Dutch Neck, continues pres- 
ident; A. L. Chamberlain, Three Bridges, 
Sayer S. Martin, Newton, vice-presi- 
dents, and E. J. Ballinger, Trenton, sec- 
retary-treasurer. The executive commit- 
tee announced includes Joseph S. Mc- 
Cue, Pennington; Ralph Parvin, Bridge- 
ton, and J. R. Harris, Branchville. 


ban-, 


MORRIS PLAN BANK FINANCING 


C. J. O'Donnell Explains What Is Being 
Done in the Field of Automobile 
Premium Financing 


What the Morris Plan Bank is do- 
ing in the field of automobile premium 
financing was explained by Charles J. 
O'Donnell, assistant vice-president of 
the Brooklyn branch, in his recent talk 
before the Brooklyn Insurance Brokers 
Association. 


Working with the coop- 
eration of brokers the bank has han- 
dled many thousands of dollars of in- 


he said. 

“The number of deals financed by our 
bank runs over 20,000, with a face value 
of cars financed in excess of $20,000,- 
000,” Mr. O'Donnell told the brokers. 

“The total fire and theft insurance in 
force derived from this number of deals 
is approximately $15,500,000. This has 
produced a premium income of $550,000, 
from which the broker has derived 25% 
as his commission. This volume of busi- 
ness represents only a small portion of 
the business developed through these 
clients. 

“When the car is financed and the 
fire and theft written by the broker, 
this automatically gives him an oppor- 
tunity to develop allied lines of busi- 
ness in conjunction with fire and theft 
insurance. I might take a guess and 
say that the additional revenue derived 
from these leads has brought in the 
neighborhood of from $200,000 to $300,- 
000 of public liability and property dam- 


surance premiums, 


age premiums. 
“Morris Plan’s automobile finance is 
definitely attractive. Our rate is 5% 


ner annum. Fire and theft insurance 
is the only requisite. We will finance 
the premium on a deal and give him un 
to two years to repay and the broker 


has the advantage of selling P. L. and 
P. D. coverage which we will also fi- 
nance, and incidentally something he 


cannot do when the purchaser buys an 
automobile and has it financed through 
outside finance companies. Our rate 
on used cars is 8%. 


“Further, there are no hard and fast 
rules about down payments or the 
amount of monthly payments, and the 


purchaser will save money because this 
bank is not interested in writing the 
insurance and does not load the pur- 
chaser with a type of coverage for 
which he has no desire. All of these 
deals are handled within a few hours. No 
co-makers are necessary and credit is 
based on the borrower's paying ability. 
The Morris Plan Bank is anxious to 
cooperate with all brokers to the end 
that this business should flow to them, 
feeling that it is business that right- 
fully is theirs.” 





Opens New Survey Bureau 


The Underwriters Survey Bureau of 
Boston has been organized by J. Lester 
Hourigan with offices at 89 Broad Street. 
It will handle surveys and inspections of 
all types of fire risks. Mr. Hourigan, 
general manager, has engaged several 
experienced engineers for his staff. 

The bureau is equipped to render de- 
tailed surveys and inspections on_ all 
types of fire insurance risks. Surveys 
will give the following information gen- 
erally, tenants, brokers, owners, amount 
subject, construction, special hazards, 
common hazards, explosion hazards, fire 
protection, morz al hazards, exposures, 
fire history and recommendations, 

The bureau will cover the following 
territory: Boston, Allston, Back Bay 
Brighton, Charlestown, Dorchester, East 
Boston, Hyde Park, Jamaica Plain, Ros- 
lindale, Roxbury, South Boston, West 
Roxbury, Brookline, Cambridge, Chelsea, 
Everett, Malden, Medford, Newton, Re- 
vere, Somerville, Watertown and Win- 
throp. 





WESLEY A. CALE DIES 
Wesley A. Cale,.who was connected 
with the Thames & Mersey at the New 
York office, died last week in East 
Orange after a short illness. He was 44 
years old and is survived by his mother. 
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Courts Rule on Two Cases Where 
Assureds Mortgaged Their Cars 


Action was brought on an automobile 
policy covering fire, theft, collision and 
upset for damage to the insured auto- 


mobile without fault of the insured in 
a collision. The policy contained a 
clause providing: “Unless otherwise pro- 
vided by agreement in writing added 
hereto, and except as to any lien, mort- 
gage or other encumbrance specifically 
set forth and described in Item 1 of 
the declaration, this company shall not 
be liable for loss or damage to anv 
property insured hereunder while sub- 
ject to any lien, mortgage or other en- 
cumbrance.” 

The policy was issued to Commercial 
Credit Co. and plaintiff. It indicated 
that the former held a lien on the car 
to secure an indebtedness of $931, pay- 
able in installments. This indebtedness 
was reduced by payments to $256, when 
plaintiff got the Morris Plan Bank to 
take up this amount and refinance plain- 
tiff’s loan. 

Debt and Mortgage Lien Transferred 

The bank took an assignment and 
transfer of the former debt and mort- 
gage lien, paid plaintiff $102 in cash 
and took his note for $408, payable in 
installments. The difference between 
the amount owing on the original in- 
debtedness, plus the additional $102 cash 
delivered to plaintiff, and the amount of 
the new note, was said to cover in- 
terest, discount and premium on other 
insurance. A new and separate chattel 
mortgage lien on the automobile was 
executed by plaintiff to the Morris 
Plan Bank, to secure the $408 note. 

Two payments had been made on the 
last note when the automobile was dam- 
aged. The company defended the action 
relying upon the provision of the policy 
quoted. Judgment was entered for 
plaintiff. The defendant appealed. The 
Texas Court of Civil Appeals, Home of 
New York v. Springer, 131 S. W. 2d. 
412, reversed the judgment and_ ren- 
dered judgment for the defendant, on 
the ground that the creation of the en- 
cumbrance to Morris Plan Bank on the 
insured property was in violation of the 
terms of the policy and thereby ren- 
dered it void. 

The court held the clause quoted vio- 
lates no statute and is not in any sense 
against public policy, is not ambiguous 
and was inserted for a legitimate pur- 
pose. “The plaintiff apparently con- 
sented to its terms; and if he had com- 
plied with its provisions when he made 
the new mortgage and procured addi- 
tional money thereon, he would have 
had protection. Upon the other hand, 
if the company had not assented to the 
additional indebtedness and mortgage 


when notified, plaintiff would have been , 


in a position to procure another policy 
of insurance. In fact the indebtedness 
to Morris Plan Bank for which the 
second mortgage was given to secure, 
contained an item for other insurance. 
The infraction of the clause in the con- 
tract was due to plaintiff’s own default 
in failing to comply with its provisions.” 

Neither party cited any authority 
which the court considered decisive of 
the precise point. 





Mortgage Suspends Coverage But 
Does Not Void Policy 


In an action on an automobile fire 
policy containing a provision excluding 
liability of the company for loss or 
damage to the property insured “while 
subject to any lien, mortgage or other 
encumbrance” other than such as was 
specifically described in the policy or 
otherwise provided by agreement in 
writing added thereto, the Kansas City 
Court of Appeals held, Bridgewater v. 
General Exchange Insurance Corp., 131 
S. W. 2d. 220, that under such a pro- 
vision the placing of a mortgage on the 
plaintiff’s automobile subsequent to the 
issuance of the policy and without the 
company’s knowledge or consent, would 
not void the policy, but it would merely 
relieve the insurer of liability for any 


loss or damage which might occur dur- 
ing the existence of such mortgage. 
Two mortgages had been placed 
upon the automobile after the issuance 
of the policy. A Morris Plan mortgage 
securing a note for $275 was used to 
pay off the balance of a note secured 
by a General Motors Acceptance Corp. 
mortgage which was described in the 
policy. The Morris Plan mortgage 
existed at the time of the fire and was 
not described in the policy, but being 
in effect, a renewal of the mortgage 
described in the policy, given to se- 
cure the identical indebtedness, as re- 
duced by installment payments, that had 


been originally secured by the mort- 
gage described in the policy, its exist- 
ence at the time of the fire did not re- 
lieve the company of liability therefor. 

The other mortgage was executed by 
insured to secure an installment note 
for $400 to be used as additional se- 
curity by a third party in the purchase 
of furniture. There was no testimony 
to the effect that the third party’s in- 
debtedness for the furniture had been 
paid prior to the destruction of the 
automobile by fire. 

Liability Is Denied 

The company did not claim that the 
policy was void. Its position was that 
plaintiff had the right to place the 
mortgage on the car if he desired to do 
so and pay it off later and that it 
would merely suspend the liability un- 
der the policy while the mortgage was 
unpaid. It was held the company was 


not liable under the policy. 

The court held it was not necessary 
that the company return the short rate 
premium for the unexpired term. The 
retention of the premium was not in- 
consistent with the company’s claim 
that the existence of a mortgage not 


described in the policy and not con 
sented to by the insurer worked a 
suspension of the insurance. The com 


pany had a right to retain the premium 
and to accord to the insured an op- 
portunity to revive the company’s lia- 
bility under the policy by the discharge 
of the mortgage debt at any time with- 
in the term of the policy. 

The court made a clear distinction b« 
tween cases where the defense is that 
the policy is void and such a case as 
this where a suspension of the liability 
only is claimed. 

Judgment for plaintiff was reversed. 
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California Court Upholds Surplus 


Line Brokers 


Provisions of the California State In- 
surance Code prohibiting anyone but a 
surplus line broker acting as agent of 
a non-admitted insurer in the transac- 
tion of insurance business were upheld 


November 1 in a decision of the Los 
Angeles County Superior Court, appel- 


late division, delivered by Presiding 
Judge Hartley Shaw and concurred in 
by Judges B. Rey Schauer and Edward 


T. Bishop in an appeal by Hartley Cald- 
well, who was convicted in the Beverly 
Hills Police Court of violations of the 
insurance code. 

This decision, 
particular case, 


which is final in this 
is important because it 
is the first court ruling on a vital part 
of the insurance code. The appellate 
judges sustained the judgment of Police 
Court Judge Charles J. Griffin, who 
heard the case, and who adjudged Cald- 
well guilty and imposed a fine of $150 
on each of two counts, with the alterna- 
tive of seventy-five days in jail on each 
count, the jail sentence to be suspended 
if the fine were paid. 

The appellate court directed dismissal 
of the second count which charged Cald- 
well with not being licensed, saving that 
this provision could apply only to agents 
of admitted insurers. 

Text of Court’s Opinion 

The text of the opinion of the appel 
late court follows: 

“Count 1 charge a violation of Section 
703 of the insurance code. That section 
plainly and unequivocably declares that 
‘acting as agent for a non-admitted in- 
surer in the transaction of insurance 
business in this state’ is a misdemeanor 
except when performed by a surplus line 
broker. A non-admitted insurer is one 


not entitled to transact insurance busi- 
ness here. Section 25, insurance code. 
The stipulation of facts is clear that 


the defendant acted in the manner de- 
scribed in Section 703, and that he was 
not a surplus line broker. This the de- 
fendant concedes in his argument here. 
He is therefore obviously guilty as 
charged, unless some of the other pro- 
visions of law relied on by him so affect 
the construction of Section 703 as to 
require a different conclusion. 

“He first points to Section 1760 of the 
insurance code which provides, ‘Any cit 
izen of this state may negotiate and ef- 
fect insurance on his own property with 
any non-admitted insurer,’ and argues 
that to do this there must be someone 
with whom to deal, that insurance deal- 
ings are carried on by insurers throuch 
agents, and hence that the permission 
given by Section 1760 carries with it an 
implied permission for the presence and 
functioning of agents of non-admitted 
insurers in this state, provided they deal 
directly with citizens in regard to prop- 
ertv of the latter. 

“We do not think this conclusion fol- 
lows from the premises. It cannot be 
reached on the ground of necessity, for 
a citizen desiring to proceed under Sec- 
tion 1760 may write letters or send tele- 
grams to the insurer or hold telephone 
conversations with it or its agents out 
of the state, or go where the insurer 
is and there negotiate for a policy, or 
he may in this state deal with a surplus 
line broker under provisions hereinafter 
mentioned. Section 1760 was manifestly 
not intended as an exception to Section 
703. Section 703 anpears in a chapter 
of the code relating to the right of in 
surers to do business here—be admitted 
—and be represented by agents in this 
state. 

Dealing With Non-Admitted Insurers 

“Section 1760 is in a chapter entitled 
‘Surplus Line Brokers,’ the principal pro- 
visions of which are devoted to provid- 
ing an agency, that of a ‘surplus line 
broker,’ through which insurance may he 
placed with non-admitted insurers. In 
this chapter is found a prohibition that 
‘except as provided in Sections 1760 and 
1760.5, a person within this state shall 
not transact any insurance’ on property 


Provisions in Code 


within the state ‘with non-admitted in- 
surers, except by and through a surplus 
line broker.’ Section 1761. This pro- 
hibition carries with it a misdemeanor 
penalty, by virtue of a provision of Sec- 
tion 1760.5 to that effect. 

“This prohibition is aimed at persons 
within the state desiring to obtain insur- 
ance, not at insurer’s agents desiring to 
write insurance, and Section 1760 is in- 
tended and directly stated to be an ex- 
ception to this prohibition. In this ca- 
pacity it serves a useful and sufficient 
purpose by relieving a citizen who in- 
sures his own property with a _ non- 
admitted insurer from the misdemeanor 
penalty with which he would otherwise 
he threatened. To construe it as being 
also an exception to the direct and posi- 
tive prohibition contained in Section 703 
would be an undue extension of its 
scope and purpose. 

“Defendant further cites Section 596 
of the political code. The provisions of 
Sections 703, 1760 and 1761 of the insur- 
ance code, while not copied verbatim 
from Section 596, political code, are 
based on and very similar to provisions 
appearing therein. Section 596 was not 
expressly repealed on the adoption of 


the insurance code, but still remains on 
our statute books, probably by inadver- 
tence, since all its provisions are covered 


in some fashion by the insurance code. 
Defendant relies on the rule that repeals 
ly implication are not favored to keep 
in force certain provisions of Section 596 
which he deems favorable to his conten- 


tion. We do not think this rule is ap- 
plicable here. 

“Many of the provisions of Section 
596 are exactly copied into the insurance 
code and all the others are covered, 
though in somewhat different language 
and to some extent with different mean- 
ing, in the insurance code. This is a 
proper case for the application of the 
rule that whenever it clearly appears 
that a later statute is revisory of the 
entire subject matter of an earlier one, 
and was designed as a substitute there- 
for in all respects, and to cover the 
entire subject matter to which both re- 
late, all provisions of the original act 
omitted from the revisory act are re- 
pealed or superseded, although the re- 
visory act contains no precise words to 
that effect, and there are no inconsist- 
encies or repugnancies between them 


Political Code Not Helpful to Defendant 


“Even without the application of the 
above stated rule here, we find nothing 
helpful to defendant in the provision of 
Section 596 of the political code to which 
he points. That provision is, ‘No person, 
firm or corporation within this state 
shall solicit, negotiate or effect any in- 
surance of the kinds described in Section 
excepted, on 


594, marine insurance 
property or risks located within this 
state with companies not authorized to 


transact such business in this state, ex- 
cept by and through a surplus line brok- 
er. In view of the extended definition 
of marine insurance, formerly found in 
Section 2655 of the civil code and re- 
ferred to in Section 594 of the political 
code (now in Section 103, insurance 
code), it must be conceded that the pol- 
icy issued by defendant was one of ‘ma- 
rine insurance,’ even though it dealt with 
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many matters not related to marine 
risks, as those words are ordinarily used, 

“But the exception of marine insurance 
in the provision just quoted, relates to a 
prohibition on the person seeking insur- 
ance, being in that respect the same as 
the exception stated in Sections 1760 and 
1761 of the insurance code. In the next 
preceding sentence of Section 596, politi- 
cal code, is a prohibition, now carried 
into Section 703, insurance code, against 
any person in this state acting as agent 
for any insurance company not author- 
ized to do business here. This prohibi- 
tion, like Section 703 of the insurance 
code, has no express exceptions. Had 
the legislature intended to impose on 
this provision the exception of marine 
insurance which is contained in the fol- 
lowing sentence, it seems that, their at- 
tention being directed to that subject, 
they would have written such an excep- 
tion into it. 

“Furthermore, while the provision of 
Section 596, political code, above quoted 
was carried without substantial change 
into Section 1761 of the insurance code 
when the latter was enacted in 1935, 
Section 1761 was amended in 1937 to read 
as in part above quoted and inthis 
amendment the exception of marine in- 
surance was eliminated from the section 
and in place of it was substituted the 
reference to Section 1760.5, insurance 
code, as an exception. Section 1760.5, 
which was newly enacted in 1937, does 
not except marine insurance generally, 
in the terms of the definition in Section 
103, but only such parts of it as are 
commonly understood to be marine in- 
surance (this exception covering only a 
minor part of the insuring agreements 
contained in the policies which defend- 
ant issued here), and requires even the 
insurance so excepted to be placed 
through a ‘special lines surplus line 
broker’ licensed under the section. 

Intention of Legislature 

“From this amendment it is clear that 
the legislature intended, in 1937, to with- 
draw from the law the general exception 
of marine insurance as contained in Sec- 
tion 596, political code, if that had not 
already been done by the adoption of 
the insurance code in 1935, and to limit 
the exception to such marine insurance 
as is specified in Section 1760.5. This 
would operate to repeal the exception on 
which defendant relies, if that was not 
done in 1935. 

“Count 2 charges a violation of Section 
1680 of the insurance code, which makes 
it a misdemeanor for any person to act 
‘as an insurance agent, broker or solici- 
tor without a valid and subsisting license 
so to act.’ This section is part of a 
lengthy article which deals with the li- 
censing of insurance agents, brokers and 
solicitors. These provisions, as far as 
they relate to agents, apply only to 
agents of admitted insurers. No others 
may obtain agent’s licenses. Section 
1656, insurance code. It seems reason- 
able to hold that Section 1680 is like- 
wise limited and applies only to agents 
purporting to act for admitted insurers. 
All others fall under the ban of Section 
703; Section 1680, as applied to them, 
means no more than Section 703; and 
there seems no reason for imposing a 
double penalty on them. 

“The judgment entered on Count 1 is 
affirmed. The judgment entered on 
Count 2 is reversed and the case is 
remanded to the police court with direc- 
tions to dismiss Count 





N.F.P.A. MEETINGS IN CHICAGO 


Several committees of the National 
Fire Protection Association will hold 
meetings in December. On Monday, De- 
cember 4, at the Hotel Stevens in Chi- 
cago the fire marshals’ section will hold 
a Mid-Winter conference with W. J. 
Scott, Toronto, chairman, presiding. On 
the same day the committee on dust 
explosion hazards, Dr. David J. Price, 
Washington, D. C., chairman, will meet. 
On Tuesday the committee on farm fire 
protection will have a meeting. Dr. 
Price is chairman also of this commit- 
tee. And on Wednesday, December 6, 
the agricultural committee of the Na- 
tional Fire Waste Council will meet. All 
meetings will be at the Hotel Stevens. 
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Sidney Smith Talks on Educational 
Plans and Qualification Measures 


Enlarged capacities for service on the 
agents is the best answer to 
elimination of the 
Sidney O. 


part of 
who advocate 
insurance 


those 
middleman — in 
Smith of Gainesville, Ga. president of 
the National Association of Insurance 
Agents, said at the annual meeting of 
the Illinois Association at Springfield on 
Wednesday. New standards of qualifi- 
cation and training and a clearer un- 
derstanding of the public de- 
mand for economic justification of all 
are required, he 


present 


institutions and men 
declared. 

With respect to the element of qualifi- 
cation and training twenty-eight states 
now make no requirement of a study of 
the insurance business or of an 


nation of prospective agents Mr. Smith 


exami- 


said. 

“Of the eighteen states requiring an 
examination, the form is often a farce 
consisting, in some states, of merely a 


personal interview by subordinates and 
well calculated to forfeit the respect of 
both the applicant and the public for 
the business of insurance,” he  con- 
tinued. 

Less Company Hostility to Qualifi- 

cation Laws 

“But there has appeared a_ hopeful 
and significant promise in the new atti- 
tude now being displayed by many com- 
pany organizations toward agency quali- 
fication laws. The ancient and vigorous 
opposition from those quarters is now 
yielding an an enlightened recognition 
of the need, the necessity for reason- 
able standards of insurance training, fi- 
nancial capacity, and fit character on the 
part of the applicants. Candor com- 
pels the admission that qualification 
laws have often invited company opposi- 
tion because of radical demands of the 
agents, but certainly there are present 
signs of a more reasonable position on 
the part of both groups. 

“In support of this statement may be 
cited the studies and conferences now 
in progress between agency and com- 
pany organizations mg: to the draft- 
ing of a model licensing law that shall 
be adequately protective and not unduly 
restrictive. I, for one, am willing to 
predict that these labors will prove use- 
ful, and when present litigation is termi- 
nated I am hopeful that there will be 
evolved a model law that should appeal 


to all reasonable men both inside and 
outside agency-company groups. The 
heart of the task, it seems to me, is to 


draft a law that sets up a common sense 
examination and, respecting division of 
commissions, recognizes the American 
conception of the right of private con- 
tract without permitting the cheating, 
law and tax evasion and collusion now 
known to exist. That this task can 


and should be completed is now a mat- 


ter of public concern. 

“It is perhaps unnecessary to dwell 
upon the most important action of the 
Boston convention which enthusiastical- 
ly adopted the recommendations con- 
tained in the report of the committee on 
publicity and education. Here, indeed, 
is an adventure that should involve no 
controversy; a plan that can and will 
receive company and agency support 
and public approbation. I urge you not 
to think of this program as one singly 
devoted to the establishment of a Col- 
lege of Property and Liability Insur- 
ance, however important that objective. 
There are nine other splendid recom- 
mendations in the report, part of which 
provides immediate and immeasurable 
opportunities of insurance training. 

“Also provided are the middle ground 
and longer range courses between the 
short school and the college; courses 
and plans for that large group of agents 
and company employes who may not 
otherwise aspire to the degree course. 
Admittedly, the most carefully con- 
sidered planning and thinking is re- 
quired of those who will institute this 
program, but we possess in company- 
agency spheres both the talent and the 
will to prosecute it successfully. For 
my part, I consider that the projection 
of this educational program, apart from 
any other consideration, justifies my 
membership in the National Association 
of Insurance Agents, and I honor those 
who had the vision and the courage to 
initiate it. 

“The call for a larger se rvice from in- 
surance is already ringing in our ears 
and it remains for insurance to develop 
the capacity to measure up to this call. 
If education means anything it means 
a well-rounded development. It is 
something more than a higher standard 
of technical insurance training; it means 
we must also prepare ourselves for and 
evidence a sincere interest in good citi- 


And 


zenship. any serious insurance 
educational course that omits _ this 
phase of preparation is, in my opinion, 


seriously defective.” 





MUNICIPAL BUILDING RISK 
A survey being made by the League 
of Minnesota Municipalities indicates 
that municipal buildings are a preferred 
fire risk. In thirty-eight out of seventy 
municipalities the loss ratio is shown to 
be 22.65%. This compares with reports 
from other states which show a loss 
ratio of between 15% and 20%. The 
Minnesota figures include Duluth and 
several of the smaller important cities 

but not St. Paul and Minneapolis. 


INVITED TO LOS ANGELES 
The Insurance Exchange of Los An- 
geles, voted October 20 to extend an 
invitation to the California Association 
of Insurance Agents to hold its 1940 
convention there. 





NEW FIRE RESISTIVE 


Texan Using Stalk and Burrs of Cotton 
Plant in Plastic That Can Be Utilized 
for Buildings 

In the chemurgic laboratory of C. G. 
Rook, Gladewater, Texas, manufactur- 
ing chemist, processes have been per- 
fected for using the stalk and _ burrs 
of the cotton plant for making cheap, 
substantial and artistic building mate- 
rials. Mr. Rook is now constructing 
a model small building in which cotton 
stalks and burrs will be used as mate- 
rials for the inner walls, floor, ceiling, 
doors and windows. The New York 
Herald Tribune says that fireproofing is 
a feature the new building will demon- 
strate. Not one of the building mate- 
rials to be made from cotton waste 
products and used in the building would 
support a flame, and several of the 
harder materials such as the flooring, 
the bathroom furnishing material with 
waterproofed surface, and the plastic 
table top would not char when sub- 
jected to heat. 


National Fire 


(Continued from Page 1) 


Congress. In addition to the practice 
of architecture as a member of his own 
firm, Mr. Higgins is chairman of the 
building and sites committee of the 
Joard of Education of New York City. 
The experience of the George A. Ful- 
ler Co. is not limited to any one par- 
ticular type of building, but embraces 
the whole range of construction per- 
formance, large and small, heavy and 
light. Among buildings erected by this 
firm are the Aetna Life building, Hart- 
ford; the Northwestern Mutual Life 
building, Milwaukee; the Philadelphia 
Savings Fund Society building, the City 
Farmers Trust building, New York; the 
Marshall Field office building, Chicago; 
the Alfred I. duPont building, Miami, 
and many others. 


Present Shortage of Space 


The ee main home office building 
of the National Fire is at the corner of 
Pearl and Lewis Streets, and was erect- 
ed in 1893, and an addition on Lewis 
Street was built in 1909. The company 
has been cramped for space for some 
time. The proposed plan will bring all 
of the National Fire under one roof. 


The National Fire was organized in 
1871 and its present president, Col. 


Frank D. Layton, is president of the 
National Board of Fire Underwriters. 
With the National is affiliated the Mer- 
chants & Traders, Franklin National and 
Transcontinental Insurance Co. 

In selecting a building site on Asylum 
Avenue the National is following the 
trend toward the west side of the city 
which in the past twenty years has seen 


the removal of the Hartford Fire and 
Hartford Accident & Indemnity to a 
new building on Asylum Avenue, the 


Aetna Life to Farmington Avenue, Con- 
necticut Mutual to Garden Street and 
Caledonian to Cogswell Street. All have 
handsome buildings. 


Ontario Dept. Frowns 
Upon Part-Timers 


SOME WILL LOSE LICENSES 
All Applications of Producers for Re- 
newal of Licenses Are Being 
Reviewed Closely 


The Ontario Department of Insurance 
at this time is busy going over renewal 
applications for hcenses for fire and 
casualty sale smen and agencies and some 


weeding out is going to be done, accord- 
ing to Chief Agency Officer Rogers. 
With the exception of realtors, the de- 


partment now more than ever is frown- 
ing on the part-time salesmen whose 
premium sales per annum do not even 
come close to the average of this group. 

Mr. Rogers intimated that each appli- 
cation for renewal of license for full- 
time fire and casualty licenses will be 
given a thorough going- over and where 
it is indicated that premiums are not 
within a reasonable distance of the av- 
erage for full-time salesmen of such 
types of insurance, the agents will be 
asked for an explanation. Should this 
explanation not satisfy the agency offi- 
cer, and evidence indicate that only part- 
time is devoted to the insurance busi- 
ness, it is more than likely that such 
licenses will not be renewed, Mr. Rogers 
stated. 

Another point which Mr. Rogers hopes 
to deal with at an early date is the tardi 
ness with which fire and casualty insur- 
ance salesmen in the province file license 
renewal applications. The neriod for thy 
old licenses expired with September 30, 
he said, and during the last week of Oc- 
tober his office was inundated with such 
applications, with few coming in during 
the first three weeks of the month. This 
has resulted in a heavy accumulation of 
renewal requests, all of which must be 
dealt with separately, and it is difficult 
to estimate when this work can be 
cleaned up and the agents notified. At 
any rate, it seems as if it will be a 
month later than would have been the 
case if the applications had been sent 
in on time. 

While figures for the current year 
will not be available until present work 
on license applications is completed, Mr. 
Rogers gave figures to show that in re- 
cent years there has been a tendency 
to hand out licenses to more new agents 
who have never sold fire or casualty in- 
surance before. In the 1936-1937 fiscal 
period, 200 licenses were issued of which 
115 were renewed. In the 1937-1938 pe- 
riod 395 were issued and 244 renewed 
Salesmen, he stated, seemed to be show- 
ing a decided preference for accident 
and sickness lines. 





ALLAN H. MILLER PRESIDENT 


Allan H. Miller, one of the best known 
insurance agents in Bergen County, N 
}.. has been elected president of the 
Hackensack, N. J., Insurance Axyents 
Association. Frank Merritt is vice 
president and Joseph Moore is secre 
tary and treasurer. 
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Hannah Urges Agents to Stress 
Business Interruption Insurance 


\ brief, but strong, plea for local 
agents to sell business interruption in- 
surance to those property owners who 
need this protection is made by Vice- 
President Charles C. Hannah of the 
Fireman’s Fund in the current issue 
of the company’s publication, the Record. 
Mr. Hannah was in charge of the East- 
ern department at Boston until advanced 
and transferred to the home office in 
San Francisco. Presenting his argu 
ments for more thorough development of 
this important form of insurance he 
writes: 

It is surprising how many industrial 
companies there are which are like the 
man who built his store with the most 
modern fire-resistive materials on three 
sides, and frame construction on the 
fourth. After a fire he explained that 
he was not aware that frame construc- 
tion exposed him to danger—but the fire 
destroyed his establishment just the 
same. 

A Risk Often Unprotected 

These industrial companies have pro- 
tected practically every insurable part 
of their physical property as well as 
their liabliity to the public, but have 
left themselves completely unprotected 
against loss through an unscheduled in- 
terruption of business. 

The story of the need for business 
interruption insurance has no news value 
for most agents. It is an old story. But 
to a vast number of executives and 
operators of large and small business 
concerns it is entirely unknown. And 
as long as it remains unknown they 
cannot take advantage of what it offers, 
and, more serious still, remain in danger 
of a loss that all the insurance policies 
they carry on their physical property 
can never offset. 

Properly presented, business interrup 
tion coverage is one of the easiest forms 
for a non-insurance man to understand 
The operator of a business thinks in 
terms of profit. You have only to talk 
to him of the predicament he would 
be in if that profit ceased for two or 
three months, or even longer. Tf he 
should decide then that he can afford 
to run the risk without insurance, that 
is his choice. of course, and if he later 
suffers a serious loss through the exist 
ing gap in his insurance he cannot blame 
his agent, who clearly emphasized the 
exposure to him. 

Earnings Losses Exceed Property 

Damage 

The files of every fire insurance com- 
pany contain plenty of indisputable proof 
that the loss of earnings sustained by 
clients frequently exceeds bv far their 
claims for indemnity for damage to 
property, machinery, equipment and 
stock. If these physical properties are 
covered by insurance because their loss 
would be disastrous to a concern, it is 
a simple matter to follow this through 
and see that the loss would be just as 
financially serious if the properties were 
put out of commission for several 
months. 

Six months is not an unusually long 
period of time for rebuilding a plant 
of any size, installing fittings and 
machinery, and organizing the business 
once more as a going concern. If the 
loss of earnings per month can be 
computed at $25,000, that means a set- 
back of $150,000 before the firm can 
resume normal business activity. And 
this on top of the fact that the firm 
carried every form of insurance nec- 
essary to cover the destruction of physi- 
cal property. 

In such a case insurance would rebuild 
the plant, but there would be an unin- 
sured gap of $150,000, even without 
counting the amount lost to business 
competitors while the plant was shut 
down. 

One reason why so many business 
hceuses are unprotected bv business in- 
terruption insurance may be that a good 





CHARLES C. HANNAH 


many agents think it is a difficult form 
to understand. “Use and occupancy” as 
a name for this form was an unfortunate 
choice in the first place. It conveyed 
nothing to either agent or client, but 
when the subject is referred to as earn- 
ings insurance, or business interruption 
insurance, it immediately reveals its 
function. 

However, the wise agent seldom refers 
to any form of insurance by its technical 
name—he paints word pictures of certain 
situations, and puts his prospect in the 
place of the property owner who suffers 
a loss without benefit of insurance. 


E.U.A. Committees Support 


Application of Paramount 


\t its meeting last Thursday the exec- 
utive committee of the Eastern Under- 
writers Association adopted a recom- 
mendation of the membership commit- 
tee that the Paramount Fire be = ad- 
mitted to membership in the associa- 
tion. The recommendation will come 
up for action at a meeting of the E.U.A. 
next month. Because of the unusual 
plan of operation for the Paramount its 
application was studied closely before 
the membership committee voted ap- 
provingly. 

PENN POND ELECTS OFFICERS 

William R. Lewis, assistant manager 
of the Franklin Fire in Philadelphia, 
was elected most loyal gander of the 
Penn Pond of Blue Goose at its annual 
meeting in the Philadelphia Insurance 
Society’s clubhouse recently. He _ suc- 
ceeds James H. Woodward, Jr., special 
agent of the Automobile. Other offi- 
cers chosen were Robert Dunn, Insur- 
ance Co. of North America, supervisor 
of the flock; Gilbert B. Mattson, Fire 
Association, custodian of the goslings; 
Horace C. Wiedenmann, Royal-Liver- 
pool, guardian of the pond; Walter B. 
Albertson, Royal-Liverpool, keeper of 
the golden goose-egg, and Joseph R. 
Knowlan, perennial wielder of the goose- 
quill. 





JOHN McCLURE DIES AT 83 

Private burial rites were conducted 
October 30 for the late John McClure, 
veteran field man for the St. Paul Fire 
& Marine, who died at St. Paul. He 
was one of the charter members of the 
Blue Goose and had a wide acquaint- 
ance among field men and _ agents 
throughout the Middle West. Mr. Mc- 
Clure entered the employ of the St. 
Paul in 1874 and remained active with 
the company for fifty-six vears, retir- 
ing on pension in 1930. He was 83. 
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Results of Insuring 
Producers of Wheat 


INDEMNITY EXCEEDS PREMIUM 


One-Quarter of Pesuners Having Gov- 
ernment Protection Received Some 
Payment on 1939 Crop 


One out of four farmers who insured 
their 1939 wheat production under the 
Federal “all risk” crop insurance pro- 
gram has received an indemnity to make 
up for unavoids ible crop loss, says the 
Federal Crop Insurance Corp., which an- 
nounced that settlement for crop dam 
age in 1939 is nearly finished, with in 
demnities representing 7,687,656 bushels 
of wheat paid to 42,420 growers out of 
the 165,551 who completed crop insur- 
ance policies. In addition, claims for 
indemnities involving 1,774,074 bushels 
are in the process of payment. 

According to Leroy K. Smith, manager 
of the corporation, the volume of losses 
experienced reflects low crop yields in 
manv states as compared with the aver- 
age for the 1926-1935 base neriod of the 
program, on which insurable yields and 
premium rates were determined. 

Losses were particularly extensive and 
severe, Mr. Smith said, in five of the 
states where the largest acreage was in- 
sured Nebraska, Kansas, Oklahoma, 
Texas and South Dakota. In this group 
of states the corporation estimates that 
the 1939 yield was 13.5% helow the av- 
erage for the insurance base period, 
largely as a result of drought. These 
states included 37% of the national in- 
sured acreage, and the 24,899 claims 
originatine from vrowers in this area 
have resulted in 59% of the total num- 
ber of indemnities and 73% of the total 
bushels of indemnities paid. Nearly half 
the insured growers in these five states 
suffered losses which entitled them to 
receive indemnities. 


Excess of Indemnities 


The corporation’s 1939 crop grain po- 
sition, as of October 31, shows an excess 
of indemnities over premiums of 2,692,- 
610 bushels. Capital funds, provided for 
the purpose of balancing the insurance 
reserve in years that indemnities exceed 
premiums are being used to pay 1939 
indemnities in excess of the grain re- 
serve, Manager Smith said. On October 
31 capital funds of approximately $1,- 
130,000 had been expended or carmarked 
for excess indemnities. 

The corporation manager also stated 
that settlement of 1939 losses had given 
the corporation its first opportunity to 
test the accuracy of the actuarial mate- 
rial used in the program under actual 
operation conditions. 


Selection of Risks 


Improvements of the actuarial basis 
for 1940 includes extension of the base 
period from ten to thirteen years bring- 
ing in the yield and loss experience of 
the last three crop years, 1936-38, on 
which yield data are available, making 
the base more representative of long- 
time average conditions; development of 
a county check yield system which will 
operate automatically to prevent over- 
insurance; weighting of rates to account 
for the influences of special practices 
such as Summer fallowing or irrigation, 
and the use of “key” farms for which 
recorded yields are obtainable as guides 
in making appraisals of yields for farms 
without records. To prevent selection 
of risks on the basis of crop conditions, 
the corporation now requires growers to 
complete paid-up insurance applications 
before the crop to be insured is planted, 
thus avoiding any opportunity to base 
payment or non-payment of premiums 
on the condition of the growing crop. 





REGIONAL MEETINGS IN VA. 


The Vi irginia Association of Insurance 
Agents is planning to hold a regional 
meeting at the Patrick Henry Hotel in 
Roanoke November 29 and at the George 
Mason Hotel in Alexandria December 6. 
Both programs will be educational and 
peat Speakers will be announced 
ater. 
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Fire Extinguisher Firm 


Erecting New Building 
Ground has been broken for the erec- 
tion of a new engineering building for 
Walter Kidde & Co., makers of carbon 
dioxide fire extinguishing equipment, to 
be located on the company’s manufac- 
turing site at West and Race Streets, 
Bloomfield, N. J. The new structure, 
to be devoted exclusively to engineer- 
ine and research work, will add 20,000 
square feet to the company’s working 
space, and will house a large staff of 
cneineers, 
Commenting on the announcement of 





“Consult your Agent or Broker 


as you u ould 


your Doctor or Lawyer” 


the new addition, President Walter 
Kidde cited the branching of the com- 
pany into new fields, which calls for 
enlarged engineering facilities. Use of 
carbon dioxide fire extinguishing equip- 
ment is growing rapidly in the marine 
and industrial fields and in aviation, 
where pressure cylinders of the gas are 
used on transport and military planes, 
to smother engine fires which may occur 
either on the ground or in flight. The 
company also supplies airplane flotation 
vear for keeping military planes afloat 
in event of forced landing in water, and 
manufactures the oxygen equipment used 
for sub-stratosphere flying. 


Corporation. 
* 
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CANADIAN FIRE LOSSES 

Fire losses in Canada rose during the 
week ended with October 21 to the high 
total of $319,200. The figure was well 
above the loss a $201,950 recorded for 
the corresponding week of a year ago 
and over three times the amount of loss 
for the previous week of $95,300. A 
Seminary fire in the province of Quebec 
and numerous barn losses contributed to 
the week’s higher record. The total of 
unadjusted weekly estimates so far this 
year amounts to $11,316,700, as compared 
with $12,830,500 for the corresponding 
period in 1938. 


HOSE things won't happen to my home” he said, when first 
told about the F. & G. Additional Hazards Supplemental 
Contract (extended coverage). But you finally convinced him that 
he could suffer these unexpected losses. 
And you were right! Since the accident, he has thanked you 


many times over for convincing him—and for the prompt and 


equitable settlement of his loss and damage by the F. & G. Fire 


* * 


There's satisfaction in solving the insurance problems of your 


prospects and policyholders. To help you do this, we support 


your efforts with a record for prompt and equitable settlement of 


claims which is convincing when you are selling, satisfying when 


you are making an adjustment. 


F. & G. FIRE 


FIDELITY & GUARANTY FIRE CORPORATION 


affiliated with 


UNITED STATES FIDELITY AND GUARANTY COMPANY 


HOME OFFICES: 


BALTIMORE 
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Federal Court Rules on Extent of 
Liability Between Marine Insurers 


of the 
during the 


The Second Circuit Court of 
Export mh - 
Insurance Co., et al, 106 F. 2d. 9, 


decree of the 


Corp. et al. v. American 
has 


reversed the interlocutory 


Federal District Court for southern 
New York (26 F. Supp. 79) granting re 
covery against the American and deny 
ing recovery against the American 
Steamship Owners Mutual Protection 
& Indemnity Association, Inc., in a libel 
action by the Export S. S. Corp. and 


American Export Lines, Inc., against the 


two insurance companies on marine time 


policies covering damage to 
carried by the libellant’s ship. 
The action was on time policies and 


cargoes 


was a contest between the first and 
second insurers. The policy covered to- 
bacco, stowed over and adjacent to a 
cargo of valonia. The tobacco was 
heated and seriously damaged by the 
valonia. The owners of the tobacco 
brought suit against the shipowner to 


recover the loss. The shipowner paid 
$105,000 in settlement of the claims, and 
brought this suit against the two in- 


surers. It was hardly disputed that the 
insured was entitled to indemnity for 
its loss, but due to the fact that the 


insurance shifted at noon on February 
20, 1937, each insurer sought to cast 
the liability on the other. 
Circuit Court Ruling 

Court of Appeals held 
court was in error in 
losses will inevitably 
result after the expiration of the policy 
from causes operating during the term, 
the insurance covers all the loss. It 
held that with insurance against 
property “the insurer must respond for 
the loss sustained during the term from 
the causes insured against, and to as- 
certain what that loss was later de- 
velopments may be looked at. But the 
policy does not cover loss incurred after 


The Circuit 
that the district 
holding that where 


loss of 


the term, however inevitable the loss 
may have been from causes operating 
during the term. 

“In fire insurance cases there is a 
departure from the general rule. It is 
held that if the policy expires after a 
fire has commenced to burn the prop- 
erty insured, and the fire is a con- 


tinuous one extending beyond the 
period of insurance, the “ins surer is liable 
for the entire Separation of the 
loss, it is said, would be impossible as 
a practical matter, any attempted di- 
vision resting on a mere guess. So the 
fire is deemed one event, taking place 
when the fire touches the insured prop 
erty. The rule works to the advantage 
of the insured. We cannot say whether 
the same reasoning bein be applied to 
the prejudice of the insured in a case 
where a fire had commenced to burn 
the property ten minutes before the 
commencement of the period of insur- 
ance and the bulk of the destruction 
was done after commencement of the 
period. 

“The courts have refused to extend 
the rule to a case where the fire has 
not yet touched the insured property 
at the expiration of the contract of in 
although its destructi A 


loss. 


surance, mn by fire 
ri aging in adjoining property may then 
be inevitable. In such cases the general 


principle is followed that the insurer is 
not liable for a loss occurring after the 
period covered. The courts have also 
refused to say that a fire is to be 
deemed one event taking place at its 
commencement, where a fire burns for 
several days during the continuance of 


\pp als, 


market value 


increases 


the policy and the 
insured property 

course of the fire. 

Each Insurer Liable 

that is fair and in ac- 
cordance with the engagements made in 
the policies is to hold each insurer an- 
swerable for the loss on the liability 
that accrued during the term of the 
policy written by such insurer, and that 
liability is measured by the extent of 


“The result 


the damage done to cargo during the 
period of the policy.” 
The court found that there was evi- 


dence that about 26% of the total dam- 
age had occurred by noon of February 
20 and 74% after that time. Under the 
circumstances the evidence of impartial 


witnesses was accepted as reasonably 
sound, absolute accuracy’ being, of 
course, impossible. 

The first insurer was held liable for 


26% of the loss and the second insurer 
for 74%. The decree of the district 
court was reversed and the case remand- 
ed for further proceedings in accordance 
with this opinion. Opinion by Patter- 
son, C.. J. 

Clark, C. J., dissented, being of opin- 
ion that the lower court’s conclusion in 
finding the first insurer responsible for 
the loss was correct. He said, in part: 
“The stowing of the valonia took place 
on January 17, that of the tobacco on 
January 19 to 21, the change in insurers 
occurred on February 20, and the loss 
was discovered in New York on March 
13. The first insurer had contracted to 
give insurance for about three-fifths of 
the period involved, including the time 
when the acts causing the loss occurred. 
It is now to te called upon to pay only 
about one-quarter of the loss. The bal- 
is assessed against the second in- 





ance 
surer, who carried the insurance for 
two-fifths of the voyage, during which 
time no default occurred. I think that 
neither on practical grounds nor on the 
authorities can the result be justified, 


that the decree below should have 


affirmed.” 


and 
be en 


Engineers Held Responsible 


For Marine Explosion 


At the inquiry into the loss of lives 
of five men on the steamer Baronesa 
at Liverpool on July 1, which has end- 
ed in London, the second engineer was 
held in a large measure to blame for 
the boiler explosion which caused the 
loss. 2 
D. Chetham-Strode, chairman, giv- 
ing judgment, said that the steps taken 
to test the water gauge of the after 
starboard boiler after it had been re- 
paired were not adequate in that they 
did not prove whether the steam con- 
nection from the top shell cock on the 
boiler to the pillar gauge was clear. 
Second Engineer Brade, he said, had 
admitted that since the boiler in ques- 
tion was under steam he had not at 
any time efficiently tested the water 
gauge system by manipulating the top 
and bottom shell cocks on the boiler 
in order to ensure that the connections 
were in proper working condition, and 
that if he had done that the explosion 
would probably have been _ averted. 
Chief Engineer David Evans, Third En- 
Alfred T. C. Burlinson and 


gineer 
Fourth Engineer James T. Anderson 
were all found partly to blame. Brade 


was ordered to pay £20 toward the costs 
of the investigation and Burlinson and 
Anderson £10 each. 


Frederick G. Pook Dies 


Frederick Gordon Pook, general man- 
ager of the Mercantile & General In- 
surance Co., Ltd., died at Hove, Eng- 
land, recently, aged 53. Mr. Pook start- 
ed his insurance career when he joined 
the head office of the Yorkshire in 
1904. He was transferred in 1907 to the 
London office, where he remained un- 
til the outbreak of war. 

After four years of active service, Mr. 
Pook was appointed in 1919 foreign 
manager of the Mercantile & General; 
of which he became sub-manager in 
1922 and general manager in 1930. He 
was an authority in international rein- 
surance circles and traveled extensively 
on the company’s business. He is sur- 
vived by a widow and two children. 








DANES CUT WAR RISK RATES 


rates for all 


Danish war insurance 
goods from Dennrark to Britain, north- 
ern Ireland, France, Gibraltar, and 
Tangier have been reduced from 7.5% 


to 3%, while the premium on goods im- 
ported from these countries to Denmark 
has been lowered from 5% to 2%. 





British Comment Critical on Gov't 
Extension of War Risk Insurance 


Late in October the British Govern- 
ment extended the operations of its 
own War Risks Insurance Office to 
cover not only cargoes to and from 


the United Kingdom in allied or neutral 
vessels but also cargoes carried in Brit- 
ish ships only anywhere in 
Rates charged for this 
considerably below those quoted by pri- 
London, 


the world. 
insurance are 


marine underwriters in 
York and other markets and there 
has been considerable criticism in Brit- 
ish marine circles of this government 
competition in areas where war hazards 
have not been serious. 

The Policy-Holder, weekly 
surance journal, carried the 
article when announcement of 
tension of government insurance 
ties was made: 

Special Meeting at Lloyd’s 

Quite a sensation was created in the 
marine insurance market on Friday last 
week by the news that the government 
War Risk Insurance Office intends to 
accept risks on cargo in British ships 
bound on all voyages, instead of con- 
fining its activities, as heretofore, to 
cargo bound to, from, or in the United 
inaidem. It is true that the new de- 


vate 


New 


British in- 
following 
this ex- 
facili- 


parture will apply only to cargo under 
the British flag, whereas in the United 
Kingdom trade cargo under the British, 
allied and neutral flags can be insured, 
but the announcement was neverthe- 
less so startling that Lloyd’s underwrit- 
ers considered it at a meeting hastily 
convened on Friday afternoon by sound- 
while the marine 


ing the Lutine Bell, 
companies also discussed it at some 
length at a meeting which had pre- 


viously been called to consider the war 
risk situation in general. 

At neither meeting was any decision 
come to, or at least that is the gen- 
eral impression, but it is known that 
the government’s action was severely 
criticized. This is not surprising since 
it will mean a severe readjustment of 
the current schedule of war risk rates 
if underwriters are to retain more than 
a very small part of the war risk busi- 
ness which is at present their preserve. 
It may be assumed that when the gov- 
ernment fixes the rates for world-wide 
trade they will be found to be as far 
below those now current in the open 
market as are the present government 
rates for United Kingdom trade below 
those of the open market for compar- 
able voyages. If this is the case, it is 
obvious that either underwriters will 
lose that very large volume of trade 


represented by cargo carried on cross 


and inter-Dominion voyages, or they 
will have to reduce their rates to ap- 
proximately those of the government 
scale. 
Alternative Markets 

However, if the government office 
fixes rates for its new adventure that 
are not too incommensurate with the 
risks involved, it may be anticipated 


that something akin to the situation of 
the great war will arise, and that un- 
derwriters will accept the government 
rates for such voyages as seem to them 
to offer the best risks, leaving the goy- 
ernment office to carry the worst risks 
at the rates which underwriters con- 
sider too low. It will be remembered 
that during the great war the eovern- 
ment War Risk Insurance Office on- 
erated for the greater part of the time 
on one fixed rate in guineas, and that 
the market was able to compete by 
writing the business at the same figure 
in pounds, and at even lower rates on 
the less hazardous voyages. Even if 
the market were to accept the govern- 


ment scale of rates, the assured would 
still obtain the benefit of the 10% dis- 
count which underwriters allow and 
which is not allowed by the govern- 
ment office which operates on a_ bare 
244% brokerage, and requires the as- 
sured to pay his premiums “net ab- 


solutely.” 
It is for this reason that the situation 


may not prove quite so desperate as 
would seem on a first glance, for it is 
no secret that even now the “pirate” 


market that has been causing so much 
trouble is writing business as govern- 
ment rates, with a single deduction of 
5% and paying the stamp duty into the 
bargain. This does not mean that the 
rates of the market schedule are too 
high, nor that the “pirates” are writ- 
ing business too cheaply. It only means 
that there is a market for war _ risks 
on cargo at approximately the govern- 
ment scale but cheaper to the assured 
by reason of the 214% that can be al- 
lowed out of the 5% single deduction. 
It may be that the pirate market will 


make vast profits out of its adventure; 
it may be that it will burn its fingers 
badly. The only point at issue is really 


whether it is expedient that the gov- 
ernment should enter into the war risk 
market on the extended scope that is 
implicit in the announcement that it 
will operate on world-wide lines, and 
while this adventure is still the subject 
of much criticism in underwriting 
circles, it remains to be seen whether 
it will have the disastrous effect that 
some predict. It is fairly certain, how- 
ever, that if the open market is de- 
prived of any substantial volume of its 
war risk business, rates on cargo 
against marine risks will have to be 
advanced considerably to meet the 
claims which are undoubtedly being in- 


curred 
In almost any event some such ad- 
vance is likely, because marine cargo 


rates are now definitely on an unprofit- 
able basis, but, in addition to this, un- 
derwriters realize that there are a num- 
ber of casualties caused by war condi- 
tions which are not in themselves war 
risk casualties, and that if marine cargo 
business is to be self-supporting, the 
ordinary rates must be loaded to meet 
these increased claims. 





FRANCE INSURES WAR RISKS 


State insurance against war risks for 
ships over one hundred tons and for 
tugs has been instituted by a decree 


published in the French Journal Officiel. 
Insurance thus becomes obligatory for 
all shipping on the French register, and 
is available for others carrying French 
goods. 





ELECTRICAL MEETING DATES 


The electrical committee of the 
tional Fire Protection Association 
meet on Monday, December 4. at the 
Haddon Hall Hotel, Atlantic City, 
the gathering may continue through 
day of that week. This committee 
determine the content of the 1940 Na- 
tional Electrical Code. 
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Appeal From Resident 
Agent Law Under Way 


vA. ACTION TO HIGHEST COURT 





Casualty Companies Present Petition 
With Thirty-six Assignments of 
Error by Lower Tribunal 





A petition has been filed in United 
States District Court at Richmond, Va., 
by thirty-four casualty companies tee 
appeal from the decision of a_three- 
judge court upholding constitutionality 
of the Virginia countersignature law. It 
contains thirty-six assignments of error. 
Judge Robert N. Pollard, who sat as a 
member of the three-judge court, al- 
lowed the appeal, and the case will now 
be taken to the United States Supreme 
Court. The companies assailed the val- 
idity of the act on a number of points. 
Defendants in the action in the lower 
court, decided adversely to the compa- 
nies, have been given forty days in 
which to appear before the Supreme 
Court to show cause why the decree 
of the three-judge court should not be 
reversed. Pending outcome of the ap- 
peal the Virginia Department is enjoined 
from enforcing provisions of the act. 

Challenge of Companies 

Complainants in the case, oe the 
thirty-four companies, were W. Os- 
born, Lewis C. Adair and C. F. MacNeil 
managers at Richmond respectively for 
the Aetna Casualty & Surety, Fidelity 
& Casualty and the Travelers. Both the 
findings of fact and conclusions of law 
in the lower court’s decree are chal- 
lenged by the companies in their peti- 
tion for appeal. One of the assign- 
ments of error sets forth that the com- 
pany errer in finding that the assured 
most needs the benefit of company ser- 
vices in the state of exposure. Another 
asserts that the court was in error in 
finding that the broker or producers 
irequently contributes to the reduction 
of premiums as a matter of policy by 
reducing the customary commission. 

It is further alleged that the court 
was in error in finding that under pres- 
ent out - of - state production technique, 
small Virginia companies cannot offer 
reduced premiums on interstate con- 
tracts with Virginia coverage included, 
and that out-of-state production of in- 
surance contracts makes more difficult 
the enforcement of Virginia laws, par- 
ticularly those dealing with rates, re- 
bates and special favors and virtually 
nullifies Virginia’s statutes dealing with 
such matters. Finding of the court that 
prior to the enactment of the statute 
involved general agents, branch office 
managers and salaried agents counter- 
signed without compensation contracts 
produced outside Virginia and covering 
risk therein was also an error, it is 
asserted. 

Master Contract Procedure 


Another assignment asserted that the 
court was in error in finding that if 
the Virginia agent is paid half the com- 
mission in a master contract covering 
risks in several states, he will doubtless 
be called upon and be able to render 
service of substantial value and be able 
to render assistance in checking cover- 
age and premium, servicing the contract, 
adjusting claims and acting as mediator 
between the assured and insurer in the 
coverage locality. It is claimed that this 
is not supported by substantial evidence 
and is contrary to the clear weight of 
the evidence. 

_ It is also asserted that the court was 
In error in finding that it is not the 
only purpose or probable effect of the 
Statute to increase the income of the 
resident agents, but the important object 


(Continued on Page 34) 


Automobile Insurance 
Before Nebraska Dep’t 


SAFE DRIVER, G GUEST COVER 





Insurance Director Expresses Views on 
Variety of Subjects Including 
Medical-Hospital Expense 





Nebraska Insurance Director Smrha 
says that it is impossible to ascertain 
from the reports made to his Depart- 
ment by companies writing automobile 
bodily injury coverage, how effective 
operation of the safe driver reward plan 
has been, largely because of the limited 
time in which it has been tried. In his 
opinion the companies have a problem 
to which more research and attention 
should be given; that of extending the 
area of coverage so that the public is 
not left unprotected, as now, without 
recourse for damages inflicted by driv- 
ers who carry no insurance. 

The public also has a_ responsibility, 
Mr. Smrha said. It has two tools which 
it may employ: that of enforcing the 
driver responsibility law and_thus fore- 
ing irresponsible motorists off the high- 
ways—since being irresponsible they 
cannot provide security for later acci- 
dents because they cannot pay the judg- 
ment obtained against them—and that 
of buying those policies offered which 
guarantee payment of judgments ob- 
tained in such cases. 


Compulsion Not Answer 

The drivers’ responsibility law has 
been little used, possibly because suing 
an uninsured man who is judgment- 
proof seems rather futile, but the situa- 
tion remains that two-thirds of the mo- 
tor vehicles now being driven in Neb- 
raska carry no bodily injury insurance, 
leaving the public unprotected from the 
results of negligent operation. Compul- 
sory insurance is not the answer, asserts 
Director Smrha. Not only has it not 
been successful where tried, but if this 
state enacts such a law it must also 
provide a means whereby every driver 
can get insurance, and ‘companies do not 
want drivers with bad records. 

John S. Logan, Nebraska Department 
attorney, has the suggestion that insur- 
ance companies obtain assignments on 
causes of action against uninsured driv- 
ers where damage exceeds $50 and then 
hire attorneys to prosecute ona fee basis. 


Guest Insurance 


The Nebraska Department has also 
announced that it will permit the medi- 
cal payments endorsement to the auto- 
mobile bodily injury policy, providing for 
reimbursement of medical and hospital 
expenses to guests of the assured, but 
will not permit the form which requires 
a release of liability as a condition to 
payment. 

The National Bureau of Casualty & 
Surety Underwriters filed a brief in 
which it maintained that the owner of 
an automobile has an insurable interest 
in his guests, but the Department re- 
jected this contention, maintaining that 
the medical payments endorsement must 
not be considered automobile bodily in- 
jury insurance, but a new form of cov- 
erage connected with the operation and 
ownership of an automobile, in the na- 
ture of nuisance insurance to protect 
owners from unfounded damage suits. 


Company Views Differ 

The bureau revealed that its member 
companies differ sharply on the advisa- 
bility of the release provision. Some 
companies believe that releases might be 
forced by withholding medical payments, 
which is not contemplated, whereas oth- 
ers believe that payment of medical 
benefits without a release of liability 
would be an admission of fault. Because 
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G. M. BOYNTON PROMOTED 





Made Executive Special Agent for Con- 
tinental and National Casualty 
Companies; His Career 
George M. Boynton has been pro- 
moted to the rank of executive special 
agent for the Continental and National 
Casualty companies. Fully conversant 
with all lines written by both compa- 
nies, he will travel through Illinois and 
bordering territory to develop various 

forms of casualty-surety coverage. 

A native New Yorker, he was edu- 
cated at Albion College and the Univer- 
sity of Michigan. Upon his graduation 
from the latter institution in 1929, he 
entered the underwriting department of 
Standard Accident at Detroit. In 1930 
he joined that company’s branch office 
at Chicago as an underwriter. He was 
appointed special agent in 1936, traveling 
Illinois and Wisconsin. 





Winners in New York 
Bridge League Games 


Two pairs which together formed a 
team of four known as the Optimists in 
the New York Insurance Bridge League, 
carried off first and second places in 
section one of pair play November 2. 
First place went to J. T. Browne and 
Henry Alcabes, New York underwriters. 
Harry Lees, U. S. F. & G, and Am- 
brose Ryder, Great American Indemnity, 


took second place only two match 
points behind the leaders. Third place 
in this section went to E. P. Byrne, 


Hartford Accident & Indemnity, and 
William Flynn. 

Playing together for the first time, 
W. M. Perry, America Fore, and S. H. 
Davey, National Automobile Underwrit- 
ers Association, were returned the win- 
ners in section two. Second place went 
to C. C. Varney and H. A. Batchelder, 
Aetna, and C. G. Roth, National Surety, 
and B. W. Fisk, Standard Surety & 
Casualty, were third. The fourth round 
in pair play will be held November 16. 





LICENSED IN MICHIGAN 
American Guarantee & Liability, new 
running mate of the Zurich, has been 
licensed by the Michigan Department to 
write general casualty lines. 





NEW LOS ANGELES AGENCY 

The Compensation Agencies, Inc., of 
Los Angeles has been chartered with 
3everly Wesson, John H. Davidson and 
Verle N. Fry as incorporators. The new 
agency has 1,000 shares of capital stock 
and will engage in the insurance busi- 
ness. 





of this divergence, E. W. Sawyer, attor- 
ney for the bureau, said it was impos- 
sible for him to urge either the adoption 
or the prohibition of the release require- 
ment. <A similar difference of opinion 
exists among member companies of the 
American Mutual Alliance, Mr. Sawyer 
said. 


field W. 


Actuaries Prepare For 
25th Anniversary Meet 


IN NEW YORK CITY, NOV. 16-17 





Effect of War on Casualty Insurance in 
U. S. a Leading Topic; To Take Pic- 
ture of Charter Members of Society 





Sensitive to current happenings, the 
Casualty Actuarial Society in its twenty- 
fiith anniversary meeting November 16- 
17 at Hotel Biltmore, New York, will 
devote an entire morning to informal 
discussion of “Probable Effects of the 
Present War on the Casualty Insurance 
3usiness in the United States.” Certain 
members have been selected to lead this 
discussion which, however, is open to 
all members in attendance. 

Francis S. Perryman, Royal Indem- 
nity secretary and actuary, who is presi- 
dent of the Society, will open the meet- 
ing with an address, “The First Twenty- 
five Years,” following which formal dis- 
cussion of papers previously submitted 
and presentation of new papers will take 
place. Those submitting new papers in- 
clude James M. Cahill, just elected ac- 
tuary in the Compensation Insurance 
Rating Board of New York; Russell P. 
Goddard, Travelers; Charles M. Graham, 
assistant actuary, State Insurance Fund. 

A feature of the afternoon session will 
be a roll call of charter members of the 
Society following which they will join 
in a group picture. Then will come some 
special addresses appropriate to the oc- 
casion in which participants will be 
Clarence W. Hobbs, insurance commis- 
sioners’ special representative on the 
staff of the National Council on Com- 
— Insurance, talking on “The 
Lady Casualty and Her Servitors”; Leon 
S. Senior, general manager, Compensa- 
tion Insurance Rating Board, who will 
give “Reminiscences of a C harter Mem- 
ber”; and W. R. Williamson, actuarial 
consultant, Social Security Board, who 
will discuss “Society and Insurance.” 

That evening the actuaries in a re- 
laxed mood will hear a number of non- 
actuarial talks including “The Old Order 
Changeth” by William J. Constable, 


Lumbermens Mutual Casualty; “Actu- 
arial Diversions,” by Henry H. Jackson, 
National Life of Vermont, and “Actu- 


aries, Retrospectively Rated,” by Win- 
Greene, General Reinsurance 
Corp. 


NEW RICHMOND OFFICE 

The Mutual Hospital & Disability 
Agency, Inc., a subsidiary of the Mu- 
tual Benefit Health & Accident Asso- 
ciation, has opened offices in Richmond, 
Va., which will serve as headquarters 
for Virginia, West Virginia, Tennessee 
and North Carolina. 


JOHN FAUDE LECTURER 
John Faude, attorney of the Aetna 
Casualty & Surety, was the. speaker 
November 9 at the casualty course given 
by the Insurance Institute of Hartford. 
He discussed “Legal Background.” L. 
C. Coit, Century Indemnity, presided. 
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Newark A. & H. Club 
Off to a Good Start 


WELCOMED BY NEW YORKERS 


E. H. O'Connor Its First President; 
Charter Membership Around 50; Unit 
of National Association 


Health Club of 
to an auspicious 


The new Accident & 
Newark, N. J., got off 


start at a dinner meeting November 
? with fifty representatives of companies 
and agencies in that city which write 
\. & H. lines attending Presumably 
they will become charter members of 


the club. The confident feeling was 
voiced by E. H. O'Connor, Bankers In- 
demnity, chairman of the meeting, that 
the new organization will be thoroughly 
worthwhile. One of its chief objects 
will be to stimulate greater develop- 


O'CONNOR 


EDWARD H. 


accident and health 
equal importance, the 
Newark club, as a member of the Na- 
tional Accident & Health Association, 
will join cooperatively in building favor- 
able public opinion toward & H. in- 
surance and will also put its force be 
hind constructive legislation. 

Election of officers featured the meet- 
ing and they are as follows: E. ; 
©’Connor, president; George L. Mc- 
Dowell, Loyalty Group, vice-president in 
charge of arrangements; Ray M. Shee- 
han, Mutual Benefit H. & A., vice- presi- 
dent in charge of education ; A. 
Thyselius, Hooper-Holmes Bureau, Inc., 
membership vice-president; Clinton L. 


ment and 
insurance. Ot 


sale of 


Templeman, Maryland Casualty, secre- 
tary, and Douglas Moe of C. J. Simons 
Co., general agents, Continental Casu- 
alty, treasurer. The executive commit- 
tee consists of Paul Garey, Loyalty 
Group; Ralph Heller, Prudential; Wil- 
liam Ford, Continental Casualty general 
agent; T. C. Sherman, Pacific Mutual 
Life, and James T. Metz, assistant man 
ager of the Travelers. 

\ novel touch was given to the post 
prandial proceedings by the induction 
into office of each officer by a mem- 
ber of the Accident & Health Club of 
New York who had held the same office 


and cautioned facetiously 
lems and pitfalls. The New 
gation, bento by President 
George, U. 4 F. & G., was 
received by the Newarkers 


as to its prob- 
York dele - 
Harold M 
graciously 
President 


George presented to President O’Con- 
nor a gavel on behalf of the New York 
club and extended an invitation to the 
Newark club to attend the next dinner 
meeting November 16 at Hotel White, 
New York City, and the Christmas 
party, December 14 at Hotel Pennsyl- 
vania. 


President O’Connor was inducted into 
office by L. K. Farrell, Metropolitan 
Life, a past president of the New York 
club, who stressed the advantage of a 
local A. & H. organization in such mat- 
ters as facilitating the exchange of con- 

















Big Armistice Ball Staged by 
Insurance Post 1081 of Amer. Legion 


Post 1081 of the American 
York, went “over the top” 
evening at the Hotel Penn- 
sylvania in the staging of a successful 
Armstice Ball. Attended by close to 
1,000 including Superintendent of Insur- 
Louis H. Pink and Deputy Super- 
intendent of Insurance S. Donald 
Whelehan, the affair held a dramatic 
glamor which the thoroughly 
enjoyed. There was, for example, the 
ceremony of the massing of colors in 


Insurance 
Legion, New 
last Friday 


ance 


guests 


Ichrmanntraut and Herman G. Treiss. 
Commander Loomis also read a tele- 
gram from Edward W. Schwarz, North- 
ern Assurance, second vice-commander 
of the post, who is sick at Veteran’s 
Hospital 81 and consequently could not 
perform his duties as general chairman 
of the ball. But he wired Commander 
Loomis that the success of the affair 
was as beneficial to him as doctor's 
medicine. William I. Baxter, Continen- 
tal Casualty, third  vice-commander, 





Reading I. to r.: 


Glatzmayer, Third Vice-Commander William I. 


Photo by Siillman Studivs 
Commander J. R. Loomis, First Vice-Commander Edward T. 


Baxter, Rev. Carl Podin, post 


chaplain; County Commander James Demarest, Louis H. Pink, Superintendent of 


Insurance of New York. 


which the color guards of fifteen 
Legion posts of New York County par- 
ticipated. Military music—and plenty of 
it—was rendered by the 77th Division 
Association Drum and Bugle Corps who 
gave an exhibition drill. 

Ray Murphy, past national 
der of the Legion, now assistant gen- 
eral manager Association of C. & S. 
Executives, wired regrets at being un- 
able to attend. But the list of dis- 
tinguished guests attending included 
County Commander James V. Demarest 
and his entire staff, and George Miller, 
Corroon & Reynolds, Inc., president, In- 
surance Square Club. 

Highspot of the evening was the grand 
march led by Post Commander J. R. 
Loomis, Travelers, who introduced the 
distinguished guests and five past com- 
manders present of Post 1081. They in- 
cluded Messrs. James Russell, Eugene 
Richard, William R. Bonner, W. R. 


comman- 


fidential information on underwriting, 
and as a stabilizing factor in a highly 
competitive field. 

Humorous Talk by Henn 


Julius L. Ullman, W. L. Perrin & Son, 
public relations director of the New 


York club, gave a forceful talk on the 
value of friendly relationships with the 
daily and insurance press, and Robert E. 
Ryan, Globe Indemnity, secretary of the 
New York club, advised Secretary Tem- 
pleman of Newark to “keep your ears 
open and write down everything that 
goes on at the meetings.” Most humor- 
ous talk was given by Hugo Henn, In- 
demnity Co. of North America, who as 
a past treasurer of the New York club, 
sympathetically told Treasurer Moe of 
Newark about the responsibilities of his 
office. Vice-Presidents Thyselius, Mc- 
Dowell and Sheehan also got their in- 
structions as to conduct in office. 

The Newarkers were impressed by the 


educational program which has_ been 
successfully sponsored by the New 
Yorkers during the past several years. 
Wesley T. Hammer, Loyalty Group, 


vice-president of the New York club 
for education, spoke on this program, 
saying that 450 agents and brokers en- 
rolled last season for the lectures. 
Formation of the Accident & Health 
Club is in line with the program of the 
National A. & H. Association to estab- 


lish local units in strategic cities such 
as Newark. Mr. O’Connor is a past 
president of the national organization 


and former chairman of the Bureau of 
Personal A. H. Underwriters. 


pinch-hit for Mr. Schwarz as_ ball 
stn and did a fine job. So did 
l.dward T. Glatzmayer, Travelers, first 
vice-commander, in charge of the ball 
program, and his committee. 

were announced 


Door prize winners 

as follows: James J. Donahue, E. P. 
Folley, Crum & Forster; Walter F. 
Kicke, Dearborn National; Philip Ff. 
Right, A. L. Weitsman and H. E. Wil- 
liams. Booster prize winner was E. H. 
Brennan of the New York Fire Insur- 
ance Exchange. 





AWARD TO POLICE OFFICER 


C. W. Brown, Merchants Mutual Cas- 
ualty, Buffalo, will present a cash 
award of $100 to the member of the 
local police department designated as 
the outstanding officer in traffic safety 
and accident prevention during the past 
year. The presentation will be made at 
the forthcoming annual police ball. 


FREE CONCERTS GIVEN 

A series of concerts given by the 
Maryland Casualty in Baltimore will be 
opened November 12 at the company’s 
club house. The public is invited to 
attend without charge. J. Norris Her- 
ing is in charge. Choral societies, solo- 
ists, bands and other groups will pre- 
sent the concerts. 





TRAVELERS MEN TRANSFERRED 


John F. Mitchell, field assistant cas- 
ualty lines, Boston branch of the Trav- 
elers, has been transferred to the 
Worcester branch as field assistant, 
and Edwin J. Kinsley, field assistant 
casualty lines, Cincinnati branch, to the 
Peoria branch as field assistant. 





PIKE COMPLETES 25TH YEAR 

Sydney J. Pike, manager fidelity 
claims department Aetna Casualty & 
Surety, observed his twenty-fifth anni- 
versary with that organization Novem- 
ber 9. Born in Middletown, Mr. Pike 
joined the Aetna in 1914. He studied 
nights at Hartford College of Law and 
took his degree there in 1924. 





Clinton L. Templeman, casualty man- 
ager in the Newark, N. J., branch of 
the Maryland Casualty, was married 
November 4 to Miss Marie M. Freibott, 
daughter of Mrs. Frank J. Freibott of 
Newark. The bridegroom is the son of 
Leroy Templeman, accident and health 
manager of the Maryland. 
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AUTOMOBILE 
AGENCY WANTED 


Stock Non-Conference—development chiefly 
Metropolitan St. Louis—some business East- 
ern Missouri—Southern Illinois. New Agency 
—volume Automobile, personal producers— 
Will build permanently around company se. 
lected. Prefer exclusive contract for this 
reason. Wire answer for appointment. 


Box No. 1359, The Eastern Underwriter 
94 Fulton St., New York 











M. A. CRAIG 1940 CHAIRMAN 
Selected by Surety Ass’n to Run General 
Meetings; Gilkey and Roth Re- 
elected; Studying Public Relations 


Moses A. Craig, vice-president Globe 
Indemnity, was selected by the Surety 
Association of America at its recent 


annual meeting as chairman during 1940 


of all general meetings. This year's 
chairman was George W. Berry, vice- 
president, Massachusetts Bonding, who 


received a vote of thanks for his good 
work. 
The annual meeting was the first to 


be held in the association’s enlarged of- 
fices at 60 John Street and the turnout 
was excellent. Prominently on the 
agenda, the subject of public relations 
promises to be thoroughly considered 
by the membership during the coming 
months with the end in view of shap- 
ing up a definite program. 

Re-elected to membership on the exec- 
utive committee were three companies 
—Fidelity & Casualty, Hartford Acci- 
dent and National Surety Corp.—whose 
three-year terms had expired. They 
will serve for another three years. R. 
R. Gilkey, long in the service of the 
association, was re-elected its secretary- 
treasurer and E. Vernon Roth as as- 
sistant secretary. 





Edmunds Casualty Manager 
For Newhouse & Sayre, Inc. 


F. Downs Edmunds has just joined 
Newhouse & Sayre, Inc., New York City 
agency, in charge of its casualty de- 
partment. A graduate of the Univer- 
sity of Pennsylvania Wharton School, 
Mr. Edmunds spent his first year out 
of college in the New York branch of- 
fice of the Employers’ Liability. The 
next ten years he was with Edwards & 
Booth, insurance brokers, and for the 
past four years he has been vice-presi- 
dent of Klein Chapman & Spitz, Inc., 
insurance brokers. 





Surety Acquisition Cost 
Conference Meeting Today 


The Cook County acquisition 
control program will be the principal 
topic of discussion at a meeting today 
in New York of the Conference on Ac- 
quisition and Field Supervision Cost for 
fidelity and surety business. Certain 
features of this program need to be 
clarified. Among those expected to at- 
tend and participate is Charles R. 
Miller, veteran president of the Fidelity 
& Deposit, who has been on a Pacific 
Coast visit and is returning home via 
New York City. 


14,000,000 A. & H. INSUREDS 

Accident and health insurance policy- 
holders in the United States now num- 
ber more than 14,000,000, Harold R. 
Gordon, secretary Health & Accident 
Underwriters’ Conference, told the In- 
dianapolis Accident & Health Club at 
its last meeting. 


cost 





UNEMPLOYMENT CLAIMS KILLED 

The Virginia Unemployment Compen 
sation Commission has disallowed up- 
ward of 12,000 claims of southwest Vir- 
ginia miners for jobless benefits during 
the Spring mine shutdown. The claims 
were disallowed on the ground that the 
unemployment from April 1 through 
May 17 resulted from a stoppage of 
work caused by a labor dispute. The 
claims totaled about $500,000. 
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Accountants Held 
To Stricter Account 


MORE SEEKING PROTECTION 





Court Rulings in Canada Tend to In- 
crease Liability of Examiners for 
Undiscovered Fraud 


\ number of court decisions in re- 
cent years, placing greater responsibility 
on accountants and auditors, has drawn 
attention to accountants’ liability insur- 





ance. Companies writing this class in 
Canada report receiving numerous in- 
quiries from accountants, agents and 
brokers who, feeling that the tendency 
of the law courts is to increase their 
responsibility, are seeking protection. 
The need of this coverage is felt espe- 
cially in view of the difficulty that often 
confronts auditors in discovering defal- 
cations. 

Citing one of the reasons why ac- 
countants and auditors are now turning 
toward this coverage, one insurance au- 
thority has given a case which illus- 
trates why accountants should be pro- 
tected. A certain company employed an 
auditing firm to examine its books. An 
employe of the company, when pay- 
ments were made, especially if by 
check, would not enter the amount 
properly in all the books where it was 
supposed to show. He used checks on 
inactive accounts for this purpose and 
would persuade another employe to 
write off the amount as a bad debt. 

The books were audited several times 
by an auditing firm. They did not 
discover the fraud, which was_ finally 
discovered by another employe. The 
amount of the fraud was $6,000. The 
insurance company: which had _ bonded 
the defaulting bookkeeper for $5,000, 
and was responsible for that amount, 
then sought to recover from the audit- 
ing firm. 

Opinion of Court 

The court held that the duty of an 
auditor is not only to see that the 
books are mathematically correct, so 
that a statement of affairs may be made 
from them, but also to see that the 
books show the true state of affairs. An 
auditor, it was ruled, must show reason- 
able care and skill before he declares 
that what he certifies is true, and that 
the auditors in this particular case had 
been employed to make a complete ex- 
amination of the books and therefore to 
see that they represented the true state 
of affairs. 

The court ruled that they had not 
done so, because it was possible, by a 
proper comparison of the items in the 
various books, to discover the whole 
amount that had been taken. While 
auditors might not be at fault for fail- 
ing to discover shortages, legal action to 
establish that fact can be quite expen- 
sive, as has been discovered in recent 
cases in Canada. Insurance policies on 
the market provide not only for protec- 
tion against legal liability of auditors 
but also to defend the policyholder 
against suits that are not sustained by 
the courts. 3 


TALKS ON EUROPEAN WAR 
~The Binder Club of Baltimore met 
November 2 and heard F. M. Supplee, 
president J. Ramsay Barry & Co., Inc., 
talk on the conflict in Europe and his 
experiences while returning to this 
country after war was declared. 





S. B. COATES LECTURER 
Sidney B. Coates, Hartford Steam 
Boiler Inspection & Insurance Co., was 
a guest lecturer before the casualty 
class at the Hartford College of In- 
surance November 9. 





C. B. HELM DULUTH SPEAKER 
Clyde B. Helm, secretary, Insurance 
l‘ederation of Minnesota, will be guest 
speaker at the regular monthly meeting 
of the Duluth Underwriters Association, 


November 13. 


MARYLAND CASUALTY CHANGES 





B. F. Thompson and J. A. Mylod Join 
N. Y. Branch Office; W. S. Peet Re- 
signs; Their New Duties 
The Maryland Casualty’s New York 
branch office appointed this week Burtis 
F. Thompson to its bonding staff as a 
specialist in brokers and bankers blan- 
ket bonds, and John A. Mylod as man- 
ager of the burglary and plate glass 
department Stanton 

Peet. 

Mr. Thompson was formerly with the 
United States F. & G. in New York 
and Mr. Mylod was with the National 
Bureau of Casualty & Surety. Under- 
writers in its burglary department. 

Mr. Peet has joined the agency of 
Tohn A. Eckert & Co. where his father 
is an officer. 


succeeding W. 


CURRAN GIVES PHILA. TALK 


Francis T. Curran, Continental Casu- 
alty in New York, who is vice-president 
of the Accident & Health Club of New 
York, spoke yesterday before the Acci- 
dent & Health Club of Philadelphia on 


“Production and Sales.” 


New Jersey Approving 
More Vehicles as Safe 

According to the New Jersey Depart- 
ment of Motor Vehicles the percentage 
of automobiles approved in state safety 
tests has been rising steadily. Faulty 
headlights continue to be the main rea- 
son for rejections. Of those inspected 
during the last period, 47.6% had light 
trouble and 23.7% of the total rejections 
involved headlights. Bad brakes with 
poor brake equalization as the main 
factor accounted for 31.1% of the re- 
jections in the last period. 

Cause of the third largest number of 
rejections was faulty steering appara- 
tus. During the last period, 3.9% of the 
rejections were for steering and wheel 
alignment and 5.8% for steering opera- 
tion. Another cause for a large num- 
ber of rejections was the manner in 
which license plates were displayed. 





ROY ARMSTRONG DEAD 
Roy Armstrong, 65, treasurer of the 
old Southern Surety of Des Moines, 
died recently at. his home in Osceola, 
Towa. 


J. M. CAHILL ADVANCED 





Becomes Actuary Compensation Insur- 
ance Rating Board, New York, Which 
He Joined Last Year 


James M. Cahill has just been ad 
vanced to actuary of the Compensation 
Insurance Rating Board, New York. In 
November, 1938, Mr. Cahill joined the 
board as associate actuary. He had 
been with the Travelers for eleven 
years. He is a graduate of Trinity 
College, Hartford, and a Fellow of the 
Casualty Actuarial Society. 





DOWNEY SUCCEEDS WERNETTE 
National Life & Accident has appoint 
ed M. L. Downey manager of District 
No. 1 at Fort Worth, succeeding E. J 
Wernette, transferred to San Antonio. 
Mr. Downey, who will be associated with 
B. A. Barnes, manager of District No 
at Fort Worth, formerly was manager 
at Oklahoma City and prior to that 
manager at Beaumont. 








LATHAM LONG WITH TRAVELERS 

Albert L. Latham, casualty manager 
Baltimore office of the Travelers, h 
completed twenty years of service with 
that company. 





A STOCK COMPANY 
WHOSE SPECIALIZED EXPERIENCE IN 
WRITING FIDELITY AND SURETY BONDS, 


BURGLARY AND GLASS INSURANCE 
GUARANTEES SWIFTER AND. MORE 
EFFICIENT SERVICE WHEN SUCH 


COVERAGES 
WELL AS 


FIDELITY 


AND 
OF MARYLAND 





ARE DESIRED, AS 
WHEN LOSSES OCCUR. 


DEPOSIT COMPANY 
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Alternative Plan For 
Retrospective Rating 


CONTRACT RISKS 


Effective Date December 1; New York 
Department Approves Rating Board's 
Method of Procedure 


LONG-TERM 


The classification and rating commit- 
tee of the Compensation Insurance Rat 
ing Board, New York, has adopted, and 


the Superintendent of Insurance has ap 
proved, a retrospective rating plan for 
alternative application to long term con 


struction risks, to be applied in accord 
ance with its provisions to any policy 
written to become effective on or after 


December 1, 1939 

The purpose of the alternative plan is 
to permit a retrospective premium ad 
justment based exclusively upon the as 
sured’s experience in connection with a 


specific construction contract which, on 
a “to completion” basis, is expected to 
extend over a period of more than a 
year. The experience under such a con 


segregated from the ex 
on other operations of the as 


tract is to be 
perience 


sured and treated as a single unit for 
the entire period covered by the con 
tract. 


Eligibility 

Appheation of the alternative plan 
shall mean and include the entire opera 
tions of the assured in connection with 
a specific long-term construction con 
tract which are covered by a single in 
surance carrier, subject to the rules 
contained in the standard retrospective 


rating plan as respects individual state 
requirements. 
The qualification of a long-term con 


under this plan shall 
approval by the 


tract for treatment 


be subject to specific 


board. Any risk to be rated under the 
alternative plan shall meet the eligi- 
bility requirements specified in the 


plan on 
average an 


standard retrospective rating 
the basis of the estimated 


nual premium for the risk at standard 
rates. The rating period of the alterna 
tive plan shall coincide with the entire 


period of duration of the 
term construction contract 
the rating procedure is the same as in 
the standard retrospective rating plan 
Interim Adjustment 
Tentative adjustment for the first an 
nual policy period shall be made on the 
basis of the losses valued as of the da 
eighteen months after the effective date 
of such policy 
Subsequent tentative 
be made 


specihie lon 


Otherwise 


adjustments shall 


thereafter at twelve mont! 
intervals on the basis of the combined 
experience for the expired annual policy 
periods 
If cancelation of this plan is effected 
by the assured prior to termination 


the long-term 
shall be in 
rules laid 


contract, the procedur 
accordance with a set of 
down by the board. If car 
celation is effected by the insurance: 
carrier, the retrospective rating pre 
mium shall be determined on the basis 


of the actual audited standard premiun 


tor the period the policy r policies 
covering the long-term contract are 
force In the event of cancelation 
(either by the assured or the carrier) 
the first computation of the retrosp« 
tive premium shall be made on the basis 
of the losses valued as of the date six 
months subsequent to the cancelat 
date 
Waiver of Premium 

In connection with any agreement 

waive all or part of the retrospective 


f the 


yntained 


premium in excess 
mium, the rules c: 
plement to the 
rating plan shall apply on the basis 


standard pre 
in the e¢ 


standard retrospectiv 


the standard premium determined 

the entire period of the long-term c 
tract, subject to special provisions in 
event of cancelation of this alternative 
plan. 

Provision is made for allocation rf 
retrospective premium by policy vear 
In all other respects the rules of the 
standard retrospective rating plan shall 
govern A special endorsement will b 


used 





Claim Managers Meet 
For General Forum 


BUREAU ACTIVITIES THIS YEAR 


Fraudulent Cases Handled Numbered 
690; Persons Indicted to Date 191; 
Several Papers Read 


Claim managers and counsel of the 
xtv-one stock casualty and surety com 
panies that comprise the Association ot 


Casualty & Surety Executives were rep 
resented at oa forum of the Claims 
Bureau, November 1 in New York City. 
Luman K. Babcock, secretary Aetna C. 
& S., presided at the morning session 
and C. W. Fairchild, general manager 
and treasurer of the association, wel- 
comed the delegates. The session was 
devoted to a report of the advisory 
committee activities during 1939 by its 


chairman, Mr. Babeock; an address on 


the development of the claim bureau 
by Barent Ten Eyck, general solicitor 
of the bureau, and a report of what 
the bureau has done during the vear 


director of in 


by Wayne 


ations 


Merrick, its 


vestig 


204 Cases Referred to Prosecutors 


Mr. Merrick said that during the 
eighteen onths ended June 30, 1939, 
690 cases in which fraudulent claims 


indicated had been handled by the 


Were 
bureau Two hundred and tour cases 
were referred to prosecutors, bar asso 
ciations or medical societies. There have 
been 191 persons indicted to date 

Mr. Ten Eveck presided at the after 
noon session at which papers on various 
subjects were read, followed by a round 
table discussion. Frank J. Roan, second 
vice - president, Commercial Casualty, 
spoke on the difficulty of ascertaining 
what are easonable trial counsel 
charges Sylvanus M. Thomas, secre- 


tary, Glens Falls Indemnity, discussed 
the difference between casualty and 
surety claims problems “AX Company 
Applies the Lesson of the Omaha In- 
vestigation” was the subject of an ad- 


dress by C. S. Weech, vice-president, 
New Amsterdam Casualty, and George 
B. Wesley, superintendent of liability 


Guarantee & Accident, 
nsing Adjusters.” 

Dewey Dorsett, manager casualty de 
partment, Association of Casualtv & 


Surety E xecutives, spoke on Good-Will 
and the Claims Adjuster.” J. F. Me- 
Donough, assistant U. S. manage 

Zurich General Accident & Liability In- 
surance Company, Ltd., was to have 
spoken on “Good Will Among the Casu- 


ulty Companies,” but was prevented by 
illness in his family from attending 

SAFETY CONGRESS DATE SET 

Will Require Entire Facilities of Stev- 
ens Hotel, Chicago, Running 

October 7 to 11, 1940 
The National Safety Congress and 
Exposition, the world’s largest safety 


will be held in Chicago in 1940, 
October 7-11 at Stevens Hotel The 
ngress program provides for 140 
listinct sessions and 500 speakers. So 


reat will be the size and scope of the 
congress that it not only will utilize 

e complete facilities of the Stevens 
Hotel, one of the largest in the world, 
hut will overflow into other hotels. 


PUGET SOUND DRYDOCK BOND 


Fidelity & Deposit and the Hartford 
\ccident are the originators on a bond 
to cover a contract let bv the U. S. Navy 
Department to the Case Construction 
Co. and the Mi acco Construction Co. of 


Clearwater, ( for a drvdock at the 
Puget Sound i Yard. The contract 


$1,960,000. 


ce 1s 


WILL HAVE GOOD YEAR 


President Robert J. Maclellan, Provi 
dent Life & Accident, announces that 
the first three quarters have proved the 


well as the largest 
volume, ex- 
Provident. 


st satisfactory as 
in point of premium 
perienced by the 


ever 
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CENTRAL SURETY PROSPERING 


For 9 Months of 1939 Company Shows 
Gains in Assets, Surplus, Net Earn- 


ings, Profit and Net Premiums 
Reflecting careful home office man- 
wement and steady growth in produc- 


Kansas City 
for the 


Central Surety of 
gains in all divisions 
Assets as of 


tion the 
reported 


first nine months of 1939. 
September 30 were up to $7,733,821, a 
vain of $524,508 since the first of the 
vear, and net earnings totaled $315,418 
compared with $198,029 for the same 
period of 1938. Net earnings included 
statutory underwriting profits and net 
investment “yy Underwriting profit 
for the vear to date is $204,511, sizably 
ahead of the 1938 figure of $120,424, 
while investment income was $110,907 
compared with $77,605. For the third 
quarter alone net earnings were $135,- 
094, compared with $46,699 a year ago. 
Up to September 30 Central Surety 


produced net premiums less reinsurance 
of $3,410,263, a gain of $259,980 over the 
same period of 1938. A $300,000 gain in 
surplus was also made, making $1,832,- 
619 in surplus money as of Septem- 
ber 30. . 


HEARING ON MINN. “RATES 


To Meet in St. Paul November 27 on 

Compensation Tariff As Proposed 

By Rating Bureau 

\ hearing will be held in St. Paul 
November 27 on revised compensation 
rates for 1940 as proposed by the Min- 
nesota Compensation Rating Bureau. A. 
H. Kleffman, actuary Minnesota Com- 
pensation Insurance Board has been in 
New York checking the experience data 
compiled by the National Council on 
Compensation Insurance. It is hoped to 


have the new rates in effect by Jan- 
uary 1 

Tames F. Reynolds, general manager 
rating bureau, has notified members that 


only eighteen assigned risks expire in 
December and that two of these already 
have been accepted as regular business. 


DEAD TISSUES CAUSE DISEASE 


Casualty Insurance Adjusters Associa- 
tion of Los Angeles Hear Views of 
M. T. Burroughs 
That cancer, heart disease, rheuma- 
tism and many of the correlated chronic 
diseases are associated with the pres- 


ence of dead teeth or dead bones, was 
the statement made to the Casualty In- 
surance Adjusters Association in Los 


Burrouchs of 
meeting. He said 
now has evidence 
due to a parasite, and 
have come to cancer pa- 
tients through the removal of these 
dead bodies. In many instances cases 
where the diagnosis showed rheumatism 
or heart disease, they had disapneared 


\nceles by Dr. M i. 
Pasadena, at a recent 
that medical science 
that cancer is 
that benefits 


with the removal of these dead bodies, 
and such removal has been followed by 
speedy healing of wounds that other- 
wise refused to heal, Dr. Burroughs 
said 

\ttorney Eugene Davis and Robert 
Thurman, Associated Indemnity, were 
elected to membershin in the associa- 


tion. Past President W. B 
troduced a resolution providing for an 
amendment to the constitution creatine 
a claims managers’ council. The resolu- 
tion was referred to committee. 


Cleaves in- 


SURETY DECLARED LIABLE 
Fidelity Bond Held to Cover Loss Oc- 
curring During Contract Period 
Although Discovered Later 
The Minnesota Supreme Court has 
affirmed a verdict against the American 
Surety in the State Bank of New 
Prague case. About $900 was involved. 
In 1933 the surety company issued 
the bank a fidelity bond for $10,000 cov- 
ering its cashier. Two months later the 
cashier was involved in a_ transaction 
with a customer, one Connors, in which 
the customer lost $800. This was not 
discovered until two years later. The 
fidelity bond was for one year only and 
required that any claim must be filed 
within thirty days of The surety 
company argued that the bank had not 
done this and furthermore contended 
that the bank had suffered no money 
until it paid a judgment obtained 

against it in 1935. Said the court: 

“The issue was whether the particular 
transaction was a deposit in cash by 
Connors with the bank or a_ renewal 
of the cashier’s personal note. It was 
the determination of this issue that 
fixed the liability of the bank on the 
theory of receipt of money. The judg- 
ment is conclusive on defendant and 
was properly admissible to show its lia- 
bility and extent thereof to Connors.” 
(An attempt had been made to show 
that the entire transaction was a per- 
sonal one between Connors, the cus- 
tomer, and the cashier and that the 
bank was not involved.) 

“The policy does not expressly pro- 


OSS. 


loss 


vide that it only shall cover losses dis- 
covered during the coverage period. 
The plain meaning of the language is 


that it covers losses resulting from acts 
of defalcation of an employe committed 
during the coverage period, whether dis- 
covered during that time or afterwards.” 


TEACHERS CET GROUP PLAN 


Hospitalization Provided by Deductions 
From Salary; Policv Underwritten by 
Hartford Companies 

\ plan of hospitalization insurance for 
employes of the Hartford Board of Edu- 
cation, underwritten by three Hartford 
insurance companies has been an- 
nounced. The insurance. believed the 
first of its kind underwritten by more 
than one company, will be available to 
the 1,200 full-time emploves of th 
school sy stem. 

The premiums will be paid by salary 
deduction during the nine earning 
months, but benefits will be paid 
throughout the vear. The first vear of 
the plan will begin December 1, with 
nremium deductions of $146 monthly 
for individuals and $2.75 for emploves 
with dependents. During = succeedin 
vears the deductions will be $1.36 and 
$2.56. 

The plan must have the particination 
of 75% of the emploves, or it will not 
xo into effect. Tt will pav $4.50 a day 
un to thirtv-one days hospital care, and 
will cover special medical services up to 
$22.50. The handling of the Group policy 
will be by the Travelers. 


H. W. SCHAEFER RECUPERATING 
ag ‘rhert W. Schaefer of H. W. Schae 
fer Co.. New York, was onerated on for 
anne mnie itis Thursdav in Roosevelt Hos- 
showing 

operation. 


ror rd 


pital. He is 
from the 


recovery 








939 


le- 








November 10, 1939 





EDR LOVE DEAE 
gm@Caruatitro 
\3 2A BYE LN EET 


— 

















UNDERWRITER EEE HY, 








——— ’ 





Page 33 











On the Production“Firing Line” 








Helmus and Sloan a Good Team 
Their Friendship Formed 20 Years Ago Has Blossomed Into 


Partnership in Successful Insurance Brokerage Office; 
Both Civicly Active 


Nearly years ago two ambiti- 


ous young men started off their insur- 


twenty 


ance careers with the Travelers in its 
3) East Forty-second Street, New York, 
branch office under the supervision of 


R. L. Chase, then manager of that 
branch. They were J. F. Helmus and 
George W. Sloan’ whose _ friendship 

time culminated last 


formed at that 


year in a partnership which promises 
big things for the years ahead. 


Messrs 


ing under the brokerage firm name of 


Today 
Helmus and Sloan are operat- 


organization several years ago. Fire 
and casualty production of the office is 
directed by Partner Helmus -who had 
charge of the casualty department of 
John W. Thomas, Inc., before found- 
ing his own business. While with John 
W. Thomas, Inc., he was personally re- 
sponsible for large railroad, industrial, 
utility and contracting accounts. This 
experience has been especially valuable 
to him in the contacts he now maintains 
in these fields. 


Helmus Contractors’ Ins. Specialist 


As a matter of fact, Mr. Helmus is a 
specialist on general contractors’ insur- 





GEORGE W. SLOAN 


J. F. Helmus & Co. with offices at 79 
John Street, New York. 
Organized in 1929 by Mr. Helmus the 
firm started off from scratch in a high- 
ly competitive field. This is the tenth 
anniversary year and it promises to be 
the best to date. The business has 
grown steadily despite the severe busi- 
ness depression and this is due to the 
personal attention both partners give to 
old accounts while obtaining new cus- 
tomers, plus the loyalty of the present 
clients of the office. Today some 750 
accounts are serviced, one of the big- 
vest being the recently placed casualty 
coverage for the Aqueduct and grade 
crossing elimination job in Brooklyn 
and Queens, the latter being the first 
iob let by the New York State Transit 
Commission for the Atlantic Avenue 
and Rockaway improvement project in 
the Borough. In addition to the elimi- 
nation of many grade crossings, a new 
speed highway will be provided. The 
aqueduct job, it is estimated, will run 
to about $45,000 in casualty premiums in 
addition to some $20,000 premiums rep- 
resented by sub-contractors’ insurance. 


Sloan Handles Life Dep't 


I. fF. Helmus & Co. is a department- 


alized brokerage organization, large 
enough to provide the adequate tech- 
nical knowledge necessary to analyze 


and care for client requirements and yet 
not too large to lose the personal su- 
pervision which such requirements may 
demand. Life insurance contacts are 
maintained by Partner Sloan whose: ex- 
perience in this line was obtained when 
he was with the John C. McNamara 


J. F. HELMUS 

ance including contractural liability re- 
quirements and has written articles on 
this subject of an authoritative nature. 
Among other things Mr. Helmus con- 
ducts a contractor’s information service, 
keeping his clients advised of jobs com- 
ing up in the future in which they 
should be interested as bidders. “We 
watch the lists furnished by our surety 
companies carefully for the type of 


‘work we know our contractor clients 


can handle, and details of such projects 
are rushed to them as soon as_ pub- 
lished,” says Mr. Helmus. Low bidders 
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A. W. MARSHALL & CO. 


INLAND One of New Jersey's Leading General Agencies 


31 CLINTON STREET, NEWARK, N. J. 





Tel.: Mitchell 2-0963-4-5 


New Jersey 


Risks 


N. Y. OFFICE 
111 JOHN ST. 
Tel.: BEek. 3-5164 








MARINE 
LIFE 
are regularly contacted, of course, s 
that they may be acquainted with the 


equipment of the Helmus office. 

Looking to the future Mr. Hel 
sees a broadening of fire and casu 
coverage in the all-risk field and 
elimination of many of the exclusi 
which are contained in present day 
policies. 








Sloan’s Background 

With equal care George W. Sloan 

services life and general 1 
clients, maintaining that his 





to have an intimate picture 

business if he is to qualify as 
counsellor on ‘insurance needs. 
brings both partners in contact 





executives and key men in widely 
versified lines of business, each having 
its own problems and individualit: 
Earlier in his career Mr. Sloan quali- 
fied as a schedule rating expert. He¢ 
got off to a good start with the Tra 
elers as a protege of the late Howard 
Herrington, then New York manager of 
the comnany. After his initial years in 
the Forty-second Street branch Mr 
Sloan was sent over to Newark, N. J., 
and served under W. B. Clarkson, now 
the oldest casualty manager in point of 
Travelers service. Thereafter Mr. 
Sloan took the home office training 
course, returned to Newark and for a 
year was “on the road” as a special 
agent covering three counties. 

Widening his scone of activity in 1925 
Mr. Sloan got a broker’s license and 
ioined the McNamara organization in 
New York as a full time agent. There 
he stayed until 1934 when he became 
vice-president and director of F. M 
Libby & Co., Inc.. insurance brokers. He 
joined forces with Mr. Helmus in July, 
1938. Like his partner, Mr. Sloan has 
studied insurance technique and ratins, 
he having attended New York University 
classes and Mr. Helmus classes at 
Columbia under Prof. R. H. Blanchard 
and at N. Y. VU’. under Prof. S. B 
Ackerman. Mr. Sloan has passed sev- 
eral examinations toward his CLU de- 
gree, 





Their Civic Activities 

Active civicly in their respective con 
munities Messrs. Helmus and Sloan go 
on the basis that the better known they 
are the more easily they will build con- 
tacts. Mr. Helmus, a member of the 
Hempstead, L. I., Golf Club, won the 
tennis championship there last Summer. 
He is also serving on the board of di 
rectors of the Flatbush Y. M. C. A 








80 John Street, N. Y. - - 








Seaboard Surety Company 


FIDELITY AND SURETY BONDS 
Cc. W. FRENCH, PRESIDENT 








WHitehall 3-1484 








Mr. Sloan, a director of the Montclair, 
Y. J. Y. M. C. A., is giving generously 

his tin » Boy Scout work, local and 
id the Community 
headed the men’s 
t's annual drive for 






the Young Repub- 
Montclair and former 
e Young Republicans of 
vy, Inc.. Mr. Sloan is now 
committeeman in the Es- 
organization 

the smooth running of J. F 
is due to its office man- 
ider the care of Miss M. C 
was the first employe of 


Head of the 


Murray, who 


the firm in July, 1929 
loss department is Miss Anne Gazo, and 


these two ladies handle the details of 
underwriting, checking, accident and loss 
service and accounting so capably that 
Messrs. Sloan and Helmus are able to 
spend most of their days “on the pro 
duction firing line.” 

W. D. O’GORMAN LUNCHEON 
Jointly Arranged by N. J. Casualty and 
Surety Associations; State’s Notables 
to Honor Him 
When the Casualty Underwriters As 
sociation of New Jersey and the Surety 
Underwriters Association jointly honor 
W. D. O’Gorman, vice-president, O’Gor- 
man & Young, Inc., Newark, next 
Wednesday at a luncheon in recogni- 
tion of his recent election to the presi- 

dency of the National Association 
Casualty & Surety Agents, the special 
guests will include Louis A. Reilly, 
state commissioner of banking and in- 
surance; Chris A. Gough, deputy com- 
missioner; William Leslie, general man- 
ager, National Bureau of Casualtv & 
Surety Underwriters; Claude W. Fair 
childs, general manager, Association of 
Casualty & Surety Executives; Paul 
Rutherford, president Hartford Accident, 
which company O’Gorman & Young, Inc., 
has represented as general agents for 
twenty-five vears, and A. R. Lawrence, 
chairman, Compensation Rating & In- 
spection Bureau of New Jersey. The 
affair will be held in the Essex Club, 
Newark, N. J., and top-ranking man 
agers and agency leaders of northern 
New Jersev will be on hand to con- 
eratulate Mr. O’Gorman. 


Bank Cashier and Trustee 
Of Estate Short $98,232 


Another significant instance of the 
weakness of personal suretv has come 
to light. A suit to recover $15,602 from 
the personal signers of the surety bond 
of the late Thomas T. Gordon, cashier 
First State Bank of O'Fallon, TIL, has 
been filed in the St. Clair county cir 
cuit court by the First National Bank 
of Belleville, Ill., which is the receiver 
for the estate of M. J. Holliday. 
don was trustee for the estate. The 
bank as receiver for the estate charges 
that. Gordon has failed to account t 
the heirs of the Holliday trust fund, 
nor has his estate produced an account 
ing to the bank. Gordon, who ended 
his life September 12 last, was short 
$98,232 in accounts at the O'Fallon bank 
according to an audit completed after 
his death. 


Gor- 


B. C. LICENSE AMENDED 
An amended British Columbia license 
has been issued to United States Fi- 
delity & Guarantee authorizing it to 
write automobile property damage in 
addition to other classes. 
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Canadians Expect Fewer Cars 


To Be Operated During War 


Medical Group Begins 
In Western New York 


Auto Policy Releases Did 
Not Indicate Any Fraud 


“Cabinet of Misfortune” On 
View in Berlin Safety Museum 


Canadian insurance executives have Medical service at moderate cost for In an action on an automobile colli- A “cabinet of misfortune,” demonstrat- 
had some time now to consider the pos- families in the middle income groups in — sion policy the defense was that full ing ways in which people are hurt by 
ible effects of war on insurance busi eight western New York counties has and complete settlement had been made accidents at work, has been on view in 
ible effects of war on insurance n F plete s F d Berlin at the Safety First Museum. There 
‘ . ee — . . ° on : 
ness in the Dominion and opinions ex- been approved by the Erie County Med- with the plaintiff. There was evidence js displayed a variety of defective articles ° 
pressed by some authorities are general ice oor The ———— Phe that the insured signed releases setting which cause accidents at work, ranging 

‘ : as the estern New Yor edica an F : ak ae 
and cover the industry as a whole. ah ‘ae: anaes ie th first ogg ee forth the loss of the insured truck as from factory equipment, which is out of 

Possibly one branch of insurance which y at k 4 1 i a rf ar $775 and agreeing to accept in full pay- order, to damaged wires, exposed elec- 

Il be aff 14 ; bile. fork to pledge its members’ participa- trical’ installations from which shocks 
Es eal “on the most Rat a ay h tion in a medical indemnity insurance ment and satisfaction of all claims under ight occur, broken down shoes and 
~“xec , c res¢é ( ine 1 . ’ > mm ¢ 6a , > LP > ° . . A . ° 

xecutives look for a decline in the plan of the type authorized by the Piper the policy the sum of $349 on the in- vacuum cleaners with defective insula- 
demand for this type of coverage, be- pill. , : : k preci 
cause the larger percentage of drivers Fundamental in the plan is the confi- SUTance company’s promise to make Crowds at the museum have shown 
in the Dominion is composed of men. (ential, private and personal relations Other payments in the future. The Iili- suk tatenene ta x eatinet 

ls : H ar ° e ¢ ° - ere s e 
With thousands ay & into Wi ty wg between the patient and the physician nois Appellate Court held, Moore v. 

‘ e- age ee : aioe tes i : . eee 
ie an = ‘ll cithe pond Bog fag a of his choice. At the start only Group — Franklin Mut., 11 N. E. 2d. 133, that the 

. < “ ) ne ye > - > » > . > . . . 
ing driven will either rema € or de insurance will be written. The tentative evidence was insu’ cient to show fraud Expense Likel to iil 
sold. Also, the higher cost of living annual premiums are $18 for a single -me he P y 

1 a predicted abnormally high price . al | “ap . — - > in the execution or procurement of the 
pa > an . - , per wees on . oq Satined — with incemnity, limited _ to 200 ; releases, without which the releases con- Health Insurance Plans 

: , io aches a ee aa ; : 7 . , 
or gasoline, and vy al leon. timi $26 for man and wile, with indemnity stituted full and complete settlement of The > seal tin ‘ennai sacmeaiiiie 
by special decree, wil serve to limit or jimited to $300, and $36 for man, wife the insured’s demand. Judgment for 1€ war an he = Fesunts ag ape 
discontinue the use of automobiles. and children under 18, with indemnity plaintiff was reversed. — to tighten purse strings on provincial 


Fire Insurance 


limited to $400. 


finances are expected to frustrate the 
hopes of the British Columbia govern- 


The volume of fire insurance is also ae eaten . 

; F ; iment as regards ee insurance. The 

expected to rise materially. Already WINS DIRECTED VERDICT V R ; | L issue will probs ably come before the next 
. . Th r ~ ‘ 

signs are evident that prices for com- The New Amsterdam Casualty won a a. eS1C ent aW cession af tx lees ia Witiene 

ie ill rise and as values increase irecte rdic ‘cently i ‘nite ee . , 

modities will rise and as values increase directed _ verdict recently n_ United (Continued from Page 29) in a formal way, but as adoption will 

additional fire insurance will be re- States District Court at Richmond, Va., et & thak deel tt ts eee ac 

quired. Although war orders may stimu- in a $3,000 suit brought by five occu- of the statute is to require that all poli- — jjKely et Me elk te aaah wanna 

late the fire insurance business new pants of a car on which the owner cies shall be placed by a resident agent for it, Most of the effective epposition 

hazards will undoubtedly be created and carried liability insurance in that com- who shall take a real and not a nominal to health insurance has come from med 

i 1 c . . . - . « . « a. "9 

lo — may be oe. in osha 3 ge The ae pices hg ee oh interest in the placing of the business — jcal men who disagreed with the techni 

ne noticeable effect of increased in- a collision with another car in which and performance of the contract, and cal details of the proposed program. In 


Pollard di- 











surance rates is the higher prices now they were injured. Judge that the requirement that he must re- the immediate future the opposition wil! 
obtaining on coal. Owing to increased rected the verdict for the company when tain half the commission will probably he based on the lack of funds. 
insurance rates on ship cargoes, the it developed that the owner was driving — lead to. greater participation of the resi- 
price of coal in Canada has been in- them to work for a consideration. The dent agent and tend to create a more rie 
creased substantially and any additional policy contained a clause exempting the efficient agency force, with the result ALDRIGE MADE MANACER 
increase in these insurance rates will company from liability when the car was that the local interests of the insured Lumbermens Mutual Casualty, having 
naturally have the effect of advancing being used to carry persons for a con- will be better served. extended its Dominion of Canada license 
prices again. sideration. The petition for appeal was signed by to write steam boiler and machinery in- 
aera eee - : John Lord O'Brian, Buffalo, and Andrew — surance, has placed E. F. Aldrige in 

The Casualty Engineers Association of ACTIVE IN ONTARIO D. Christian, Richmond, attorneys for charge of the boiler department at To- 
Chicago heard a talk by John Idler, Lumbermens Mutual Casualty, which the companies. They had been given ronto as manager and chief engineer 
Zurich General Accident & Liability, in extended its Dominion of Canada license until November 6 to file the petition Prior to going with the Lumbermens 
a talk on “Engineering as Related to to write steam boiler and machinery, is which was presented to Judge Pollard he was with the General Accident of 
Underwriter” at its meeting held recent- now preparing to solicit that classification November 3, the appeal being allowed Canada as chief inspector and assistant 
ly at Chicago. in Ontario. the day of presentation. manager of the engineering department 
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| 90 JOHN STR ET NEW YORK °* 200 BUSH STREET, SAN FRANCISCO 
| Financial Statement, June 30, 1939 
| ASSETS 
H I Case th BAWKS An OFVICKS «oo ok icc cen accvasatecdsnevess eee $ 1,498,575.16 
1 I) INVESTMENTS: 
1 i U. S. Government Bonns............000c cece ccccces $4,093 623.56 | 
i I Re EIN oe oe icc. cee ae ew one cares 4,288 906.28 
li | NortuH STark REINSURANCE CorP. STOCK.... 1,930,241.92 
Coren Commons Seores.. .. . .o.0 ves kccesicecawens 3,820,303.58 
| ge Ro. na ee ae ene ee eee 271,633.33 
a. SSP nna, UN Lorre are Rn TIO Oe ard TC 14,404,708.67 


il | Forat..... 
Premiums 1x Course or Cotteerion (Nor Over 90 Days Due) 
Accruep INTEREST 


747,437.17 
68,503.39 


| CPE SOMITE ASAT oooh Fete asaiseesuiannwervenan 151,838.68 
TOGA. ADGETTRD AGKETE. 56. Ko oo hdc ccduweeverieasweceiers “F16,87 1,063.07 
LIABILITIES 
Reserve FoR Ciaims ano Ciaim EXPENSES...........2--0000- re $ 6,607 Y13.81 


2,468 858.82 
804,631.25 


Reserve ror UnearnepD Premiums 
RESERVE FOR TAXES ap Orwen Loapieries 


ComMISSIONS, 





$1,000,000 00 


CapiraL 

- , : | 
SURPLUS . 5,989,659.19 
SERFLUS DW TOCSCVOLIEES .. 2 x 5 nooo kb oso oe bho oe See dRab Db be eed 6,989 659.19 


Torat.. $16.871.C63.07 | 


Bonds and stocks owned are valued in accordance with the requirements of the New York State Insurance Department, viz.: -~Bonds on an amortized | 
basis, North Star stock on the basis prescribed by the New York Insurance Law, other stocks at June 30, 1939 market quotations. If bonds owned 
valued on the basis of June 30, 1939 mar rket quotations, Total Admitted Assets would be increased to $17,048,668.24 and Surplus to $6,167, | 


ried at $1,059,044.54 in the above statement are deposited as required by law, 


{| were 



































